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Sparks 


Have you given yours yet? 
* * * 

Forty-eight percent of the auto- 
mobiles on the road are now more 
than seven years old; nearly 56 per- 
cent more than six years old. 

* * a 


Five Italian tire and rubber fac- 
tories, reconstructed by the Allied 
Commission,. began operations last 
week, the War department said. 

* * * 

Germany’s defeat may not mean 
more gas for Eastern motorists, be- 
cause fuel may be shipped from 
Eastern ports to Pacific to relieve 
Gulf and West Coast ports. 

* * * 


Toot, Toot! 

Motorists would be required to 
toot their horns when passing other 
cars on Illinois highways under a 
bill proposed in the House by Rep. 
Edward G. Haynes, who said that 
his measure would reduce auto ac- 


cidents. 
* 


Oil-Shale Site 
Secretary of the Interior Ickes 
announced that the Bureau of 
Mines has selected a site on United 
States naval oil-shale reserves ‘in 
western Colorado for a $1,500,000 
oil-shale demonstration plant, one 
of the major installations author- 
ized by Congress in the synthetic 

liquid fuels act. 
* * 


Give and Take 

Despite release of 800 men by 
the Army to help out in the rubber 
industry's manpower pinch, the 
Akron plants will lose possibly 
2,400 workers to the draft within 
the next three months, a survey 
revealed last week. 

The Army furloughed 300 experi- 
enced tire builders a few weeks ago 
to work in truck tire plants. An- 
other 500 were released later as 
“enlisted reserves” to bolster the 
industry’s manpower. 

* * * 


Easing Up? 

It should be somewhat easier to 
buy used cars from individual own- 
ers when the German phase of the 
war ends, because they “will then 
feel that new cars are just around 
the corner,” the Philadelphia Auto- 
mobile Trade Assn. predicts. 


“But dealers,” it adds, “would 
make a mistake to relax their buy- 
ing efforts. We suggest a stepped- 
up campaign on buying when the 
German war ends because there'll 
be a market for every good car you 
can buy in the three or four months 
immediately following V-E Day.” 

Ed * * 


Here It Is! 

Commenting on warranty section 
changes in MP R 540, J. B. McDon- 
ald of San Francisco, writes AuTo- 
MOTIVE NEWS: 

“How can this continuous 
harassment of legitimate dealers 
be stopped? The real dealers 
have had plenty to contend with, 
without having to accept this 
continuous bureaucratic abuse. If 
we are as crooked as the OPA 
would lead people to believe, then 
we should have been put out of 
our misery long ago. 

“Why not use the entire front 

page of Automotive News for a 
blasting editorial that will cause 


* * 


* 


all dealers to demand a showdown 
with OPA right now and make it 
stick? If we are to go down let’s 
go down fighting.” 
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DEALERS MUST WORK to keep motor vehicle transportation from breaking 


down, members of the Columbus (0O.) 
annual meeting. Officers elected at the 


Wood, McClure-Nesbitt (Chrysler-Plymouth), treasurer; R. Neil 


Grove Co. (Ford) Geo. 
ae, 2 ident 


dent. ole, 


et 
Pau 


. Byers, Geo. Byers Sons, Inc. 
1 Davies, Thomson-Davies (Chevrolet), 
Col elvan Motor Car Co. 


Automobile Trade Assn. agreed at its 
meeting were, left to ri cht, Harold R. 
srove, Beasley- 
(De Soto- 
vice-presi- 


(Cadillac-Oldsmobile), is past pres- 


ident, aon Neil Rush, Rush Motor Sales (Nash), past secretary. 


Labor Explosion Presents 
Clue to Postwar Perils 


By Robert M. Finlay 
Managing Editor 
DETROIT. — Last week’s explo- 


sion of‘ labor in automotive plants | 


was seen by some as just a mild 
indication of what may come when 
new-car production begins and 


dealers are waiting for autos to/| 


bolster 
system. 

For if workers will strike now in 
support of the nebulous right of 
the union to review disciplinary ac- 
tion of management, what will they 
do when they do not have to face 
the public scorn their unpatriotic 
action is bringing? 

And there can be no doubt that 
the public is incensed. Rumblings 
were heard on every Detroit 


a wobbly transportation 


street. One Detroit paper ran a | 


six-column layout on its front 
page. On the left were pictured 
Dodge strikers as they arrived at 
UAW - CIO offices. Well - dressed 


and well-fed, they laughed for | 


the photographer. On the right 
was a picture of soldiers praying 
at the front. 

“A laugh at home... a prayer 
at the front,” the caption said. 

Nearly 26,000 war workers were 
idle in Detroit as American soldiers 
mounted offensives in both Europe | 
and the Pacific. 

At the heart of the disputes that | 
took most of the strikers out of the | 
war plants was the question of | 
whether management had the right 
to discipline its workers. 

At the Dodge plant, 13,500 were | 
made idle because management | 
disciplined seven men for refusing 
to give the count on their day’s| 
work. Production rate of their jobs 
was in dispute, with the company 
claiming that 184 pieces a day were 


|reasonable to expect from a ma- 
|chine with a capacity of 225, while 


the highest the workers averaged 
was 152 pieces. 


Management made clear, how- 
ever, that the men were not fired 
for failing to meet the production 
standard—that grievance was be- 
ing processed. They were fired 
for insubordination in violating a 
long-standing rule—failing to give 
the count. 

The Briggs Body strike started 
when management fired seven 
workers for allegedly fomenting an 
earlier strike. During the day, 

(Continued on Page 60, Col. 4) 





Polk’s Survey 
Discounted 
By Weaver 


DETROIT.—Some of the sensa- 





| tional findings of the recent Polk 
| survey in the auto field missed the 
| truth by a wide margin, Henry G. 


Weaver, director of General Motors 
customer research staff, believes. 

Weaver also questioned the re- 
sults of a survey by the Body Ac- 
tivities committee of the Society of 
Automotive Engineers. 


With regard to the Polk survey, 
Weaver pointed out that the car 
that rated highest in the Polk 
owner-loyalty section showed up 
in fourteenth place in General 
Motors’ own survey, which, while 
conducted some months before 
the Polk survey, covered many 
times as many owners as the 





Polk survey, and covered them 
(Continued on Page 62, Col. 1) 


“|Neb. Bill Emasculated; 


Previous Gains Periled 


Calif. Dealer-Maker Licensing Bill Fought by Retailers; 
Outside Interests Seen Sponsoring Measure; 
Arizona Proposal Passes Senate 


While opposing legislators virtually emasculated Nebras- 
ka’s anti-coercion bill last week and threatened all the legis- 
lative gains dealers have obtained since 1937, California 
dealers launched a battle against a dealer-maker licensing 
bill believed introduced under sponsorship of small finance 


companies. Arizona’s dealer-sponsored measure, 


licensing 


new and used car retailers and wreckers, moved ne2rer pass- 
age. Here are reports from the various states: 


Ask Stiff Poncieies 


In California 

SACRAMENTO, Calif.—California 
auto-dealer associations are re- 
ported to be fighting a bill intro- 
duced recently in the state assem- 
bly to license auto manufacturers, 
dealers, salesmen and sales. finance 
companies. 

The bill has been referred to 
the committee on transportation 
and commerce. 

While there are provisions pro- 
hibiting auto manufacturers from 
coercing dealers to accept parts or 
vehicles not ordered by the deal- 
ers, the greater part of the bill ap- 
pears to be to the benefit of small 
finance companies, and the most 
drastic penalties cover Section 7, 
referring to finance companies. 

Section 7 provides that no manu- 
facturer or wholesaler or their rep- 
resentatives may induce or coerce a 
dealer or prospective dealer to sell, 
assign or transfer any retail instal- 
ment sales contract to a specified 
sales finance company or class of 
such companies. 

Nor may any sales finance com- 
pany make any representation, ex- 
pressed or implied, that a manufac- 
turer or a wholesaler will grant a 
dealer a franchise if he agrees to 
direct his finance contracts to the 
finance company. 

The provision that the dealer 
may not be coerced to accept cars 
or parts not ordered comes under 

(See COAST, Page 62, Col. 3) 


Neb. Upset Puts 


Bill in Doubt 

LINCOLN, Neb.—Virtually emas- 
culated by opposing legislators, Ne- 
braska’s dealer - manufacturer li- 
censing bill (LB 157) comes up for 
further action Tuesday (March 6) 
with its fate in doubt. 


Senators Walter Raecke and Joe 
Reavis led the raid on the measure 
Thursday in the Unicameral, 
through amendments repealing vi- 
tal sections of the Automobile Deal- 
ers Regulatory law passed in 1937. 
LB 157 provides amendments to the 
1937 bill, designed to regulate fly- 
by-night used car dealers and pro- 
hibit coercion of dealers by manu- 
facturers. 

The 1937 law was badly crip- 
pled through amendments which 
emasculated the section to com- 
pel used car dealers to maintain 
regular places of business and 
maintain service operations; 
others which repealed sections of 
the law on price regulation and 
disciplinary action. 

Nebraska dealers, sponsors of the 
bill which has provoked consider- 
able controversy, Friday urged Sen- 
ator Anderson to withdraw LB 157 
and let existing statutes stand. 

Senator Reavis and others, how- 
ever, declared that the bill would 
be passed in its new form, with its 
anti-coercion teeth pulled. 

First notice of attack on the 
bill came when Speaker Peterson 

(See NEBRASKA, Page 6, Col. 1) 


Arizona Dealer License Bill 
Moves Near Passage 


PHOENIX.—A bill to license and 
regulate new and used-car dealers 
and wreckers has been passed by 
the Arizona Senate and is now be- 
fore the House, where it is ex- 
pected to receive favorable consid- 
eration. 


Sponsored by the Arizona Ase | 
mobile Dealers Assn., the bill was | 





Dealers Hold Veto on Packard Board | 


By Pete Wemhoff 
Editor, Automotive News 


DETROIT.—After adopting a five- 
man Equities Board to, review pro- 
posed dealer terminations, the 
Packard Dealer 
Advisory Council 
at its third meet- 
ing here took un- 
der consideration 
a retail sales- 
men’s compensa- 
tion plan to com- 
plement Packard 
dealers’ retroac- 
tive discount sys- 
tem. 

Functions of the 
new Equities 
Board are unique 





since all facts concerning a proposed 





cancellation will be studied, at the 
dealer’s request before termination 
is completed. The Board will be 
composed of a representative of the 
Dealer council, the district man- 
ager, zone manager and regional 
manager in the affected territory, 
and L. W. Slack, Packard general 
sales manager, or one of his assis- 
tants. 

Decisions of the board must be 
unanimous for cancellations, giv- 
ing the dealer representative 
from the Dealer council the 
power of veto. 

In considering a cancellation, the 
Board will review complete rec- 
ords of the affected dealer’s past 
performances, inspect his place of 
business, consider his plans for fu- 





ture development, and hear the 
dealer’s own case in full. 

“We feel,” said Slack, “that for- 
mation of the Board, at the Dealer 
council’s original suggestion, will 
insure impartiality and factual find- 
ings in cases of termination. The 
dealer will receive all possible con- 
sideration before any decision is 
made, rather than being in the 
usual position of receiving notifica- 
tion, sometimes unexpectedly, of 
his cancellation. 

“The Board will eliminate the old 
procedure of the dealer having re- 
course through an appeal after 
minds are made up.” 

The salesmen’s compensation 
plan, now undergoing fleld study 
and later action, is designed (1) 

(See PACKARD, Page 6, Col. 2) 


introduced by Senators Goff and. 
Babbitt. Every new-car dealer in 
the state has been requested to. 
support the measure. 

The bill provides that no per- 


| son shall engage in the business 
| of a motor vehicle dealer, motor 


dealer or wrecker except from an 

established place of business and 

without first having obtained 
from the vehicle superintendent 

a license authorizing him to en- 

gage in such business. 

Licenses may be cancelled when 
it is found that the licensee has 
made a material misrepresentation 
or misstatement in his application; 
has violated any law of: the state, 
the enforcement or administration 
of which is under the vehicle super- 
intendent; has failed to keep rec- 
ords required by the act; has no 
established place of business; has 

(See ARIZONA, Page 2, Col. 4) 
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Morgenthau Looks at Bretton Woods .. . 


Million Car 


Market 


Is Seen Abroad 


DETROIT.—This country’s auto- 
mobile industry may obtain a for- 
eign market for a million cars a 
year as a result of Bretton Woods 
monetary agreements, which are 
now awaiting congressional ap- 
proval, believes Henry Morgen- 
thau jr., secretary of the Treasury. 

Speaking before the Economic 
Club of Detroit last week, Mor- 
genthau said that the agree- 
ments prevent blocked curren- 
cies and other discriminatory re- 
strictions which worked against 
American automobile manufac- 
turers before the war. 

Sharing the rostrum with Mor- 
genthau was Rep. Wolcott, Michi- 
gan Republican and a delegate to 
Bretton Woods. He cited alleged 
deficiencies in the monetary agree- 
ments, which ranged from objec- 
tions that they spelled loss of 
sovereignty to assertions that they 
would mean tearing up billions in 
old I0Us and pouring out new bil- 
lions of private American capital. 

The objections were not his own, 
Wolcott said, but he advanced 
‘them to provoke thought and de- 
bate on the many questions that 
must be considered and answered 
before Congress can act intelli- 
gently. 

Morgenthau said that under the 
Bretton Woods exchange policies 
an American salesman can go to 
Belgium and sell a $1,000 car for 
40,000 francs without worrying 
about cancellation because sudden 
depreciation has put the exchange 





OPA Sets New Prices 
for Ford Truck 


WASHINGTON.—OPA has is- 
sued new prices for the Ford 
truck model 51-C, truck chassis 
and cab with pickup body. 

The wholesale price is now set 
at $630, retail list at $340. The 
reseller may add to the $840 list 
price the charges for extra 
equipment which he had in ef- 
fect March 31, 1942; transporta- 
tion, state and local taxes ac- 
cording to the method used Mar. 
31, 1942; handling and delivery 
charges in effect March 81, 1942; 
federal excise taxes, and dollar 
amount of all other charges in 
effect March 31, 1942. 





AN EIGHT-YEAR-OLD PLANTING 
the Studebaker Provin 


value of that $1,000 up to 60,000 or 
80,000 francs and out of reach of 
most buyers. 

Without the ban on currency dis- 
crimination, Morgenthau said that 
a representative of a U. S. automo- 
bile company might line up a great 
many customers in the Nether- 
lands, for instance. 

“But,” they could tell him, “we 
can’t get dollars under present 
exchange regulations. We can get 
francs and pounds but no dol- 
lars. We’d like American cars, but 
we'll have to take French or 
English.” 

That has happened, Morgenthau 
said. In the decade before the war, 
exchange controls and _ bilateral 
agreements were aimed at this 
country and lost us our market. It 
was largely because of them, he 
said, that the sales of American 
cars and trucks went from 700,000 
in 1929 to 85,000 in 1932, and came 
back only half way five years later. 


Morgenthau said that the greater 
part of our loss was in countries 
where rigid exchange controls dis- 
criminated against us. While all 
other countries bought more after 
recovery from the depression, they 
actually bought less. 

Among the objections to the 
program which Wolcott listed 
were: 

The program will result in de- 
faults abroad and disillusionment 
at home because the United 
States will not permit the large 
scale imports necessary for the re- 
payment of loans and investments. 

The proposed bank will kill off 
private lending, to the detriment of 
foreign borrowers. 

The fund will destroy control by 
Congress over the dollar. 

Safeguards are inadequate. 

The United States will exercise 
only a minority voice and the fund 
will be controlled by debtor coun- 
tries. 

| Lower tariffs may result from 
the agreements. 

The fund promises too much; in 
particular there is a gap between 
the supply of dollars and the rights 
to dollars. 

Private bankers can take care of 
‘all lending needs. 





venture is beginning to take shape at 


Ground near South Bend, where the name of the com- 


pear can now be clearly defined from the air for the first time. The planting is 
n pine trees and covers a half mile in length. Letters are 300 feet deep. In the 
immediate foreground of the above aerial view can be seen (left) one end of 
the three-mile concrete track and (right) the shops, offices and clubhouse. At 
the rear are the hills and roads over which Studebaker engineers now test mili- 


tary vehicles for Army Ordnance. 








LUNCHEON MEETING of Chrysler dealers in the Portland (Ore.) territory assembled to hear a talk | a h A. 
a 


O'Malley, assistant general sales manager of the Chrysler division, on present business conditions and pro 
Tarola, Portland distributor, was in charge of the meeting, which was held at the Multnomah hotel. 
manager in the Seattle region; O’Malley; 


trends. Joseph P. 


Left to right at the speakers’ table are Porter T. White, 


‘hrysler regiona 


Tarola, and M. C. Kale, special factory representative of the Chrysler division. 


Men 30-33 Ordered Drafted 


News 
In Brief 


Horner Named 


DETROIT.—Frederick C. Hor- 
ner, former assistant to the 
chairman, General Motors Corp., 
on transportation matters, and 
who is now on inactive status in 
the Army of the United States, 
has been appointed consultant to 
the War Production Board to ad- 
vise on determining how the es- 
sential services dependent on 
motor carrier transportation can 
be maintained without serious 
interference with the war effort. 

* * a 


Graham Quits Board 

DETROIT.—Joseph B. Graham 
has resigned from the board of 
directors of Graham-Paige Corp., 
it was revealed at the board’s 
meeting last week. Graham is one 
of the three founders of the 
corporation. 

x eg * 


Licensing Mechanics 

MINNEAPOLIS.—Auto dealers 
are fighting House File 577, which 
would license automotive mechan- 
ics in three categories: brake, 
electrical and motor. Thus a mo- 
tor mechanic would not be al- 
lowed to work on electrical or 
brake work, or vice versa, cre- 
ating severe hardships for small- 
town shops. 


* * * 


Rescued 
SOUTH BEND.—Dewey Smith, 
a vice president of Studebaker 
Export Corp., and a Jap prisoner 
since the fall of Manila, was 
among those liberated from the 
Los Banos internment camp in 
the Philippines. 
* 


* * 


Road Barriers Broadcast 

WASHINGTON.—Highway bar- 
riers will be the subject of a 
dramatized radio program en- 
titled “Interstate Highway Bar- 
riers” on the regular weekly 
broadcast of the War Food Ad- 
ministration, Saturday, March 10, 
12:15 to 12:30 p.m. (EWT), over 
NBC. 


* * 


* 

Federal Truck Orders 
DETROIT.—Federal Truck Co., 
here, has received additional war 
contracts totaling 15 million dol- 
lars for military trucks and parts, 
according to an announcement by 
T. R. Lippard, president of the 


firm. 
* a 


* 
Ford II Gets Safety Post 
DETROIT.—Henry Ford II has 
been elected chairman of the De- 
troit Traffic Safety Assn., suc- 
ceeding C. E. Wilson, president 
of General Motors. Wilson has 
been named vice-chairman of the 
board of trustees. 


* * * 


Surplus Truck Sale 

CHICAGO.—Treasury office of 
surplus property will open a sale 
here today of approximately 75 
trucks released by the Army. The 
sale will be held at 2530 N. Elston 
Ave., and limited to licensed deal- 
ers of Michigan, Wisconsin, Min- 
nesota, North Dakota, South Da- 
kota, and Illinois. 


WASHINGTON. — More physi- 
cally fit men in the 30-33 age group 
face induction into the armed 
forces, Selective Service declared 
suddenly last week. 

In a memorandum to local 
boards, national draft headquar- 
ters said that under new regula- 
tions, registrants from 30 through 
33 to be eligible for deferment 
must be “necessary to and regu- 





Arizona 


(Continued from Page 1) 


knowingly dealt in stolen vehicles 
or parts or accessories; has failed, 
by himself or his representatives, 
to devote a substantial part of his 
time to the business for which he 
is licensed; or to be actively or 
principally engaged therein. 

Violations of the act would be 
misdemeanors, punishable by a fine 
of $300 or 30 days in jail or both. 

An established place of busi- 
ness for a new-car dealer is de- 
fined as a permanent, enclosed 
building or structure owned either 
in fee or leased with sufficient 
space to display two or more mo- 
tor vehicles, and which shall be 
devoted principally to the use of 
a motor vehicle dealer in the con- 
duct of the business of such 
dealer. ; 

In the case of the used-car deal- 
er, the established place of business 
need not be a permanent building 
or structure or part thereof, but 
may be a vacant lot or part thereof, 
but such term shall not mean or 
‘nelude any residence, tent, tempo- 
rary stand or temporary quarters 
or permanent quarters occupied 
pursuant to any temporary ar- 
rangement. 

For motor dealers or wreckers, 
the term shall mean a permanent 
site or location at which the busi- 
ness of a motor dealer or wrecker 
is or will be conducted. 





‘JEEP’ PLANNING—Charles 


E. Sorensen, 


le future 


-|Unless in Essential Jobs 


larly engaged” in war production 
or war-supporting activities. 

This constituted a drastic change 
under a policy which has been in 
effect in the last several months for 
men 30 through 37, who hitherto 
have been required only to be “reg- 
ularly engaged in” war production 
or war-supporting occupations. 


The new rule means, it was 
pointed out, that men 30 through 
33 now must hold essential jobs in 
essential activities whereas before 
they merely had to be employed ‘in 
some capacity, whether essential or 
not, in this field of endeavor. 


Truck Output 
Drops in Feb. 


WASHINGTON. — Total deliver- 
ies of heavy-heavy and light-heavy 
Army trucks in the first 20 days of 
February were slightly less than 
in the first 20 days of January, 
even though the February total 
has been swelled by a number of 
trucks built in January but not ac- 
cepted until the weather opened up 
enough to permit road tests, the 
War Production Board reported 
last week. 





Pa. Dealer Aid Urged 


On Carrier Bill 


HARRISBURG, Pa.—Pennsyl- 
vania Automotive Assn. is urg- 
ing its members to contact their 
state representatives at once, 
urging their support of Car Car- 
rier Repealer Bill, Senate No. 123. 

The bill woul repeal a law, 
which becomes effective Jan. 1, 
1945, banning truck transport of 
new cars over Pennsylvania 
highways in double-deckers. The 
repealer has passed second read- 


ing in the Pennsylvania Senate. 





president (left), and Ward M. 


Canaday, chairman of Willys-Overland Motors, study progress of tests being 
conducted by company engineers in adapting the jeep for ‘‘one of its many 
postwar assignments’”’—farming. Sorensen says postwar version of jeep devel- 
oped by Willys is ‘‘the first vehicle in history to successfully combine basic 
functions of the tractor, light weight truck, passenger car and independent 


power unit.’’ Canaday believes it will ‘‘bring 


a new era of independence to the 


farmer, and help ease his labor problems.’’ Details of the vehicle will be dis- 


closed at a later date. 
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By John O. Munn 


salesmen’ 


Dealers’ or 
addressed to John 0. 
and the writer’s name will be kept 


bere ABOUT rationing used 
cars? That is the question 
posed at many dealer meetings. 
Some dealers feel that rationing 
would force the business through 
legitimate channels. They feel that 
rationing would better control the 
black market. 

OPA MPR 540, they say; is 
working out to the disadvantage 
of the enfranchised dealer. They 
advocate rationing in spite of 
their reluctance to get snarled up 
in more government regulations. 
Furthermore, they want used cars 
rationed by the Office of Defense 
Transportation, as are commer- 
cial cars at present. 

* ok 


Out of the Pan 


Into the Fire 


f ie dealers have lost all hope 
in MPR 540 or in OPA’s ability 
to enforce it. However, many other 
dealers feel that such action would 
be just getting out of the frying 
pan into the fire. They want to see 
OPA given every chance. They 
want a minimum of regulations 
rather than an increase of re- 
strictions. 

This school of dealers asserts 
that there can never be a regula- 
tion forcing an individual who 
owns property to sell only through 
certain sources. This column be- 
lieves that the government can’t 
legislate this business through 
dealers even though it so desired. 
That would be a class legislation, 
and unconstitutional. We must all 
understand that a used car as a 
piece of merchandise is owned in 
most instances by an individual, 


Just Among 


* 


Dealers 





ERE are some dealers I know 
who blustered into this world 
in March: 

Huoo F. Rierter (Buick-Cadillac), 
Hamburg, N. Y., was born March 
2, 1896, in Eden, N. Y. 

Marcu Wetts (Ford), Blooming- 
ton, Ill—March 4, 1892, in Dowa- 
giac, Mich. 

S. J. Rogers (Chevrolet), Monroe, 
La.—March 4, 1897, in Cleveland, 
Tenn. 

CLELLAN S. Forsytus (Dodge- 
Plymouth), Syracuse, N. Y.—March 
6, 1895, in Houtzdale, Pa. 

Ray H. Auten (Buick-Oldsmobile- 
Cadillac), Cedar Rapids, Ia.—March 
9, 1898, in McGregor, Ia. 

I. R. (Windy) Hicks (Ford), Key- 
stone, W. Va., and Covington, Ky.— 
March 12, 1902, in Pocahontas, Va. 

Rory D. JoHunsown (Chevrolet), 
Monroe, La.—March 14, 1890, in 
Bunkie, La. 

C. L. Sweatt (Dodge-Plymouth), 
Joplin, Mo.—March 15, 1892, in Buf- 
falo, N. Y. 

CHESTER J. Brost 
outh), Buffalo, 
1892, in Buffalo. 

JoHN J. VerscHoor (Chevrolet), 
Mitchell, S. D.—March 19, 1892, in 
Iowa. 

James S. Frazer (Chrysler-Plym- 
outh), Nashville, Tenn.—March 20, 
1884, in Nashville. 

Frepveric L. SANFORD (Dodge- 
Plymouth), Springfield, Mass.— 
March 20, 1882, in Danby, N. Y. 

T. D. McGoueH Jr. (Chevrolet), 
Montgomery, Ala.—March 24, 1893, 
in Montgomery. 

Wayne C. Wituams (Chevrolet- 
Oldsmobile - Cadillac), Greenwood, 
Miss.—March 25, 1904, in Bowden, 
Ga. 

W. F. Dosss (Chevrolet),, Alex- 
ander City, Ala.—March 25, 1900, in 
Etowah County, Ala. 

Cuas. G. McKimmie (Chrysler- 
Plymouth), Richmond, Va.—March 
26, 1900, in Washington, D. C. 

JOHN Fincu (Chevrolet), St. Paul, 
Minn.—March 26, 1897, in Stevens 
Point, Wis. 

Frank H. Gisses (Packard), Col- 
umbia, S. C.—March 27, 1882, in 
Columbia. 

H. A. Nosie (Ford-Mercury-Lin- 
(Continued on Page 21, Col. 4) 


(Dodge-Plym- 
N. Y.—March 15, 


's comments, questions er requests may 
Munn in care of Automotive N 
in confidence 





not by a dealer. Our entire source 
of supply, except the meager 
stock now in the hands of deal- 
ers, is in the hands of individu- 
als. Unless the government wants 
to confiscate cars, and become 
the purchaser of this merchan- 
dise, it cannot force owners to 
sell to dealers. Rationing used 
cars would just throw another 
handicap on dealers. Remember, 
rationing of new cars was suc- 
cessful only because the Murray- 
Patman Act was behind it, guar- 
anteeing that every dealer would 
eventually get full retail price for 
each car in stock, plus 1 percent 
increase each month to cover the 
carrying charge. 


* * * 


Might Cut Buyers 


To a Minimum 


EMEMBER, too, the month or 

so when new cars were ra- 
tioned before the Murray-Patman 
Act became a law, a customer 
would get a priority, it would be 
listed at the local board and every 
dealer in town would be after him 
offering most any kind of a deal to 
get rid of their stock because there 
was no security for the future. It 
was the adoption of the Murray- 
Patman Act that made new-car ra- 
tioning a success. 


Used cars would have no such 
protection. One reason used-car 
prices spiraled was because new 
cars were rationed and were un- 
available to a great number of 
people who needed cars and 
therefore were forced into the 
used car market. Ration restric- 
tions on a used car would reduce 
the market, even with the lim- 
ited stocks, to a point where there 
would be so few buyers that 
every dealer would suffer for 
business. 

ok * * 


Too Few Offices 
In the Nation 


SIDE from all this, ODT is not 

the logical government agency 
to serve this trade; it has only a 
few offices throughout America, 
while OPA has 5,500 boards—more 
than one to a county. Another thing 
that dealers must consider—if ODT 
is putting out certificates of neces- 
sity for used cars, the nation’s sup- 
ply of automobiles will be unbal- 
anced. There is apt to be too many 
certificates in sections of the coun- 
try where there are no used cars, 
and too few certificates where there 
are large used car stocks. This has 
happened to commercial cars. Fac- 
tories shipped civilian trucks ac- 
cording to an allotment plan based 
upon dealers’ quotas before the 
war. Some dealers got trucks in 
territories where there were few 
priorities issued and new trucks re- 
mained in dealers’ stocks, while in 
other territories there were plenty 
of certificates, but no trucks. This 
meant the shipment of a truck, for 
instance, from a factory to some 
Far Western point where it couldn’t 
be sold and eventually it had to be 
transshipped again to where trucks 
were badly needed in war industry. 


Rationing of used cars would 
mean simply the freezing of 
stocks where they happened to 
be. Rationing would prevent the 
movement of cars where they 
may be to where they are wanted 
and needed. 


Let’s not get ourselves into fur- 
ther complications. Let’s try to sim- 
plify rather than add to the regu- 
lations. Let’s forget ODT and ra- 
tioning. But let’s do two things: 
First, cooperate with OPA and do 
everything humanly possible to 
make the present regulation work; 
Second, try to show OPA the neces- 
sity for eliminating the black mar- 
ket by investigating suspicious in- 
dividual-to-individual sales. That is 
the only way to improve conditions. 
Conditions need to be improved if 
we are going to make the best of 
our bank of transportation by not 
permitting the black market. to 
take the business away from legit- 
imate automobile dealers. 
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Dealers in Uniform 
(One of a Series) 





Mag. J. E. Boast, chief of 
area activities section, San 
Bernardino (Calif.) Air Tech- 
nical Service command supply 
division. In civilian life Maj. 
Boast is associated with W. J. 
Render and G. W. King as 
secretary - treasurer of Ren- 
der - Boast - King, Inc., Cleve- 
land (O.) DeSoto - Plymouth 
dealership. 

Maj. Boast entered active 
service as a first lieutenant on 
June 6, 1942, after being in 
the enlisted reserves four 
years. His first station was 
Duncan field, San Antonio, 
Texas, from where he went to 
Brooks field, also at San An- 
tonio, to attend supply school. 

After activating the A.A.F. 
330th sub-depot at Yuma, 
Ariz., he went to San Bernar- 
dino Air Technical Service 
command in August, 1943, as 
chief of branch 3 in the sup- 
ply division. He has also been 
chief of branches 5 and 6 and 
became chief of area activi- 
ties last Nov. 21. He was pro- 
moted to captain on Feb. 17, 
1943, while at Yuma, and be- 
came a major on Mar. 9, 1944. 


Lyle to Head 


Akron Dealers 


AKRON, OF. G. Lyle was 
elected president of the Akron Dis- 
trict Automobile Dealers Assn. for 
this year at a meeting held here re- 
cently. Perry E. Bondy was named 
vice president, and George Taylor, 
treasurer. 

Directors of the organization for 
1945 include R. L. Arnett, C. E. Col- 
trin, and Charles Weiss, all for a 
two year term, and to serve for a 
one year term will be Don Mentzer, 
K. A. Hoskins, and D. J. Towell. 

E. J. Lehman is the secretary- 
manager of the association. 


McBee Buys New Home 
BILLINGS, MONT.—The McBee Mo- 
tor Co., which suffered a $50,000 fire 
loss Dec. 23 has purchased the E. J. 
Kane building for $50,000 and will re- 
model it for a new home. 


‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of dealers’ 
opinions. 







STOCKTON, Calif.—A new plan 
for used-car sales, proposing that 
ears for sale to individuals be reg- 
istered with the OPA three days 
before the deal is closed, will be 
presented to Les Vogel, president 
of the San Francisco Motor Car 
Dealers Assn., for action by the 
OPA advisory board, it was an- 
nounced here. 


John H. Eagal, president of the 
Stockton Motor Car Dealers Assn., 
declared he had worked out the 
new program with Bernie Cassidy, 
a local used-car dealer. Eagal added 
that directors of two California 
dealer groups and regional OPA offi- 
cials were impressed with the plan. 


If adopted by the OPA, Eagal 
said, the plan “would eliminate 
at least 75 percent of the black 
market in used cars.” 

The program also provides that 
owners may sell to approved deal- 
ers with registration with OPA. 
The permit to sell would be void 
after 10 days from date of registra- 
tion, under the plan. 

Other highlights of Cassidy’s 
used-car program for the new cer- 
tificate of registration: 

1. Sellers must furnish a gas 
mileage certificate, gas rationing 
book, OPA form 6-44 and the cer- 


Marconi Again 
Heads Victoria 
Trade Assn. 


VANCOUVER, B. C.— Members 
of the Garage and Motor Trades 
Assn. of British Columbia (Victoria 
branch), at their fifth annual ban- 
quet, reelected Fred Marconi presi- 
dent for his second term. 

Installed with Marconi were Joe 
Foster, vice-president, and Art 
Songhurst, secretary, both of whom 
were reelected. Cliff Horwood, Wil- 
liam Bridgewood, William Ruther- 
ford and Wilfred Burley were 
chosen executives. 

During installation ceremonies 
Harry F. Davis, business manager, 
spoke of the importance of the as- 
sociation among garage operators 
and discussed problems of today and 
those of the future. 


Oxnard C of C Elects 


Dingeman President 

OXNARD, Calif—A. J. Dinge- 
man (Ford) was recently elected 
president of the Chamber of Com- 
merce here. 
Dingeman said ef- 
forts are under- 
way to expand the 
program of the 
organization with 
the prospect of 
enlarging the 
community al- 
ready forecast. 

“Many indus- 
tries are looking 
our way for new 
locations,” Dinge 
man said, “an« 
we must be in a position to cooper 
ate with these people and this can 
best be done through the medium 
of a live, functioning chamber of 
commerce.” 





Dingeman 


Buy War Bonds and Stamps—crush 


' the axis. 


On the House... 


Unless the war with Germany ends suddenly, look for April, May 
and June to be toughest period of the war in regard to civilian goods, 


particularly transportation needs; 


reason is military has won its 


battle to squeeze the civilian front further in the interests of war 


production. . 


. . Bit Matton, NADA’s new president, pleads for co- 


operation in letter to dealers; pledges his full efforts... . 


“Nobody likes to play the role of a snooper, but it’s equally dis- 
tasteful to stand idly by and see offenders (of MPR 540) get away 
with scandalous violations to which conscientious dealers are ad- 


herring,’ declares Ruope IsLtanp 


Auto DgALeRS ASSN. . . . PAUL 


Graves of Detroit Auto Dealers Assn., points out that Ways and 
Means Chairman Doughton has said that after the war with Ger- 
many ends he would recommend first the repeal of the Federal 


motor vehicle use tax. ... 


“West Vircinia dealers are winning their fight with the “double- 
decker” repealer; ditto on the PENNSYLVANIA dealers’ battle against 
the truck-transport ban. 





—Perete WEMHOFF 


New Used-Car Plan 


OPA Gets Californian’s Program to Tighten Sales 
And Relax Purchase Registration 






tificate of ownership to complete 
transfer of the car. 

2. The certificate of registra- 
tion would list the penalties to be 
inflicted on the seller if OPA ceil- 
ings are violated. 

3. Besides identifying the car, the 
certificate would state the dealer’s 
appraisal of its condition, the base 
price of the car and its accessories 
according to MPR 540. 

4. Signature of the dealer and 
OPA stamp of the expiration date 
would complete the certificate. 


Delaware Dealers 
Name Porter as 


New President 


: WILMINGTON, Del.—Plans look- 
ing towards the expansion of the 
Delaware Motor Trades Assn. were 
discussed at the annual meeting of 
the group, with the election of John 
F. Porter as president for the com- 
ing year. 

Porter, former vice-presidert of 
the association, was unanimously 
elected to the office of president. He 
is a member of the board of govern- 
ors of the NADA. In accepting the 
office, Porter asked the members to 
give full support not only to their 
own organization, but to the NADA 
as well. Plans are being made to 
have a number of prominent men in 
the automotive field confer with the 
Delaware group with the idea of 
strengthening and expanding the or- 
ganization. 

Other officers elected were: Frank 
Diver, vice-president; Isadore Keil, 
treasurer and William Brodie, exec- 
utive secretary. The organization 
also planned to appoint a legislative 
committee which would check the 
current sitting of the legislature 
concerning possibility of bills affect- 
ing the industry. 





Marines Honor 
Dealer M cKay 


For His Service 


SEATTLE.—Lt. Col. William O. 
McKay, head of the Ford-Lincoln- 
Mercury dealership bearing his 
name for the last 
two decades, has 
been honored for 
his military serv- 
ice with the Ma- 
rine Corps by be- 
ing awarded a 
plaque “for dis- 
tinguished service 
in the war effort 
rendered to the 
Marines of the 
Pacific Coast dur- 
ing the second 
Col. Meliag World War,” as 
the plaque states. 
On Sept. 1, 1944, Col. McKay re- 
tired to inactive duty, giving up 
the post of officer in charge of in- 









duction and recruiting, western 
Washington district, where he 
served. 


Col. McKay’s service started in 
the first world war when he rose 
to the rank of captain. He joined 
the Marine Corps in 1925 and re- 
tired in 1938, but was recalled to 
active duty in January, 1943. 

At that time he was director of 
civilian defense in Seattle. McKay 
organized 100,000 active partici- 
pants under his direction. He left 
that post for active duty with the 
Marines as a major. 





... for distinguished services 
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AUTOMOTIVE 

5 s OUR FIELD DEFINED 
D fi os Mi Automotive: Self-propelling, hence, of, pertaining 
Ef to, or concerned with, vehicles or machines, as auto- 
. ‘ mobiles, airplanes, or motorboats, that contain with- 


in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 











Don’t Sit and Wail! 


ROM time to time we get suggestions from men in the 

field and from dealers, declaring that flat rate service 
prices should be raised, because today these rates are being 
used in the repair of older models of cars where nuts and 
studs are “frozen’’ and disassembly takes longer. 

Some dealers are of course having difficulty making a sat- 
isfactory profit on servicing these older jobs at pre-war 
established flat rates. And some dealers are having difficulty 
showing a profit on their service operations where they pay 
mechanics on the hourly basis. 


On the whole, however, it is noted that dealers who have 
seriously studied their service operation and have endeav- 
ored to lick their problems in their own shops are well sat- 
isfied with present rates—and are making highly satisfac- 
tory profits from their service work. 

These dealers realize that in most cases loss operations 
can be easily converted into profit operations by providing 
the mechanic with the tools and equipment that enable him 
to do his job quicker and better—those that eliminate the 
time-lag element which throws the operation into the non- 
pay status. 


These dealers are going into postwar in a very competitive 
position. They may even be able to reduce current rates for 
service and still make a satisfactory profit, if the independ- 
ents and other competitive shops make such a reduction 
necessary to save their service volume. 


The dealer, who merely sits and wails about rates being 
too low to show a profit and about wages too low to attract 
good mechanics, had better put in some active time in mak- 
ing his shop more efficient or he may not have any service 
work to worry about in postwar. 


Of Things to Come 


TS Dodge strike in Detroit, which up to Friday had 
thrown some 17,000 men out of production and threat- 
ened other Chrysler plants, may be regarded as a preview 
staging of what may happen in postwar. 


This type of labor leadership, which ignores the needs of 
our fighting men and the accepted procedure for settling 
differences with management, certainly cannot be expected 
to be sympathetic with management in the production of 
commercial products on a keen competitive basis. 


This type of union leadership can be expected to swing a 
“strike power” whip, regardless of who is going to be hurt, 
so long as they think they have the whip and can use it for 
their own gain. 

Dealers must take this attitude of labor into serious con- 
sideration in laying their own plans for postwar operation. 

Just because the war may be over, material available and 
governmental production restrictions are lifted, does not by 
any manner of means insure that the factories will be able 
to get back into peak car and truck production immediately 
—or even quickly. 





Recently before an audience of 
his fellow-townsmen —t hose who 
had seen this young son of an illus- 
trious father and a world-famous 
grandfather grow to maturity and 

be handed re- 

YOUNG HENRY sponsibilities 
SETS HIS challenging his 
COURSE! age and experi- 
ence —Henry 

Ford II had some things to say 
which will be a yardstick of his 
future accomplishments. No man 
who earns his livelihood from our 
industry can help being interested 
in the future of the great Ford 
properties. It is common knowledge 
here in Detroit 
that the senior 
Ford has come 
lately to lean 
heavily on the 
broad shoulders 
of his capable 
grandson. From 
a personal knowl- 
_ edge, I know that 


Ag sentiments he ex- 


; pressed in his re- 
Henry Ford 1 





cent declaration 
are typical of 
young Ford’s pri- 
vate thinking. Let me give you a 
few excerpts: 

* * + 


“Industry still retains the faith 
that in tackling your problems you 
are pretty sure to find it a doorway 
into something better than you had 
thought of. And that doorway never 
would have opened, unless you had 
tackled it. I say, that is still the 
faith and practice of industry. It is 
a faith and practice based on long 
and undeviating experience. But in 
other affairs, we have developed 
the bad habit of sidestepping our 
problems, and leaving them to the 
boys who promise to solve them 
painlessly for us. Of course, they 
never do, and it is not for us to 
blame them, either; it is for us to 
blame ourselves for ever thinking 
that anyone could do for us what 
eventually we must do for our- 


selves. 
cd Ea * 


“As soon as this war is over, a 
line of long-past and long-neg- 
lected problems will be waiting for 
the attention we have denied them, 
and they will be all the tougher for 
the years we have made them wait. 
If we have the nerve to meet and 
deal with them honestly, we may 
hope for good results. The fact that 
we may not be sure of our ability 
to deal with them wisely need not 
deter us from facing them frankly 
and dealing with them honestly. 
For honesty may prove to be our 
first step toward wisdom. 

* * 7x 

“I think that, before statistics, 
before economic data, before any- 
thing of that character, we need to 
settle the question of the temper 
of mind we shall maintain, what 
sort of people we are going to be; 
for that is the factor which will de- 
termine our future. And I also 
think that Detroit need not wait for 
anyone else to lead off. Our city has 
been a laboratory which has made 
many useful discoveries in other 
fields, and the world has adopted 
our discoveries; why should not 
Detroit become a laboratory for 
the discovery. of social solutions 
also? No city in the country can 
show a greater variety of samples 
of every sort of problem than we 
have. Our city has been the Mecca 
of every constructive and every de- 
structive idea that has been hatched 
in the United States. 

* ca * 

“We can have a serious slacken- 
ing following the war, or we can 
level off into peacetime production 
with the shock of transition at a 
minimum—if all of us are reason- 
able, and are given sufficient free- 
dom for constructive action. Per- 
sonally, I do not believe a serious 
letdown is inevitable. I do not think 
it is necessary; whether it comes 
will depend on whether or not all 
of us cooperatively have been de- 
termined and active enough to pre- 
vent it. Economic conditions are 


not like the weather—beyond our 
(See EDGEWISE, Page 53, Col. 1) 





F Your JoB Witt BE 
“TO REBUILD THE WORLD — 
— FEED, CLOTHE AND HOUSE 
EVERNBODY — FIND Goo 
JOBS FOR ALL— SENO 
ALL YOUNGSTERS TO COLLEGE 
— ABOLISH CRIME, CHISELING , 
PROFTEERING, SELPISHNESS, 





POVERTY, SICKNESS, IGNORANC ‘ 
AND 6IVE US NEW CARS WI 





Thomas in Detroit News 


A Lady with a Future 


during the first few months. 


Automotive News is seeking the 


* e * 
Against Rationing 

I certainly do not approve of any 
governmental rationing of cars at 
any time and certainly not when 
there is no war going on to which 
to affix the blame, as is presently 
the case. 

I think the automobile dealers as 
a body can be depended upon to 
use good sound judgment in allo- 
cating any cars in their area where 
they will do the most good. 

The sooner we get rid of a lot of 
these governmental agencies the 
better it would be for all concerned. 
I believe they have indirectly 
caused more harm both to govern- 
ment and public, than the good 
they were intended to accomplish. 

We certainly know that all the 
flourishing black markets are at- 
tributable to them. 

Let’s get a lot of these people off 
our backs and put them to work 
where they can do some good.— 
BERNARD SCHONINGER, president, 
Elizabeth Motors, Inc. (Oldsmo- 
bile), Elizabeth, N. J. 

* * * 

This letter is in answer to your 
request for dealers’ opinion regard- 
ing the rationing of postwar auto- 
mobiles. I, for one, am not for gov- 
ernment control after production is 
resumed. After our recent experi- 
ences with this control during war- 
time, we have found that the new 
and used car dealers have received 
a rotten deal where rationing is 
concerned. Eighty-five percent of 
the automobiles sold are sold by in- 
dividuals, and the legitimate deal- 
ers have no chance at all. That is 
only one thing where the govern- 
ment regulation has failed. 

Here are several other reasons 
why the government is not efficient 
in the fair rationing of automo- 
biles: 

First: The personnel conducting 
the rationing program for the gov- 
ernment is not experienced in the 
automobile industry, and therefore 
has little knowledge of the situa- 
tion. 

Second: When the government 
sets up a control, and it does not 
function properly, they will not ad- 
mit that they are wrong and pro- 
ceed to alter it to meet the demand. 
Third: The government will be 


too busy with other affairs in the 
(See RATIONING, Page 62, Col. 5) 


What Do You Want? 


Recent news stories state: (1) OPA has already drawn up plans for 
the rationing of the first postwar automobiles; (2) R. L. Polk survey 
of 10,000 dealers shows 58 percent of dealers favoring some form of 
new-car rationing for a while after production is resumed; (3) Inde- 
pendent OPA survey purports to show many dealers and some factory 
officials in favor of new-car rationing to get industry “off the hook” 


Believing that its readers should have a voice in such affairs, 


manufacturers. Send in your opinion on the subject: Do you favor 
rationing of new cars for the first year after production is resumed? 
If possible, please confine your letter to 300 words or less; but, long 
or short, please send in your letter at once! 













expressions of both dealers and 








* Pa * 
For Rationing 


It is our opinion that new first 
postwar passenger cars should be 
rationed and when production in- 
creases, rationing should cease ac- 
cordingly. 


In this way the most deserving 
who have worn out their cars in 
doing war work will be served first. 
All indications are that doctors are 
needing cars now and cannot find 
them to buy.—C. W. Lasserre, Las- 
serre Motor Co. (Ford), Fernan- 
dina, Fla. 


* ok * 


I vote “Yes” to rationing first 
cars available after the war. 


If we don’t I can see some 18- 
year-old tearing around in a new 
car while the doctor is trying to 
make his calls with:a worn-out car. 
—JoHN E. Zook, owner, Midway 
Garage (Ford), Kane, Pa. 


One Year Ago 


Feb. 14-21, 1944—Baruch issues 
postwar security plan ... Virginia 
dealers OK state licensing bill .. . 
House of Representatives approves 
synthetic fuel program. 


Three Years Ago 


Feb. 16-23, 1942—Rationing begins 
for retreads ... NADA asks more 
liberal terms as auto rationing gets 
underway ... Senate considers bill 
asking RFC to loan on freeze cars 
. .. Delays in rationing peril truck 
production in March. 


Five Years Ago 


Feb. 14-21, 1940—FTC proposes 
fair trade code for auto industry 
. Graham distributors plan to 
set delivered price on new car... 
Ford dealers in Colorado exempted 
from chain tax ... Gen. Hugh John- 
son cites perils of government con- 
trol of business. 
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when the dealership is 
CHEVROLET 
In peacetime 


first in sales 


In wartime 
more cars and 


==|first 


other dealer In service 


organization 








Chevrolet products 


Chevrolet dealers, 


all signs indicate, are serving the 


ee . f t + 
are servicing nation from coast fo 


coast, in overwhelm- : 





ing numbers. 





] out of every 3 


trucks— I out of every § 





4 cars—is a Chevrolet 


"CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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DEARBORN.—Several plans for 


Ford Dealer Buildings 


Company’s New Book Gives Ideas 
on Construction Remodeling 
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Merchandising advantages and 


modern new buildings as well as business-getting features of con- 
illustrations of remodeling of ex-| venient parking for cars should 


teriors, interiors, parts depart- 
ments and used-car lots are in- 
cluded in a book on auto dealer 
buildings which the Ford Co. has 
just distributed to its dealers. | 

Represented in the book is the 
combined thinking of many Ford 
dealers, outstanding architects, 
the branch management and the 
factory sales and service execu- 
tives. 

In addition, various topics bear- 
ing on auto dealer buildings are 
discussed, such as location, con- 
struction, accessibility, reception, 
lounge rooms, parking space and 
ready-built units. 

A feature of the Ford building 
designs is that gas, oil, lubrica- 
tion and quick services may be 
operated as a separate unit on 
Sundays when the main opera- 

tion is closed. 

The book points out that accessi- 
bility and convenience provide the 
basis for attracting customers and 
thus should be the keynote in the 
dealer’s planning. In the plans il- 
lustrated, provision is made for 
easy access to lubrication and 
quick service departments. Over- 
head doors which can be lowered 
and raised instantly are recom- 
mended for lubrication depart- 
ments. ' 

Special stress is laid in the book 
on color harmony and the clear- 
ing away of obstructions to give 
a@ spacious and pleasing appear- 
ance to the interior of buildings. 

In discussing location, the book 
points out that local real-estate 
companies and possibly oil com- 
panies can provide _traffic-flow 
studies dealing with the number of 
persons and cars usually passing 
proposed sites every 24 hours. Their 
studies may also point out desir- 
able outlying locations worthy of 
consideration based on the poten- 
tial growth of the city and the 
movement of population. 


Nebraska 


(Continued from Page 1) 


left his chair to engage in debate. 
“This bill starts to apply laws 
governing public utilities to the 
automobile business,” Peterson 
declared. “It takes the first step 
toward regulating the relation- 
ship between dealer and manu- 
facturer; it seeks to regulate 
prices and provides who shall 
and who shall not be in business; 
eventually it will attempt to de- 
termine convenience and neces- 
sity.” 

Senator Brodhal, Ford dealer at 
Wahoo, defended the bill. Senator 
Anderson, who introduced the 
measure, explained that regulations 
for established places of business 
had been relaxed, and that mechan- 
ics and junk dealers were no long- 
er subject to its terms. 

Senators Mekota, Reavis and 
Raecke then started to slash LB 
157 with amendments. Reavis suc- 
ceeded in cutting the heart out of 
the 1937 act. Senator Lloyd Kain 
branded regulatory features of the 
old act as survival of NRA days. 

Bill as amended was ordered 
mimeographed and placed on mem- 
bers’ desks for action next Tuesday. 

Dealers credited manufacturers’ 
attack on the bill as a strategic 
move against anti-coercion legisla- 
tion. It was reported that dealers 
had committed several political 
faux pas which contributed to the 
bill’s downfall. 


Roensch J dil 


Cleveland Graphite 


CLEVELAND.—Max M. Roensch, 
staff engineer of Chrysler Corp., 
has been appointed chief engineer 
of the Cleveland Graphite Bronze 
Co. and will assume the position 
April 1, according to John V. O. 
Palm, vice-president in charge of 
engineering and research. 

Roensch has been associated with 
Chrysler’s engineering staff for 19 
years and is regarded as an author- 
ity on internal combustion engines. 


Jack Weed'’s Truckin’ will 
some interesting views. 


give you 


not be overlooked, Ford says. Out- 
side parking for customers will pay 
for itself by releasing valuable in- 
side space. 

Ford recommends moderniza- 
tion of used-car lots as well as 
buildings, and points out that it 
can be done with little construc- 
tion and minimum expense. For 
instance, a display front mount- 
ed on steel or wood columns and 
painted a pleasing color sets the 
lot apart and makes it look at- 
tractive. 

Much can be done to brighten up 
the parts department by using a 
pleasing, harmonious color scheme 
and neat arrangement of displays 
and stock, it is pointed out. 

In addition, Ford discusses con- 
struction details, including founda- 
tions, frames, walls, signs, roofs, 
windows, plumbing, heating, light- 
ing and doors. 

A supplementary booklet on 
building-aid maintenance, which is 
expected to be ready in six to 
eight weeks, will go into greater 


detail. 
Packard 


(Continued from Page 1) 


to attract a better character of 
salesman in postwar, and (2) to 
stabilize what has been in the 
past a rapid turnover in the field. 


The plan wil linclude a salary 
plus a commission, based on a 
retroactive sliding-scale system of 
cars sold. 


The factory also contemplates 
placing a salesmen’s training pro- 
gram in dealer hands, with empha- 
sis on practical application of sales 
theory. It is hoped thereby to build 
up a strong salesmen’s force—in- 
cluding perhaps a sizeable number 
of World War II veterans — who 
someday should be good dealer ma- 
terial. 

The Packard sales taff is now 
conducting a series of “Work 
Conferences” in various zones, 
the period covering 90 days. All 
phases of dealer operations, in- 
cluding used cars, service, new 
cars, parts, business management 
and building layouts, are being 
discussed at each of the three- 
day meetings. 


Membership on the Packard 
Dealer council rotates and terms of 
two representatives expired at the 
meeting just concluded. They were 
O. E. Chessher, of Beaumont, Tex., 
and M. H. Jordan, of San Diego, 
Calif. Named to replace them were 
J. S. Mitchell, of Dallas, and Wm. 
Stahl, of Monterey, Calif. 

Those in attendance at the meet- 
ing, in addition to Chessher and 
Jordan, were E. B. Moon, of Wich- 
ita, Kan.; W. L. Greer, of West 
Philadelphia, Pa.; A. J. Toner, of 
Fitchburg, Mass.; H. B. Vaughan, 
of Birmingham, Ala.; Harry Yeates, 
of Kankakee, Ill.; and Ted Booth, 
of Grand Rapids, Mich. 


De Soto Appoints 
Kelley in Atlanta 


DETROIT.—Appointment of Roy 
J. Kelley as Atlanta regional man- 
ager is announced by J. B. Wag- 
staff, general sales manager of De 
Soto. 

Kelley succeeds Lawson Henry 
who has been in charge of the At- 
lanta office since 1940. Henry is to 
be manager of a newly created De 
Soto region. 





C-1 Army Tires Go 


Off Surplus List 

WASHINGTON. — The Treas- 
ury Procurement division an- 
nounced the temporary discon- 
tinuance of the disposal plan for 
surplus Class C-1 grade Army 
tires, which was inaugurated a 
few months ago to channel tires 
of this type through manufac- 
turers to dealers for repairing 
and immediate disposal. 

Cancellation of the program is 
due to the urgent need of this 
type of tire by the military 
forces, it was stated. 





Designs for the Future... 








LUBRICATION, often called the business builder for the service department, is put in a showcase in this Ford 
design which utilizes a spacious paved apron and colorful signs indirectly illuminated. Construction is concrete stucco 
over masonry blocks, combined with skillful use of plate g:ass. 





HERE IS the layout plan for the above building. All facilities are easily approached and cars can be moved from 
one operation to another with minimum loss of time. Park ing space is provided for customers’ cars, as well as for dis- 
as of used cars. Location of the gasoline-pump island eliminates the possibility of lengthy waiting and traffic jams. 

he parts department is separated from the office and showroom and lends itself to attractive display of accessories. 





OLD AND NEW. At left is a Ford dealer buildin 
low cost. The available space at the right of the building, including the filling station, also o 
sion and sneree At right, after modernization. The gas attendant’s office is remodeled and lubrication and quick 


service facil 


before remodeling. It offers a good cppestuntty to modernize at 


ers possibility for expen- 


ties of the drive-through type added. Exterior is faced with a colored stucco surface and an effective sign 


display installed on a new projecting band above the showroom. Trough lighting illuminates the walls of the building 


and silhouettes the signs. 


Goodyear Building 
LifeGuard Tubes 
For Autos Again 


AKRON, O.—Goodyear Tire & 
Rubber Co. has resumed produc- 
tion of LifeGuard automobile tubes. 

Until production of LifeGuards 
for civilian motorists was resumed, 
large quantities of tubes involving 
the LifeGuard principle—a_ tire 
within a tube—were supplied by 





Goodyear for use on military and 
naval war planes. 

P. W. Litchfield, Goodyear chair- 
man, emphasized that resumption 
of production of LifeGuards is on 
a limited basis, governed by sizes, 
availability of materials and man- 
power. 

At present, according to Litch- 
field, the LifeGuards are being pro- 
duced only in the four most popu- 
lar sizes for civilian automobiles— 
6.00-16, 6.25-6.50-16, 7.00-16 and 7.00- 
15. 





Atlantic Flight Sets 
New World’s Record 


LANSING, Mich.—Setting a new 
world’s record for trans-Atlantic 
flight time to Europe, a Canadian- 
built Mosquito Bomber recently 
crossed the “pond” at its widest 
point in six hours, eight minutes, 
it was disclosed by Campbell Wood, 
general manager of the propeller 
division of Nash-Kelvinator Corp. 
Nash-Kelvinator builds the propell- 
ers used on the Mosquito and 23 
other allied aircraft. 
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HARRY F. BYRD, U. S. Senator from Virginia and 
Chairman of the Joint Congressional Committee on 
the Reduction of Nonessential Federal Expenditures, 
claims that our Washington bureaucrats are paying 
300,000 unnecessary federal employees to sit out the war... 
300,000 men and women he believes vital to our urgent man- 
power needs. Here are facts and figures that add coal to the con- 
troversy raging in Washington over “work or fight” legislation. 





THE GOVERNMENT’S WASTE OF MANPOWER 
by HARRY F. BYRD, U. S. Senator from Virginia 
Excluding teachers, in every state except West Virginia, there are more federal 
employees than state or local workers. And 300,000 of them, contends Senator 
Byrd, hold artificial jobs, draw approximately $700,000,000 in government pay 
each year. To save taxpayers’ money, to release vitally needed manpower, Senator 
Byrd writes this stinging rebuke to bureaucracy in the April issue of The American 
Magazine, now on the newsstands. 


We our My 
CQULME 


BUD SCHIRMER, Detroit Manager 
BOB WOODRUFF, American Magazine 


























SEX SIGNIFICANCE 


Have you ever stopped to think what a 
world this would be without women, or 
—just as fantastic—without men? The 
two sexes are both a biological and a 
business necessity. No one realizes this 
fact more than the editor of The Amer- 
ican Magazine. It’s edited with dual 
sex appeal ... edited to double-expose 
its contents to millions of women, 
millions of men... multimillions of 
aspirational Americans who buy The 
American Magazine on the newsstands, 
subscribe, or beg, borrow, or steal 
somebody else’s copy. Of equal interest 
is the fact that these middle millions 
still make 60 per cent of the nation’s 
purchases, after savings and taxes. 









Share your &merican Magazine, then save it 
for the Government's waste paper drive. 


DETROIT, MICHIGAN 





Representative 


GENERAL MOTORS BUILDING 


PUBLISHERS ©F THE AMERICAN MAGAZINE, COLLIER'S. AND WOMAN'S HOME COMPANION 








Re Amendment 5... 
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Summary of Changes 
In MPR 540 Given 


WASHINGTON. — NADA last 
week: issued a summary of the 
major changes in Amendment 5 to 
MPR 540, which became effective 
March 1. The association pointed 
out, however, that a _ simplified 
analysis cannot possibly cover all 
features of the amendment and 
urged dealers to study the text, 
which should now be in the hands 
of all dealers. 

Following is NADA’s analysis of 
the major changes: 

Article Il—Section 5 (3)—pro- 
vides that a used car when sold 
above the “as is” price must be 
warranted and must be at the time 
of sale in good operating condition 
as defined in Section 7(b) (See 
Analysis of Section 7(b) below). 

Section 5(3) provides that the 
selling dealer may be found in vio- 
lation of the Regulation if the 
warranted car is not in good oper- 
ating condition. 

Section 5(3) provides that should 
the selling dealer fail (refuse—see | 


note) to make repairs or replace- 
ments to put the car in good oper- 
ating condition, the buyer may 
have the work done elsewhere and 


make claim upon the selling dealer | | 


for fifty percent of the cost. “Fail- 


ure to refund this amount will con-| 


stitute an overcharge in excess of 2 


the maximum price.” 

Note: OPA has agreed to change 
the words “fails” and “failure” to 
read: “refuses” “refusal.” 

Article II—Section 6(e) pro- 
vides that where a used car, chas- 
sis, or body is minus standard 
equipment at the time of sale, the 
base price shall be adjusted by de- 
ducting 50 percent of the retail 
price list which would be charged 
for each piece of missing standard 
equipment if it were new. 

This section also provides that 
when a chassis of a used car is sold 
separately the base price shall be 
70 percent of the complete unit and 
where the body of a used car is 
sold separately, the base price shall 





You have many things to say to management-men 





TREASURY SELLS surplus 
which 30 were sold by the 


Weasels. 
reasury Procurement recently at Camp McCoy, 





These Studebaker-built Weasels, of 
Wis., 


are shown in their natural environment, as witness the snow covering both the 


Weasels and the 


round. Prospective purchasers are depicted at the sale in- 


specting the vehicles, manufactured to serve as personnel and’ material carriers 


for operation over snow. 


be 30 percent of the base price es- 
tablished by this section for the 
complete car. 

Article II — Section 7 — defines 
good operating conditions as a car 
“in a condition that will permit 
the used car to be driven safely and 
efficiently.””’ This Section also adds 
a guaranty which must be signed 
py the service supplier when the 
selling dealer does not render his 
own service under the warranty. 


Article IlI—Section 9—provides 
that it shall be a violation for any 
person to charge, pay, or receive a 
finder’s fee or other compensation 
in connection with the procurement 
of a used car where the finder’s fee 
or other compensation plus the 
purchase price of the used car ex- 
ceeds the permitted maximum price 
EXCEPT that this. prohibition 
shall not apply to the case of a 
bona fide employer-employee rela- 





O n the tip of Manhattan stand these towers of seven great banks. 


Reading from left to right: Irving Trust, Continental, Bankers 
Trust, Bank of Manhattan, Bank of New York, City Bank-Farmers, 


and, across the street, but not showing, National City. Reading 


from week to week: 54 men in management positions in these 


seven banks who are regular subscribers to Business Week — plus 


probably three times that many who read the other fellow’s copy. 


Check your skyline — wherever you find a man whose authority 


rises tall enough to make important business decisions 


you'll usually find a reader putting Business Week to work! 


and one best 





place to say them 





tionship between a seller generally 
engaged in the business of selling 
used cars and an employee of the 
type of employee generally consid- 
ered by the Trade to be a used car 
salesman. 

Article III — Section 11— estab- 
lishes new requirements on Certifi- 
cate of Transfer. The new require- 
ments include the following: 


When Selling: 

Every person signs certificate. 

Individual turns this certificate 
in to Ration Board. 

Dealer fills in and signs on back 
this seller’s certificate and turns in 
to Ration Board. 

When Buying: 

Every purchaser, not a dealer, 
completes a Purchaser’s State- 
ment and turns in to Ration Board, 
together with Certificate of Trans- 
fer before applying for gasoline. 

When purchaser is a dealer, Cer- 
tificate of Transfer must be turned 
in within five days of purchase. 

A “trade” is a purchase. 

Purchaser’s statement to be ob- 
tained from Ration Board when he 
submits Certificate of Transfer. 
Article III — Section 16 — makes 
minor changes in the territory in- 
cluded in Region “A” and Region 
“B.” The counties of Madison, St. 
Clair and Rock Island in Illinois 
are transferred to Region “B.” 


Douglas County, Wisconsin is 
transferred to Region “B.” 
Corrections 


The following errors have been 
discovered in the printing of “M. 
P. R. 540—Incl. Amdts. 1-5 Feb. 1, 
1945”: 

“On page 3, column 3, paragraph 
(d), the word “guarantys” in the 
service supplier’s guaranty is mis- 
spelled. It should read “The under- 
signed service supplier guaranties.” 

On page 8, column 2, 1941—8 
Series C30—Crown Imperial, the 
Motor Nos. should be “C30—1001 to 
25734.” : 

On page 12, column 1, (12) Hup- 
mobile, 1939—-8—Series, 925H, the 
price of the Tour. Sedan 4dr.—6— 
HQ in Region A should be $825.00. 

On page 12, column 3 (15) Lin- 
coln Zephyr, 1941—-V12—-Series 16H, 
the price of the Custom Interior 
Club Coupe—6—77 in Region A 
should be $1,685. 

On page 15, column 3, 1939—6— 
Series P7, Serial No. “93110001” 
should be “3110001.” 

On page 19, column 1, item 3 of 
form, the parenthetical phrase 
should read: “(Total of 1 and 2a, b, 
and c).” 

The figure “30%” in paragraph 
(d) (2) in column 3 of Page 2 is 
correct and should not be changed. 

The attention of dealers is called 
to the fact that some of the forms 
involved are changed and new 
forms should be secured from the 
local Price and Rationing Boards. 

Meantime, since the recent classi- 
fication of occupations by Selective 
Service and the WMC, NADA has 
been seeking recognition of the es- 
sentiality of “parts. specialists.” 
The following letter to NADA, from 
Benjamin R. Miller, executive man- 
power officer, Highway Transpor- 
tation department of ODT, dated 
Feb. 20, will clarify somewhat the 
position of “parts specialists” with 
regard to both selective Service and 
the USES: 

“An analysis of the essentiality 
of ‘parts specialists’ shows that an 
individual experience in the field 
may indeed be vital to transporta- 
tion. According to Selective Serv- 
ice, he may only be eligible for de- 
ferment if he is regularly engaged 
and necessary to a critical or 
essential transportation activity. 
Therefore, in consideration of his 
eligibility, he may establish the 
fact that he is employed in a trans- 
portation or repair service, listed 
on the recently revised WMC list 
of essential activities. 

“It is appreciated that a number 
of these men are employed by re- 
tail parts jobbers or distributors of 
automobile parts. These establish- 
ments have for over two years been 
classified as “less essential.” In 
such establishments he is exposed 
to induction, or to be forced into 
essential industry, unless the es- 





tablishment maintains a_ repair 
| service. 

| “It is also possible that ‘parts 
| Specialists’ over 29 years of age 
may be retained by wholesale dis- 





tributors of automotive parts, sup- 
plies and equipment, provided the 
establishments in which they are 
employed have been designated 
‘locally needed,’—(see page 4 of 
Manpower Bulletin No. 1, ‘Essen- 
tiality of Highway Transportation 
Services).’” 
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to handle a maximum volume of service and sales in the peak years 
ahead . . . but still flexible enough to permit shrinkage of the 
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Thomas Resigns 
As Vice-President 
Of Bendix Aviation 


PITTSBURGH.—At a meeting of 
the board of directors of Bendix- 
Westinghouse Automotive Air 
Brake Co., it was announced that D. 
O. Thomas, president of the com- 
pany and also vice-president of 
Bendix Aviation Corp., is relinquish- 
ing his duties as vice-president to 
devote his full time to Bendix-West- 
inghouse. 

R. L. Morrison will continue as 





PRIMARILY for the construction of a special secret weapon used by the 
American Army in the invasion of France, the Union Street plant of General 


vice-president and general manager Tire and Rubber Co. has been awarded an Army-Navy E. Col. H. A. Montgom- 


of Bendix-Westinghouse. 
Buy War Bonds and Stamps—crush 
the axis. 


Chenevey, Lt. Comm. Daugherty an 





The Pontiac radiator ornament molded 
of PLEXIGLAS, the clear transparent 
plastic, was one of 32 PLEXIGLAS 
applications on.the last pre-war cars. 


Let’s talk 


an Plexiglas 


Vatad 


r 
: 


. bh 


IN expected? Snow or sleet predicted? 

Heat wave coming?...It won’t matter. 
The PLEXIcLAs radiator ornaments that enrich 
so many pre-war cars will continue to sparkle 
through all kinds of weather,..just as they’ve 
been doing for the last several years. No sign 
of discoloration or cloudiness mars their crystal- 
like transparency. 

To automotive designers and manufacturers, 
the. permanent transparency of PLEXIGLAs — 
its strength, shatterproofness, light weight and 
ease of molding — are a familiar story. In its 
gem-like beauty and remarkable design possi- 
bilities, lie the answer—clear as PLEXIGLAS it- 
self—to one problem of post-war modernization. 

Lustrous PLEXIGLAS radiator ornaments, 


E flag are, left to right, Col. Mont emery Clara Johns, 


ery, chief engineer in the Great Lakes district, said that this weapon had saved 
untold numbers of allied lives. Shown above, at the time of presentation of the 


ary Marden, Odile 
Jahant. 


‘Threat to Reserves’... 








N.Y. Dealers Assail 


Insurance Curb Bills 


i ALBANY. — Terming legislation 
which would reduce dealers’ priv- 
ileges in negotiating insurance pol- 
icies a “threat to dealer reserves,” 
the New York State Automobile 
Dealers, Inc., attacked two bills 
pending in the state Senate here. 

The first measure has been re- 
ported out of committee and now 
rests on the Senate calendar for 
introduction on the floor. It would 
permit the buyer of any automobile 


about the weather 


horn buttons, instrument panels and dials, 
escutcheons, tail light name plates and scores 
of other applications in new and interesting 
designs will improve car appearance and impart 
those modern touches anticipated by buyers. 


Derroir REPRESENTATIVE: W. E. Biggers 
619 Fisher Building— Madison 1500 


PLEXIGLAS IS JUST ONE of the many 
types of products developed by Rohm 
& Haas research. The varied fields this 
company serves with a diversified line 
of chemicals range from aircraft (plas- 
tics) to agriculture (insecticides and 
fungicides), textiles (reducing agents 
and fabric finishes), enamelware (por- 
celain opacifiers), and leather (syn- 
thetic tanning materials and finishes). 


Only Rohm & Haas makes PLEXIGLAS 


—- 


Puexictas is the trade-mark, Reg. U. S. Pat. Off., for the acrylic resin thermoplastic sheets and molding powders manufactured by Rohm & Haas Company. 


Mele m\y 


s including Plastics . 


WASHINGTON SOQUCIRE, 


MS UT mee a (be 


Fungicides . . 


TP a Ti tek) 


& HAAS COMPANY 


PHILADELPHIA, PA. 


. Chemicals ‘or the Leather, Textile and other Industries 





which is financed to negotiate any 
insurance policy or renewal of his 
own choosing. 

The second proposal would pro- 
hibit finance companies from al- 
lowing dealer reserves in negotia- 
tion of insurance policies except 
where a dealer was a licensed in- 
surance agent. 

The association recommended 
passage of the unemployment in- 
surance experience rating bills, 
which would pare taxes of dealers 
on jobless insurance by a third. C. 
D. Henderson, manager of the asso- 
ciation, cited the fact that New 
York’s surplus in the unemploy- 
ment insurance fund is approach- 
ing the billion-dollar mark. 

Another bill, providing compul- 
sory semi-annual inspection of 
brakes, lights and equipment of 
motor vehicles in the state, was 
also endorsed by the association. 


iThe measure calls for inspection 


stations after the war and “would 

mean additional repair business for 

dealers,” Henderson said. 
Previously, the legislative com- 


mittee of the association urged 


passage of a motor vehicle title 
law and the Anderson-Rapp dealer 
responsibility bills. If the title law 
is enacted, New York would be- 
come the thirty-third state to adopt 
the crackdown on transfers. 

The dealer responsibility pro- 
posals provide that no person can 
buy or sell automobiles unless he is 


| registered with the state Motor Ve- 
Hhicle bureau. 


Federal Installs 


| Dual Brakes 
}On 1945 Models 


DETROIT. — Federal Truck has 


} announced that dual primary self- 
}H energizing hydraulic brakes are 


being installed as standard equip- 
ment on the rear axles of all 1945 


} model 29M series units now in pro- 
} duction. 


Earl M. Winans, chief engineer at 
Federal, declared the new type rear 
axle brakes “will assure greater 


| safety and stopping ability to truck 


operators utilizing these units, es- 
pecially when they are hauling 
heavy loads.” 

The new rear axle hydraulic 
brakes are of simple construction, 
having two shoes and a single 
wheel cylinder. Equal effectiveness 
of the two brake shoes in both for- 
ward and reverse directions is re- 
sponsible for the greater stopping 
ability of the new brakes, Winans 
said. 

Another feature of the new 
brakes, he added, is the fact that 
the two-shoe design with positive 
lever application of braking effort 
and radial application of floating 
shoes to the drum “provide the ul- 
timate in fast brake application 
and release.” The floating brake 
shoe construction of radial appli- 
cation eliminates high pressure 
areas and grabbing, he said. 





Wage-Hour Gives Ruling 


on Infrequent Bonuses 

WASHINGTON.—The Wage 
and Hour division has now tak- 
en the position that bonuses 
which are paid in less frequent- 
ly than quarterly need not be in- 
cluded in the employe’s hourly 
rate for purpose of computing 
overtime under the Wage-Hour 
Law. This covers only bonuses 
which the employer has agreed, 
arranged or promised to pay and 
does not include a bonus the 
payment of amount of which are 
in the sole discretion of the em- 
ployer. 

This policy has been adopted 
to assist in the enforcement of 
the Act. A recent War Man 
power Directive authorizes the 
Wage-Hour division to check 
employers for compliance with 
employment ceilings. The Wage 
Hour division also acts as in- 
vestigator fpr the War Labo: 
Board to check unauthorize! 
wage and salary increases. 
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55.000 EMPLOYEES 
HAVE WORKED FOR FORD 
MORE THAN 10 YEARS 


10.000 
WITH FORD 
MORE THAN 25 YEARS! 





\ Ga 
WG 
YY HIS YEAR is an important anniversary for thousands of employees of the Ford 
SN bi Motor Company. Kor it was more than ten years ago that fifty-five thousand 

~~ \ automobile workers first went to work for Henry Ford. Ten thousand employees 


have been with the company more than twenty-five years! 


Every manufacturer counts employee loyalty high on his list of irreplaceable assets. 
Included among skilled craftsmen who have served the Ford Motor Company so faith- 
fully during the major part of their working lives are toolmakers, machinists, engineers 
and production geniuses — employees whose contributions have made, and will continue 


s 


to make, the Ford name a hallmark of quality around the world. 
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Goodyear Marks 
Peak Production 
Year in 1944 


AKRON, O.—Revealing the high- 
est production year in its history, 
Goodyear Tire & Rubber Co. re- 
ported consolidated sales of $786,- 
722,287 for 1944, according to P. W. 
Litchfield, chairman. 

Production, as measured in dollar 
value, exceeded the previous high 
mark of 1943 by $60,123,021. Net 
profits of $15,204,270, equivalent to 
$5.90 per share, were reported after 
all charges, taxes and provision 
for renegotiation. This compared 
with a profit of $14,779,048, equiva- 
lent to $5.68 per share, for 1943. 

Litchfield said that annual wages 
for 1944 totaled $259,450,000, while 
taxes amounted to $56,374,368. He 
announced that the new aircraft 
plants operated by the company 
had already turned out more than 
3,000 Corsair planes. 

Election of two new members of 
the board of directors was an- 
nounced. They are L. B. Williams, 
chairman of the National City Bank 
of Cleveland, and A. G. Partridge, 
president of Goodyear’s Canadian 


Showers and cooler 


American kids are like 
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SOUTH BEND, Ind.—In what is 
thought to be the first undertaking 
of its kind, the Studebaker Corp. 
has just completed an analysis of 
the functional application of colors 
to automobile dealer showrooms, 
shops, accessory departments and 
offices. 

Findings, said K. B. Elliott, vice- 
president in charge of sales, will 
be used as supplemental informa- 
tion to the recent manual, “Post- 
war Housing and Facilities for 
Studebaker Dealers.” 

Studebaker’s study was conduct- 
ed over a period of several months 
by its architectural and layout 
division with the collaboration of 


NASH EXECUTIVES at informal San Francisco gathering. From left to right: 
B. J. Bochman, Pacific regional manager, Kelvinator division; Robert Bolt, Nash nationally known color experts. It 
zone manager; George Mason, president, and Roy Boscow, western regional | covered the effect of color on per- 
manager of Nash. sonnel efficiency and safety and 


the latest discoveries in the indus- 
subsidiary. They replace the late|Motors at Abbotsford, B.C. DuNcaN |trial use of color, as well as the 
George Martin and the late Francis|)4acDonatp, his former partner, is|PSychological effect of color on 


Seiberling. leaving Abbotsford for Grand | Sales. 
Forks, where he has purchased the The study developed specific 


James F. Wesster has now taken|business of the MacPherson Ga-| Proposals on color combinations 
lover full control of the Abbotsford ' rage, Ltd. ' for each department, bringing 











better things for more people, studied 
and tested radiators and cooling 


that. Comes 


hot weather, they'll roll on the lawn 
under the hose or leap whooping into 
ponds and pools to keep cool. And 
engines are just like people, that way. 
Keep ’em cool, and they'll be more 
vigorous and energetic. That’s why 
General Motors creates good weather 
for them to work in, right inside them. 
Here’s the story: 


Tie minute an engine starts, a cool- 
ing system must start right with it. 


The temperature has to be brought to 
the point where the engine operates 
best, and kept there. 


That’s why General Motors engineers, 
always working to make more and 


systems for so many years. 


They devised radiators, oil coolers 
and air coolers for all kinds of 
engines. Your own General Motors 
car benefited enormously from their 
research — at the same time they were 
finding out how to liquid-cool a 2000- 
horsepower airplane motor before it 
was even built. 


‘ie came a war of machines — 
engine against engine. 


And the cooling systems General 
Motors men had developed met the 
test fairly. They helped those LST’s 
and LCI’s to swarm up to the beaches 


on D-Day. They helped to keep subs 
cool and livable. They helped to keep 
airplane engines singing their long 
song. This very minute, our fight- 
ing men, earnest and intent, are bent 
over the gauges and indicators that 
tell of tip top weather inside their 
engines. 


Here again, peacetime experience and 
‘\ . 

research helped turn the tide of war. 
The American way of throwing open 
the doors of opportunity to men of 
enterprise once more proved its value. 


And in the fertile, productive years 
ahead it will make, in even greater 
measure, its contribution to the 
happiness and prosperity of all. 


GENERAL Motors 


“VICTORY IS OUR BUSINESS” 
CHEVROLET ¢ PONTIAC ¢ OLDSMOBILE + BUICK 
CADILLAC «¢ BODY BY FISHER ¢ FRIGIDAIRE 

GMC TRUCK AND COACH 









Every Sunday Afternoon 
GENERAL MOTORS SYMPHONY OF THE AIR 
NBC Network 






MAKE ae COMPLETE 


Buy More War Bonds 
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For Colorful Dealerships 


~ Studebaker’s Study on Tone Application in Firms 
Finds White Generally Undesirable | 


out the possibilities of increasing 
room size appearance, of sub- 
duing unsightly structural fea- 
tures, of reducing eyestrain and 
worker fatigue, etc., by judicious 
selection of colors. 

A partial. summary of the find- 
ings follows: 

“SALES DEPARTMENT: Color 
specialists suggest that salesrooms 
be painted. a neutral color—one 
that will not clash with or distract 
from the variety of colors found on 
the vehicles themselves. Pure white 
is not desirable for salesroom areas 
because it is cold, has little, if any, 
cheerful qualities, and is a source 
of glare and deep shadows which 
obviously are undesirable. 

“For best results, salesroom ceil- 
ings having visual distractions 
such as beams, joists, pipes, etc.— 
whether the ceilings are high or 
low—should be painted in the 
lightest (almost white) shade of 
blue. Ceilings that are smooth and 
uncluttered should be painted in 
the lightest shade of warm, sunny 
yellow. — , 

“Columns or posts in the sales- 
room should be the same color as 
the walls to avoid conflict as the 
eye travels from one display ve- 
hicle to another.” 

“SERVICE DEPARTMENTS: In 
prewar days, walls and ceilings of 
many service departments were 
painted white with the lower por- 
tion of the walls (the dado) in a 
dark color. White produces a high 
intensity of reflected light, but 
under certain conditions is a source 
of eye-strain, resulting in fatigue 

“White also shows dirt more con- 
spicuously than color, thus increas- 
ing maintenance costs. The proper 
color can retain the advantages of 
white and eliminate most of its dis- 
advantages. It can make a service 
department glow with a friendly 
welcome—reduce eye-strain of me- 
chanics, increase their productivity 
and produce an overall picture of 
efficiency and cheerfulness. 

“PARTS DEPARTMENT: Dis- 
play panels, ornamental bin-ends, 
aisle panels and similar fixtures 
should be painted buff, a color with 
neutral characteristics tending to 
enhance the parts and accessories 
displayed and creating a pleasing 
background. 

“Painting parts bins buff—in- 
side and out—is a suggested de- 
parture from the conventional 
dark green traditionally used for 
these fixtures. Wartime experi- 
ence has demonstrated that parts 
can be picked faster and more 
accurately from a _ light-colored 
container than from a dark one.” 

“OFFICES AND MISCELLANE- 
OUS AREAS: Color treatment in 
offices should produce high light 
reflectivity, but also reduce eye- 
strain and, because offices are 
usually small enclosures, a receding 
color should be used on walls to 
make office areas appear larger. 

“Locker cabinets should be paint- 
ed buff inside and out to increase 
brightness in the area and also to 
serve as an incentive to employes 
to keep them clean. 

“In service department and parts 
and accessory areas, paint a circle 
or half circle six to ten inches in 
diameter in green or black around 
handles and locks on all doors. 
This will hide grease and finger- 
prints.” 

Entner Leases Shop Site 
CINCINNATI. — Entner Oldsmo- 

bile Co. has leased a lot adjacent to 
its main building, on which it will 
build an auto body and paint shop 
when construction materials are 
available. Privilege of purchase of 
the 200-by-300-foot site is included 
| in the lease arrangements. 





RFC to Post Preview 


Of All Surplus Sales 

WASHINGTON. — The RFC 
has decided that all sales of sur- 
plus property, no matter how 
small or how large the dollar 
value, will be open to public in- 
spection before the goods are 
put on the market. 

Sales lists describing each 
piece of property will be posted 
on bulletin boards in RFC agency 
offices. These lists will record 
whether the item to be sold is ~ 
new or used, its acquisition cost 
and sale price. 
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most imporlant™ 


Four years ago a 12-state survey indi- 
cated that 38.4% of its subscribelrs 


considered The United States News the 


most important of all magazines ... . 


Wi 





INTVTINYETIA 
Today 52.6% vote it the most important am :\ 


(200,000 GUARANTEE) 


The Direct Route to 


e , 
among all magazines they read ae those who O.K. both 

. This is one of the few corporate and family buying 
papers that I follow through 
with extreme interest and atten— * 
tion and it is good." ; 

— SP See Daniel W. Ashley 

Carl F. Dietz, President : : : Vice President in Charge of Advertising 
LAMSON CORPORATION (Detail of these parallel surveys will be mailed on request) 30 Rockefeller Plaza, New York 20, N. Y. 





* 


The only publication of its kind > 
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Auto Advertising 


Packard Ad Selected 
As One of Top 100 
By Robert M. Finlay 


_A Packard ad depicting the returned veteran’s part in war- 
time production has been chosen as one of the 100 outstand- 
ing wartime advertisements of 1944. It was reported to be 


the only automotive ad so hon 

The winning advertisement 
campaign, completed through 
its advertising counsel, Young 


& Rubicam, Inc. Illustrated by 
Robert Riggs, it told the war story 
of John Yaksich, a Packard work- 
er, before his medical discharge re- 
turned him to work on Packard- 
built Rolls-Royce aircraft engines. 
Adding a human touch to labor 
relations, George T. Christopher, 
Packard president, has presented 
the original of each of Riggs’ oil 
paintings to the veteran featured. 
Wartime Advertising Awards is the 
wartime version of the annual ad- 
vertising awards sponsored by Ad- 
vertising & Selling since 1935. 


ored. 


is typical of Packard’s 1944 
—— 


Up to Bat 

W. J. Gerwe, manager of the Chi- 
cago Automotive division of So- 
cony-Vacuum, told the Peoria Ad- 
vertising and Selling Club that the 
future trend of American business 
depends on good advertising and 
selling. It is now up to the adver- 
tisers and sellers to begin to build 
new markets for postwar produc- 
tion, he said. 


They Like It 

Plymouth’s comic-strip dealer 
Chuck Carson looks like a good 
thing. Since the strip started Dec. 3 


in a selected list of comic sections 
it has drawn 15,000 requests for 
Plymouth’s Pan-American highway 
booklet. It’s a clever way of putting 
across good-driving tips, too. Grant 
Agency is handling. 


Ad Aid 


To assist automotive wholesalers 
in setting up and operating an effec- 
tive advertising and sales promo- 
tion program, a twenty-four-page 
booklet has been issued by the Au- 
tomotive Advertisers Council. 


The contents represent the pooled 
experience of the 50 advertising 
executives of those manufacturers 
who make up the Automotive Ad- 
vertisers Council. In addition to the 
introduction and conclusion, there 
are five main chapters dealing with 
what planned advertising can do, 
how to set up an advertising pro- 
gram, what to advertise, effective 
types of advertising, store and 
showroom appearance. 


Title of the booklet is “Advertis- 
ing Handbook for Automotive Dis- 
tributors” and copies are available 
without charge to any automotive 
wholesaler who requests one from 
Automotive Advertisers Council, 
Carl B. Dietrich, Sec’y., 6400 Plym- 
outh Ave., St. Louis 14, Mo. 
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Prest-O-Lite 

A complete advertising and pro- 
motion campaign has been sched- 
uled for 1945 for the Prest-O-Lite 
Battery Company, Inc., of Indianap- 
olis, according to A. A. Feldman, 
sales manager. The campaign will 
follow along the same lines as the 
one of 1944, but will be enlarged. 


ra Named 

Basca Mfg. Co., Inc., Indianapolis, 
manufacturers of mufflers, has ap- 
pointed Aitkin-Kynett Co., Phila- 
delphia, to handle its advertising. 


Soil 

A booklet on soil conservation, 
“Man and the Soil,” has been is- 
sued by the International Harvester 
Co. It was written by Karl B. 
Mickey, of Harvester’s public-rela- 
tions department. 


Swing 

In his first month as a co-opera- 
tive program over the Blue Net- 
work, Raymond Gram Swing has 
been sold to 114 sponsors, including 
five automobile distributors and 
seven tire companies. 


Dealer’s Agency 
The Ford Dealer’s Assn. of the 
company’s A sales region has an- 
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This advertisement, prepared by the Bureau of Advertising, A.N.P.A., is published by The Milwaukee Journal in the interest of all newspapers. 



































HERE IS the Packard ad which was 
chosen as one of the outstanding war- 
time advertisements of 1944. 


nounced the selection of Maxon, 
Inc., as its advertising agency. 
Maxon will handle all outdoor, ra- 
dio, and newspaper advertising for 
the approximately one thousand 
Ford dealers in the area. The A 
region comprises Michigan, Ohio, 
Indiana, Kentucky and most of 
Tennessee and West Virginia. 


Reopening 
With L. C. (Larry) Myers in 
charge, General Outdoor Advertis- 
ing Co. Inc., has reopened its 
Detroit Office at 316 Stephenson 
building. 

Myer has been in charge of the 
Detroit branch for nine years. 


Grey-Rock 

Today’s need for expert vehicle 
maintenance service and use of 
quality replacement parts is under- 
scored in Grey-Rock’s new adver- 
tising copy. “To Make ’Em LAST, 
Put Quality FIRST” is the theme. 


Best Wishes 

Lilyan Hirschhorn, who has aided 
Eddie Kruspak in our New York 
office for nine years, has been mar- 
rted to Marine Lieut. David Smilo- 
witz. 


Names 

United States News announces 
the appointment of Win Mather as 
advertising representative with 
headquarters in Detroit. Edward H. 
O’Mara has joined the New York 
sales staff. 


Sports Afield has appointed Ted 
Kesting as editor. 


Will A. Morgan has returned to 
his post as superintendent of the 
advertising department of Conti- 
nental Oil Co., following 27 months 
of service as chief yeoman in the 
Navy. 


Herbert M. Steele has been ap- 
pointed manager of the newly es- 
tablished sales presentation de- 
partment of the New York Daily 
News, according to Harold B. Sher- 
wood, advertising manager. 


V. W. Behel jr., of Behel & Waldie 
& Briggs, advertising, Chicago, who 
recently was given a medical retire- 
ment from the Army Air Forces, 
has withdrawn from the firm be- 
cause of his physical condition. B. D. 
Waldie and G. L. Briggs will carry 
on under the old firm name. 


R. W. Case jr., president of Auto- 
motive Advertisers Council, has an- 
nounced the appointment of Charles 
(Chuck) H. Le Fevre, of the Sealed 
Power Corp., as chairman of the 
council’s committee on advertising 
distribution practices. 


MacFarland, Aveyard & Com- 
pany announces the appointment 
of George MacGovern as vice-pres- 
ident and general manager; Allen 
B. Dicus as general manager of the 
Chicago office, and Ralph E. de 
Castro as director of copy and ac- 
count executive. 


Lowell B. Bourns has been ap- 
pointed account executive and man- 
ager of Coleman Todd & Asso- 
ciates, Mansfield, O. 


H. J. Detterich, veteran automo 
tive advertising man, has been ap- 
pointed account executive on the 
staff of Florez, Phillips & Clark 
Detroit marketing agency. Accord- 
ing to L. A. Clark, general man- 
ager, Detterich’s responsibilities 
will be in connection with automo- 
tive parts and equipment accounts. 
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The “know-how” men design 
their private plane... 


In a deluge the readers of POPULAR SCIENCE Monthly entered the _-....._. 
magazine’s contest on “The Postwar Plane You’d Like to Own” 


—3,345 entries—one for each 200 of circulation! 













The distinguished judges were amazed at the quality and quantity of the entries. 
Ninety per cent included detailed drawings, sketches or “exploded” views. Many 
were so precisely done that they could “fly right off the drawing board.” 





READ WHAT THESE JUDGES SAY... ae eg / 






LEON P. LENT ne 
Industrial and Technical Research Associates 
Formerly Head Engineer 
National Inventors Council, 
Washington, D. C. 












“Excellent designs and _ suggestions. 
Sound and original ideas in profusion... 
Should do much to stimulate the in- 
terest of manufacturers and users.” 







To the publishers of POPULAR SCIENCE Monthly 


such a tremendous and well informed response 






was no surprise. For the “know how” men who 
read POPULAR SCIENCE are the pacemakers of 
American industry. They are the engineers, the 
designers, the skilled mechanics—the scientifically 






ROGER E. SCHLEMMER 


Chief, Aircraft Engineering Branch, 
Civil Aeronautics Administration 


inquisitive men. They know how to make things, 







and how to make things work. They are fascinated 





“The information obtained through this 
contest should prove of inestimable 
value to those interested in the manufac- 
ture or sale of postwar airplanes.” 


by aircraft and by every product of scientific and 






mechanical excellence. 






To advertisers they are of exceptional importance. 





For they are not only first informed on things me- 
chanical, but first to own such things. Surveys show 


their incomes are well above the average. 


The manufacturer with a “new and better” product 


OLIVER L. PARKS 


President 
Parks Air College 






can find no other audience so interested and so 






responsive as the 650,000 aler: ‘“‘!:now how” men 
who read POPULAR SCIENCE Monthly. ; 







“The contest has advanced the thinking 
and engineering development at least a 
year in private plane manufacture ... I 
would consider it worth $25,000 to any 
light plane manufacturer.” 









lS Puan omee Spearhead for Post-War Ma kets 


summary of what America wants 


in the postwar private plane. 
Address POPULAR SCIENCE 


Monthly, 353 Fourth Ave., New 
York, N. Y. THE NEWS@PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 





NEW YORK ° CHICAGO ° CLEVELAND ° DETROIT e LOS ANGELES ° SAN FRANCISCO 








AUTOMOTIVE NEWS, MARCH 5, 1945 


———_— —— 
































ONG AGO we decided something about the 
American fighting man. Give him good 
weapons to fight with and he’ll do the rest! 


That thought guided us in building the big Pratt & 
Whitney aircraft engines that keep the B-24 bor- 
ing relentlessly through the skies. 


It stood at our elbgws as we sat down to design 
the M-18 76-mm. gun motor carriage. 


So it wasn’t much of a surprise when stories be- 
gan coming back about the Hellcat. Stories like 
the one about the single battalion of 12 M-18’s en ee 
that spent 21 days in continuous action. rn WA 
Or nT eee epee ay 
Score? Four Tigers, two Mark IV’s, four armored a 
vehicles knocked out and hundreds of enemy 
troops killed, wounded or captured. Two M-18’s 
damaged, neither beyond repair, and only minor 


injuries to their crews! 


Stories like that are legion. They account for 
words like this, coming straight from the 
front: 


“The vehicle itself is the finest track-laying vehicle 
in the army. It will outmaneuver any vehicle; go 
where others won't and has the speed of a wheeled 
vehicle. ‘‘X”’ company alone has accounted for 25 
German tanks, two self-propelled guns and numer- 
ous wagons and trucks.” 


That’s what Buick men and Ordnance officers 
were after when they joined hands to develop 
the M-18. They gave it hitting power in a high- 
velocity 76-mm. cannon — traction to go any- 
where—speed to outrace any other land vehicle. 
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And given that much, the boys are doing the job! " 
Quick WILL BUILO THEM, 






Every Sunday Afternoon—GENERAL MOTORS SYMPHONY OF THE AIR—NBC Network 


The Army Navy **E*’ am proudly flies over all Buick plants 
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WASHINGTON.—-Leo T. Crow- 
ley, foreign economic administra- 
tor, has announced a program de- 
signed to speed up supply and 
transportation for the movement of 
lend-lease materials to China. 

The program, which is dependent 
to an important degree upon the 
linking of the Ledo and Burma 
roads to provide truck transporta- 
tion between India and China, calls 
for the establishment of a central- 
ized transportation system _ in 
China, assignment by presidential 
directive of a fleet of 15,000 Ameri- 
can-made trucks under lend-lease 
for operation in China, completion 
of a pipeline from Calcutta through 
Burma into China, employment of 
American technicians in China to 
aid in organizing the transport sys- 
tem, and training of Chinese in the 
United States in transportation, 
agriculture, engineering and other 
fielas. 

The War Department and the 
Chinese government are cooperat- 
ing in the program, many details 
of which are already under way. 
The first of the American techni- 
cians have arrived in China and 
taken up residence in roadside 
shacks with the Chinese whom 
they will train. 

The pipeline, which eventually 
will extend some 2,000 miles, is al- 
ready under construction. The first 
of the Chinese trainees—a group of 
automotive mechanics, medical 
technicians and railroad engineers 
—are about to start their studies in 
this country. 

The program was planned | 
many months before the opening 
of the Stilwell Highway, which 
links the new Ledo Road and the 
old Burma Road in a land route 
from India to China. The first 
convoy of American lend-lease 
supplies en route to China over 
this highway reached the China 
border town of Wanting Jan. 28, 
the day after combined Ameri- 
can, British and Chinese forces 
cleared away the last menace of 
Japanese troops nearby. The 
Burma Road, previous entry to 
China, has been closed since the 
fall of Lashio, in April, 1942. 

The FEA program is designed to 
prepare China to handle greater 
volumes of lend-lease materials 
over the new highway and in in- 
terior China as well. Although the 
monthly volume of lend-lease ma- 
terials moving from India to China 
by air “over the hump” of the 
Himalayas has on occasion been as 
much as 30,000 tons, as compared 
with 15,000 tons that once moved 
by land along the Burma Road, it 
has been recognized that the vol- 
ume actually needed by China 
could not be approached without 
an all-land route from India to 
China, FEA said. 

However, in addition to lack of 
such a route, lend-lease aid to 
China has been seriously handi- 
capped by the lack of truck repair 
mechanics in China and a coordi- 
nated supply of tires, spare parts 
and supplies for the trucks. The 
program now under way calls for 
construction of warehouses and 
supply stations at various points 
along the new route, staffed with 
Chinese, to guarantee continued 
operation of loaded trucks. In con- 
nection with the program of train- 
ing of Chinese for this work, 
American technicians are now be- 
ing recruited in the United States 
to serve as instructors. 

Army engineers are directing 
the construction of the pipeline, 
along with engineers drawn from 
private life-and a large force of 
Chinese workmen. This line, when 


Pieleie Elect 
In Atlantic City 


ATLANTIC CITY, N. J.—The 
Atlantic County Automobile Deal- 
ers Assn. held its annual election 
of officers Jan. 12. 

L. Edison Mathis was elected 
president; Charles N. Demberg, 
vice - president; Thomas Lawley, 
treasurer, ahd William J. Ruffu, 
secretary. Walter Bateman, James 
Brogan, -Maurice Cohen, Ralph 
Bartlett and William Ruffu were 
elected trustees. 


15,000 Trucks to China 


U. S. Assigns Fleet to Speed Lend-Lease Goods 
On New Land Route from India 






completed, will be the longest 

military pipeline in the world. 

The pipe is being supplied by the 
United States under lend-lease. An 
oil refinery provided by the United 
States, which has already reached 
India, and several power plants 
that will be sent along are included 
in the program. 

Officials of the FEA have already 
done much in the field, preparing 
the way for the technicians and for 
construction of facilities. Whiting 
Willauer, head of the FEA China 
division, has made four round trips 
between the United States and 
China in the last two years, and 
had made 28 plane trips “over the 
hump” in connection with the pro- 
gram. Relations between the Amer- 
ican and Chinese officials and be- 
tween officials stationed at home 
and in the field have been placed 
on a very satisfactory basis, Wil- 
lauer said, and results have already 
appeared in the highly improved 
spirit among the Chinese concerned ! 
with the program. 








Nachman Machine Shop 
Win Second E Star 


JAMAICA, N. Y.—Machine shop 
division of Nachman Motors Corp., 
Cadillac dealer in Jamaica, N. 
recently received the second sta 
on its Army-Navy E pennant. 


Buy War Bonds and 
crush the Axis. 


St s— 
a ‘general manager, Begg Motor, Ltd., 


Neil Is Elected 
President of 


Vancouver Assn. 


VANCOUVER, B. C.—Rupert W. 
Neil, manager of Empire Motors, 
Ltd., was elected president of the 
Vancouver Motor Dealers Assn. at 
the twenty-fifth annual meeting of 
that organization. Neil succeeds J. 
G. McDonald. 

Neil, in his acceptance address, 
said that value of the excellent 
maintenance work done by Van- 
couver automobile dealers was be- 
ing proven by the number of auto- 
mobiles in use during the present 
transit emergency. 

“When we met a year ago, we 
hoped and expected that the war 
would be very near its conclusion 
by the end of 1944,” he said. 

“I may be wrong—I hope I am— 
but I believe there are many hard 
months still ahead in 1945. We must 
continue to do everything we can 
to help the war effort. If every one 
of us plays his part, we will help 


+» to speed the end of the war.” 


Other officers are J. M. Brown, 
J. M. Brown Motor Co., Ltd., first 
vice president; A. J. Lawson Oates, 


second vice president; E. T. Orr, 
secretary - treasurer. Directors are 
L. D. Dueck, Dueck-Nicoll Motors, 
Ltd.; Dan McLean, Dan McLean 
Motor Co., Ltd.; and Lee Curtis, 
Curtis Motors, Ltd. 


Ore. Wage Suit 


Limitations Section Held 
Unconstitutional 


SALEM, Ore.—A federal court 
here has held unconstitutional the 
90-day section of the statute of 
limitations. 

According to the statute all wage 
claims which had accrued prior to 
March 10, 1943, (the date of the 
act) had to be commenced within 
90 days after the effective date of 
the act (June 10, 1943). 

The unconstitutional decision was 
given in a suit filed on or about 
Feb. 1, 1944 (over the 90-day limit) 
for wages earned two years prior, 
and the court held that the em- 
ploye could recover in full his over- 
time and liquidated damages. 


Lear Booklet Out 
The ‘‘Lear Know-How’’ booklet has just 
come off the press. It may be obtained 
from Lear, Piqua, O. 





Democracy is the American way of 
life; let’s keep it that way. 








Listen to “Science Looks Forward’ — new series of talks by the 
great scientists of America —on the Philharmonic-Symphony 
Program. CBS network, Sunday afternoon, 3:00 to 4:30 E. W. T. 
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OPA Setting Up Program 
To Aid War Veterans 


WASHINGTON. — A broad pro- 
gram for assisting veterans of this 
war to return to businesses or em- 
ployment affected by Office of 
Price Administration regulations 
and for veteran participation with 
other groups in the work of price 
control and rationing was an- 
nounced by Price Administrator 
Chester Bowles. 

“OPA has a deep sense of respon- 
sibility toward returned service 
men,” Bowles said. “The OPA. pro- 
gram vitally affects the lives of 
veterans in a good many ways. 


Ford to Produce 
4,200 Tank Engines 


DEARBORN.—Orders for more 
than 4,200 standardized Ford tank 
engines have been received by the 
Ford Motor Co. 

One order is for 1,320 engines in- 
cluding spares, for medium tanks. 
The other is for 2,916 engines in- 
cluding spares, for other tanks as- 
sembled by two other firms. 


“Since OPA is the largest fed- 
eral civilian agency, we have a re- 
sponsibility and opportunity to offer 
federal employment to returned 
service men and disabled veterans. 
We expect to continue and increase 
our present efforts through Civil 
Service to recruit veterans for OPA 
service on local boards, in district 
and regional offices and here in 
Washington.” 


Ark. Farmers Get 


Tractor Training 


LITTLE ROCK, Ark.—Training 
schools for the instruction of farm- 
ers in the operation and mainte- 
nance of tractors are being held in 
Arkansas. 


The training program was insti- 
tuted at a meeting of tractor and 
implement dealers here Jan. 12. 
The meeting was. called by repre- 
sentatives of the Dealers Tractor 
and Equipment Co. in Memphis 
and was attended by Arkansas 
dealers of Ford-Ferguson tractors 
and farm equipment. 





U.S. C of C Issues 


Booklet on Vets 

WASHINGTON.—Methods by 
which many employers are pre- 
paring to meet their responsi- 
bilities for the speedy assimila- 
tion of returning veterans into 
satisfactory employment are 
summarized in a bulletin, “Em- 
ployment of Veterans,” just is- 
sued by the United States 
Chamber of Commerce. 

The study, which outlines 
company veteran programs now 
in operation throughout the na- 
tion, was undertaken by the 
manufacturers committee. 





$50,000 Fire Destroys 
Townsend (Mont.) Firm 


TOWNSEND, Mont.—Fire com- 
pletely destroyed the Tomcheck & 
Gabisch Chevrolet Co. here. The 
fire was started by sparks from a 
welding torch used by one of the 
mechanics. 

Loss is estimated at $50,000. All 
equipment and several cars were 
destroyed in the blaze. 

Others are profiting from AN Want 
Ads, why not you? See inside backcover. 





on every “U.S.” Product. It stands for the resourcefulness, the 


The “U.S.” Seal of Quality is more than a device that appears 


dependability, the ability to deliver—that are the product of 


over 100 years of serving through science. 


In every American home, the name and seal of “U.S.” on 


Keds, on Kedettes, on U.S. Royal Golf Balls, on U.S. Royal 


products for the home, the automobile and for industry—have 


Master and U.S. Royal DeLuxe Tires—on scores of other 


meant service through quality for generations. 


Serving Through Science 


RUBBER COMPANY 


1230 Sixth Avenue ¢ Rockefeller Center * New York 20, New York 
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coln), Danville, Ill.—March 29, 1893, 
in Brookport, Il. 
Gupert L. Scuaus (Studebaker), 
South Bend, ind.—March 30, 1893. 
* 


Harry J. Scuwartzpurc (Oldsmo- 
bile), Milwaukee, was born March 
26, 1896, in Granville, Wis. He was 
attracted to the business as a sales- 
man, and by 1921 became a dealer. 
Schwartzburg is a director of the 
Wisconsin Automotive Trades Assn., 
is a past director of the Milwaukee 
Auto Trades Assn. He was active 
in enlisting men and officers in the 
Ordnance Division under the aus- 
pices of the National Automobile 
Dealers Assn. High spot of his ex- 
perience has been that his friends 
and customers have patronized his 
service department during the last 
years to the extent that it carried 
an overhead of approximately $4,200 
a month. 

* ok * 

Harry Peveritn (Hudson-Pack- 
ard), Des Moines, Ia., was born 
Feb. 4, 1903, in Waterloo, Ia. He 
is a brother to Julian, who for 
many years has been well and 


favorably known in Des Moines, 
and nationally as an outstanding 
distributor. Harry broke into the 
business with his brother, lubri- 
cating cars during a summer va- 
cation in 1916. After he left col- 
lege in 1935 he started full-time, 
working progressively in the ac- 
cessory department, used car de- 
partment, as a wholesale traveler 
until he became the assistant 
general manager in 1939. He has 
recently organized on additional 
company with his brother Julian 
to handle White trucks in Des 
Moines, under the name of the 
Peverill Motor Sales Co. 
* * + 


B. R. Hamm (Dodge-Plymouth), 
Hope, Ark., was born in Stamps, 
Ark., on Jan. 24, 1899. He took on 
a Dodge contract in 1921 and has 
continued with it ever since. He is 
steward in a Methodist church and 
active in the American Legion, and 
was chairman of the War Price 
and Rationing Board of his county. 
He spent 22 months in France in 
World War I, part of the time as 
chauffeur for one of the brigadier 
generals. When he returned to 
civilian life he took on the Dodge 
contract which he has maintained 
continuously ever since. One of the 
most interesting things during this 
long span of years is the fact that 
in World War II he found it pos- 
sible to maintain a continuously 
profitable automobile business on 
parts and service alone—a lesson 
that most automobile dealers hope 
they won’t forget when new cars 
again become available. 

i ok ca 


Reap E. Wire (Pontiac), Mil- 
waukee, was born in Jamestown, 
N. Y., Jan. 26, 1892. He entered 
the business as a draftsman in 
1911. In 1921 he took on the Reo 
line. He was a flying cadet in 
World War I. His honors in trade 
have been many, including at 
present directorship in both Wis- 
consin and Milwaukee dealer as- 
sociations and in the past NADA 
director for several states. He is 
past-president of the Lion’s club 
and secretary of the Milwaukee 
County Safety commission. 

ok ok * 

Currorp F. McCuiure (Ford-Mer- 
cury-Lincoln), St. Louis, was born 
in that city on July 24, 1898. He 
became an automobile salesman in 
1919. On the death of the founder 
of the dealership he worked for in 
1934, he took over the company. He 
is the president of the Greater St. 
Louis dealer association, and a di- 
rector of the Missouri state asso- 
ciation. Like so many dealers who 
entered the business as salesmen, 
the high point in his career still re- 
mains the first order he took for a 
new automobile in 1919. 

*« * * 


Frep A. Ware (Buick), Augusta, 
Ga., was born Aug. 4, 1904, at 
Kings Mountain, N. C. His first 
business experience, starting in 
1925, was with the General Mo- 
tors Acceptance Corp. He spent 
six and a half years in Australia 
for the corporation which he later 
served as branch manager at At- 
lanta. Last year he took on the 
Buick line for Augusta. He is di- 
rector of the Georgia Automobile 
Dealers Assn., as well as of the 
Atlanta dealers’ association. 





Reynolds Names Lynch 


Aide in Detroit Division 
DETROIT.—Frank W. Lynch has 
been appointed assistant general 
manager of the Detroit division of 
Reynolds Metals 
Co, H. N. Mc- 
Menimen jr., De- 
troit general man- 
ager, announced. 
Lynch is a 
graduate of the 
engineering 
school of Purdue 
University and 
has spent the past 
10 years in sales 
engineering for 
the automotive 
industry. Lynch 





F. W. Lynch 


worked for Timken Roller Bearing 
Co. before joining Reynolds. 





‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of dealers’ 
opinions. 
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Top Speed Port Highways 


See Fullscale Operations 


WITH U. S. ARMY SUPPLY’ 


FORCES IN EUROPE.-—Restora- 
tion to fullscale operations of the 
Motor Transport service’s two top- 
speed port clearance highways has 
been announced by the office of the 
chief of transportation. 

Clearance of Antwerp by the ABC 
(joint American, British and Cana- 
dian controlled highway) and Le 
Havre and Rouen by the White 
Ball highway was decreased as 
more than 2,000 vehicles from the 
runs were taken over by tac- 
tical commands for the emergency 
movement of combat units in the 
German counter offensive. 

Major task for the truck com- 
panies was the transportation to 
combat areas of the 82d and 101st 


ten-ton semi-trailer during the 
emergency as a general purpose 
vehicle and its ability to operate 
under rugged conditions have 
marked the “big boy” as the chief 
heavy duty operator in the months 
to come, it was said. 

The two express runs started 
after the opening of the ports they 
clear. Early in fall, White Ball be- 
gan its job of delivering supplies 
discharged at Le Havre and Rouen 
to railheads in Paris and points 
east of the French capital. ABC 
was inaugurated little more than 
a month ago. 


Portland Beoihers Patent 


airborne divisions. The 82d was Whee sse 

taken to the area north of the Bel- Truck. | AND, of Assembly and 
gian bulge, and the 101st was de-' anthony Murty, 25 and 26 years old, 
livered to Bastogne where it made who entered the army two and one- 
its epic stand. half years ago, have patented a 
The standard 2'-ton and the new “tandem front wheel steerage as- | 
ten-ton semi-trailer were employed sembly,” a device to prevent wear | 


in the movements. The use of the on truck wheels. opinions. 





1,000 Liberators 


Willow Run Parts Output 
Exceeds That Level 


DEARBORN.—The equivalent of Pau V. Ossorn has been ap- 
more than 1,000 Liberator bombers pointed general factory manager of 
has been built in spare parts at the | tne Timken-Detroit Axle Co.’s oper- 
on eee ae on a which ations in Detroit, R. J. Goupm, vice- 

cur! = e task of sup- president announces. Osborn joined 
plying the majority of parts for the Timken in August, 1941, as assist- 
Army Air Force, the Ford Motor | ant to the vice-president. Previous- 
Co. said. ly, he was general manager and 

Assembled along with regular |later vice-president of the Carrier 


flyaway bombers, the parts are | Corp. of New York. 
* 


shipped and flown all over the 


world through the 83ist AAF spe-|_R. E. McGiu, sales manager of 
Permite Replacement division of 


Aluminum Industries, Inc., has an- 

Por every ee B-24s built at nounced the appointment of Leon 
the plant, an equivalent of an extra |To11, to the position of midwest re- 
bomber in spare parts must be pro-|gional manager, in charge of sales 
duced. Approximately 70 percent of |in Missouri, Arkansas, Nebraska, 


all spare parts required for the|Wyoming, Colorado, Oklahoma, 
Kansas, Texas and northern Louisi- 


cialized depot at Shelby, O. 


four-engined bombers come from 
ana. 


Willow Run, and 85 percent of all * 
the emergency requests for parts - 

H r S. Wasu, formerly with 
are handled there. The latter often PR i Ohad ‘Coths nar bees ap- 
are flown from the plant directly | pointed manager of the automotive 
division of the H. D. Taylor Co. in 
is ; +s ; _ |Buffalo. For the past 10 years, 

Dealers Tell Me,’’ by John O. Munn, is Wash was service and mechanical 
manager in Buffalo for Chevrolet 


to the battle fronts. 


an open forum for the expression of dealers’ 


Complete Wholesale and Retail 
Finance Plans 


FOR AUTOMOBILE DEALERS 


WARTIME FINANCE SERVICES 
for you and your customers 


SHOP EQUIPMENT finance plan to help 
you buy all the machinery you need 
for the repair and maintenance of cars 
and trucks in service. 


Finance plan to cover your purchase of 
SURPLUS CARS AND TRUCKS from govern- 
ment agencies. 


WHOLESALE PROFIT INSURANCE on your 
floor-planned models up to the estab- 
lished retail selling price. 


RETAIL finance plans for your customers 
... to promote customer goodwill and 
repeat sales. 


CARepair plan for customers to finance 
repairs or tire and accessory purchases 
needed to keep essential transporta- 
tion rolling. 


ADDITIONAL PEACETIME SERVICES 
for you and your customers 


WHOLESALE finance plans through which 
you can purchase new and used cars 
and trucks. 


RETAIL finance plans that give your pas- 
senger car customers the benefit of 
financing plus protection. One contract 
covers all these features: 

* LOW FINANCING COST 

* NATIONWIDE INSURANCE SERVICE 


* TRAVEL ACCIDENT INSURANCE 
PROTECTION* 


TOWING AND ROAD EMERGENCY 
SERVICE 


FINANCING OF EMERGENCY ACCIDENT 
REPAIRS 


TRAVEL IDENTIFICATION SERVICE 
EMERGENCY BAIL BOND SERVICE* 
NATIONWIDE CUSTOMER CREDIT RATING 


NATIONWIDE CREDIT AND COLLECTION 
SERVICE * Not available in Ohio 


A CUSTOMER SERVICE AVAILABLE THROUGH 


OUR COAST-TO-COAST 


NETWORK OF OFFICES 


UNIVERSAL C.1.T. CREDIT CORPORATION 


One Park Avenue, New York 16, N. Y. 






















Auto Personnel 





Appointment of Howarp F. A.p- 
RICH a8 assistant manager of the 
Fruehauf Trailer Co. factory branch 
in St. Paul, Minn., is announced by 
Harry SHERIDAN, regional manager 
for Fruehauf. 

aa + * 

CuarLes Foster Guiorg, partner in 
Glore, Forgan & Co., investment 
bankers, was elected a director of 
Stewart-Warner Corp., it is an- 
nounced by James S. KNow son, 
president. 

* ” am 

Among the Americans released 
from the Santo Tomas internment 
camp in Manila was J. V. Crowe, 

a former Shanghai manager of 
the Ford Motor Co. who was in- 
terned when the Japs captured 
Shanghai. 

* + 

Mas. Francis C. Spmuer, of Port- 
land, Me., former district manager 
for Pontiac in Boston, has been 
placed on the inactive list after 
nearly three years of service in the 
Army Air Forces. He was with the 
Ninth Air Force in Europe. He ex- 
pects to return to Pontiac. 

+ * * 

General Controls Co., Glendale, 
Calif., announces the appointment 
of Joseph W. Wilson as manager of 
the Glendale branch office. 

a” * 


F. Elliott Wood, with B. F. Good- 
rich Co. since 1919 in the industrial 
products division, New York dis- 
trict, has been named manager of 
the company’s international di- 
vision in New York City, it is an- 
nounced by S. W. Caywood, division 
general manager. 

* od 


H. H. Axers, assistant manager 
of the Standard Oil Co. (Indiana) 
in Indianapolis is being transferred 
to the position of manager at 
Evansville, Ind. 

* * 

New A. Moore, vice-president and 
general manager of the Sealed 
Power Corp., Muskegon, Mich., an- 
nounces the appointment of Harry 
Hopce as controller. 





Cotter, Former Beaker 


Head in Mich., Promoted 

GRAND RAPIDS, Mich. — Wil- 
liam Cotter, former president and 
manager of Wolverine Buick Co. 
here, has been promoted from 
Major to lieutenant colonel at the 
army air base at Topeka, Kan. 

Lt. Col. Cotter was commissioned 
captain in the air force in April, 
1942. He came to Grand Rapids 
after 17 years in the automotive 
sales business in Flint and Detroit, 
and was president of the Grand 
Rapids Passenger Car Dealer 
Assn. at the time of his departure. 


Cae | 
REYNOLDS 
REYNOLDS | | 


WESTERN BRANCH— 400 W. PICO BLYD. 
LOS ANGELES 15, CALIFORNIA 














National manufacturers and distrib- 
utors of quality printing to complete- 
ly cover the needs of Automotive 
Dealers, Garages and Service Shops. 
Over two thousand Standard items, 
including Systems, Forms and Sup- 
plies for Accounting, Parts, Sales and 
Service departments, Complete serv- 
ice for designing and producing spe- 
cial Checks, Stationery and Forms. 
4 


MANUFACTURERS OF THE 
STANDARD FORMS AND™ 
oySUPPLIES FOR ALL _ 
AUTOMOBILE DEALER 

‘ACCOUNTING SYSTEMS °° 
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CHICAGO DAILY NEWS 


FOR 69 YEARS CHICAGO'S HOME NEWSPAPER 
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Plane Prices 
To Rise 25%, 
Piper Asserts 


BUFFALO.—Although the post- 
war market for small private air- 
planes will increase considerably 
into a large business, the light air- 
craft industry will not be big 
enough to pull the nation out of a 
depression. Visions of the day when 
there will be an airplane in most 
garages, instead of an automobile, 
are unfounded. 


These assertions were made by 
William T. Piper, president of the 
Piper Aircraft Corp., in an inter- 
view preceding an address before 
the Aero Club of Buffalo. 

He said he believes the conven- 
tional light aircraft will take pre- 
cedence over the helicopter in the 
postwar market because “the heli- 
copter is too complicated and too 
expensive.” He expects the postwar 
cost of private airplanes to increase 
about 25 percent, principally “be- 
cause of the upturn in labor costs.” 

The market for small light air- 
craft will be swelled by the demand 
that will come from returned Army 
fliers, Piper said. “The public will 
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see small landing fields spring up 
when these boys begin coming 
home. There are fewer civilian 
planes in the air today than before 
the war because of the halt in civil- 
ian plane output and deterioration 
of older planes.” 


Graff Elected 
In Springfield 


SPRINGFIELD, ILL.— Wilson 
Graff, president of the Capitol 
Pontiac Co., was named president 
of the Springfield Auto Dealers 
Assn. at the annual meeting held 
in the Leland Hotel. Graff is treas- 
urer of the Illinois Automotive 
Trade Assn. 


Other new officers are: Harold 
Prehn; vice president, W. D. New- 
man, E. W. Bates and C. F. Wilson, 
directors; W. F. Dagon, secretary. 


Mich. Studies Jobless Bill 


The Michigan senate is studying a 
bill drawn up by the unemployment 
commission which would extend unem- 
ployment benefits from 20 to 26 weeks 
and raise payments from $20 to $25 
weekly. The bill also would increase 
contributions by employers to a maxi- 
mum of 5 percent and extend coverage 
to firms employing four or more per- 
sons. The present minimum is eight 
employes. 
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RONAN BROS. (Dodge*Plymouth) Philadelphia 


is completed and equippe 


Newark Ford Dealers 


Name Wyman As Head 
NEWARK, N. J.—William Wy- 
man, president of Wyman Motors, 
Inc., Maplewood, has been named 
chairman of the Essex County Ford 


Dealers’ Assn., succeeding Otto 
Ploetner, president of Irvington 
Motors, who served four terms. 


Democracy is the American way of 
life; let’s keep it that way. 








PHILADELPHIA. — The Ronan 
brothers—Thomas H. and Edward 
—are young men who’ve made 
good, in spite of the restrictions 
imposed by war. 





James Sessions 


New Home Spells Profit 


Ronan Bros. (Dodge) Boosts Parts Sales 600 Pct. 


After Moving to Busy Intersection 


catches the tense moment when soft center steel is poured in the final step before it joins with stain- 
less steel to form “‘IngAclad.”’ A similar process is used in making soft center plow mold boards. 
Alloy steels for saws and for the chemical and food industries come from this great Borg-Warner mill. 


The products made by Borg- 
Warner are so numerous and 
varied that there is little doubt 
that some of them are serving “‘al- 
most every American every day.” 


Borg-Warner makes essential 
equipment for farm and home 
and for the aviation, marine and 
automobile industries. And as you 
can appreciate, it takes a high 
degree of skill and experience in 
engineering, design and manufac- 
turing to create these many essen- 


tial products. Yet whatever the 
task, Borg-Warner is guided by 
one simple principle: “design it 
better—make it better.” 

These exceptional talents, now 
devoted to war needs, were de- 
veloped, over the years, to pro- 
duce ever better products at ever 
lower cost. When war ends these 
talents will again be at the service 
of your industry, ready to assist 
in the building and improvement 
of your peacetime products. 









Partners with the automotive 
industry from the start, Borg- 
Warner supplies these and 
other essential parts... 













TRANSMISSIONS + TRANSFER GEARS 

OVERDRIVES + SYNCHRONIZERS + CLUTCHES 
CLUTCH SPRINGS 

UNIVERSAL JOINTS AND DRIVE SHAFTS 

FLUID COUPLINGS + CARBURETORS 

RADIATORS + TAPERED WHEEL DISCS 









Peacetime makers of essential operating parts for the automotive, aviation, marine and farm implement industries, 


and of Norge home appliances . . . these units which form the Borg-Warner Corporation are today devoted exclusively to the 
needs of war: BORG & BECK + BORG-WARNER INTERNATIONAL * BORG WARNER SERVICE PARTS + B-W SUPERCHARGERS, INC. * CALUMET STEEL * 
DETROIT GEAR AIRCRAFT PARTS + DETROIT VAPOR STOVE + INGERSOLL STEEL & DISC * LONG * MARBON + MARVEL-SCHEBLER CARBURETER * 
MECHANICS UNIVERSAL JOINT * MORSE CHAIN * NORGE * NORGE MACHINE PRODUCTS * PESCO PRODUCTS * ROCKFORD CLUTCH « SPRING DIVISION * 


WARNER AUTOMOTIVE PARTS * WARNER GEAR 


new three-story building with 52,000 square feet. The service section 
to handle body work, upholstery and glass installation. At present there are 21 service men in 
the shop which is expected to employ 50 in the postwar era. 






They moved their Dodge dealer- 
ship recently from 2000 Front St. 
to Fifth St. and Allegheny Ave., 
and are able to report that parts 
sales have increased 600 percent, 
chiefly because of their location at 
a busy neighborhood intersection. 


Their new building embraces 
|more than 52,000 square feet and 
|three floors. Ramps connect each 
floor of the structure, which used 
to be a public garage. Originally, 
the premises were L-shaped, but 
the Ronan brothers bought five 
stores on Allegheny and _ these, 
added to the garage, give them a 
|complete square. 


The service section is com- 

pleted, with the rest of the build- 
ing due to be finished soon. The 
shop is equipped to handle body 
work, upholstery, glass installa- 
| tion, ete. 
There’s no gainsaying that war 
|has created a manpower shortage 
|at Ronan Motors. There are 21 ser- 
vice men, but Ed Ronan says the 
firm could use twice as many to 
handle the orders. However, cur- 
rent shortages don’t stop them 
from looking into the future and 
laying the groundwork for a staff 
of 50 service men, which a factory 
survey has indicated they will need 
in the postwar era. 


Their shop is being used as a 
classroom for apprentice mechanics 
from the Dobbins and Mastbaum 
vocational schools. The trainees are 
sent over with instructors and, ac- 
cording to Ed Ronan, they’re de- 
veloping satisfactorily. 


Many of them, of course, reach 
draft age and are taken by the 
armed forces before the dealer- 
ship can realize any immediate 
benefits. But the Ronan brothers 
have their eye on the future and 
confidently expect that the ma- 
jority will return to Fifth and 
Allegheny when the shooting is 
over and fill out the personnel 
they’re sure they’ll need. 


They are now in their eleventh 
year with Dodge. Both were car 
salesmen when they struck out for 
themselves in 1934. In their first 
year in business, the factory de- 
clared their potential to be 130 car 
| sales, but the Ronan brothers 
tripled that figure. 


The factory now sets 1,000 car 
sales as the Ronan potential. 


Portland Dealers 
Elect Barnard 


PORTLAND, Ore.—-Harvey Bar- 
nard, of Barnard Motors, has been 
named the new president of the 
Automobile Dealers’ Assn. of Port- 
land. He succeeds T. J. Armentrout, 
of Armentrout-Wicke Motor Co. 


Others elected were vice presi- 
dent, Joe Fisher of the Jo Fisher 
Co.; secretary-treasurer, William 
Bell, First National Bank; directors 
T. Armentrout; Arthur’ Fields, 
Fields Chevrolet Co.; Hal Hillman, 
Hillman Motors; E. W. Roberts, 
Roberts Motor Co.; Catlin Wolfard, 
Wolfard Motor Co., and M. A. 
| Wurzweiler, Portland Motors. 











San Francisco Wins 


SAN FRANCISCO.—The San Francisco 
branch of the Fruehauf Trailer Co. wo! 
the 1944 safety contest conducted for 2! 
branches of the company. Nineteen of the 
40 branches competing had no lost time fo: 
accidents in the six-month contest period 
San Francisco leading with 44,011 mar 
hours without a mishap. 
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The coif that covered the country — 


quer women, hundreds of them in 30 states 
and in Canada.,wrote for how-to-make-it in- 
formation when they saw the picture of this 


hand-crocheted coif on a recent LIFE cover. 


The picture introduced an issue of LIFE 
which contained a “Modern Living” feature 


telling how New York’s Greta Plattry and her 


crocheters last year made $300,000 worth of 


hand-crocheted wearables for U.S. women. 
No place was there even slight mention of 


instructions for crocheting. 


But so insistent and voluminous were the 
letters, that LIFE prepared mimeographed in- 
structions—is still mailing them out to women 


all over the country. 


Such gratifying response is illustrative of 
how LIFE’s editorial pages repeatedly stimu- 
late the enthusiasm of LIFE’s readers .. . 
prompt them to act quickly and with decision 


on what they read in LIFE. 


Leading makers of automobiles know how 


LIFE generates tremendous enthusiasm 


among its 22,000,000 readers. They use 
LIFE’s pages now to build enthusiasm for 
civilian cars they will be making in the future. 

With more readers every week: than any 
other magazine, LIFE is a potent influence on 


new car sales now in the making. 
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Ordnance 





In One Month, Yanks on Italian Front Organize 
Maintenance Unit From Novices 


ALLIED FORCE HEADQUAR- 
TERS, Italy—Ordnance men are 
expected to be skille@ mechanics 
who can repair anything from a 
watch to heavy artillery, but when 
an emergency arises and not 
enough mechanics are available, 
men must be trained quickly. The 
391st Medium Automotive Mainte- 
nance company of the Peninsular 
Base section, operating in the Medi- 
terranean theater, was formed in 
July from 15 different organiza- 
tions and was trained and equipped 
in one month. 

Less than 10 percent of the men 
had any previous mechanical 
training, but Yankee aptitude for 
mechanics and the Army’s require- 
ments made possible, the conver- 
sion of semi-skilled and unskilled 
men to trained technicians. 

The company was set up to re- 
pair 1,500 general purpose Army 
vehicles from one-quarter-ton to 
six-ton trucks. After lectures were 
given on safety measures, the in- 
dustrial accident rate was cut 
down to one per month. 
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Settlement System Improved . . - 


OCS Taking Up Slack 






Ingenuity 


The organization had the job of 
training an Italian company of 
anti-aircraft soldiers in ordnance 
work, Although only three of the 
Italians knew how to drive, the 
Americans also taught them the 
principles of mechanics. 

The shop covers 435,600 square 
feet and employs 1700 Italian 
civilians. 


Anderson Buick 
Opens Tire Unit 


SEATTLE.—The Anderson 
Buick Co. has opened the ABC- 
Firestone Tire Service,.at 1905 
Westlake Ave. This is adjoining 
the main dealership. Jim Smart is 
in charge of the tire department. 

“We have always had tires,” said 
C. R. Harcus, service manager, 
“but now we are emphasizing the 
reasons for recapping, and making 
a drive for this type of service.” 


Buy War Bonds and Stamps—crush 
the axis. 





Goodyear Bares 
Flame-Resistant 
Plastic Fabric 


AKRON.—Disclosure of a plastic- 
derived fabric which resists flame 
and which can be cleaned readily 
by wiping it with a damp cloth was 
made by the Goodyear Tire & Rub- 
ber Co.’s new research laboratory. 

A. F. Landefeld, manager of 
Goodyear’s Pliofilm department, 
said the fabric is well adapted to 


auto seat covers, wall coverings 
and tapestries. Other potential 
uses, he said, include luggage, 


ladies’ hand bags, and uppers for 
men’s and women’s shoes. 

Volume production of the fabric 
awaits the end of the war, accord- 
ing to Landefeld, although a limit- 
ed supply is now available. 

The Vitafilm is supplied in film 
form, in strips slightly less than an 
inch wide. The threads are woven 
in a variety of colors, patterns and 
textures on conventional textile 
mill equipment. 

In addition to resisting flame 
and being easily cleaned, Landefeld 
said, the Vitafilm fabric resists oil, 
acids, greases, water, sun-light and 
fading. 








As Big Test 


WASHINGTON. — The Office of 
Contract Settlement has informed 
Congress that the government’s war 
procurement agencies are taking 
up the slack in contract settle- 
ment, 

Robert H. Hinckley, OCS direc- 
tor, went so far in his second quar- 
terly report as to say that per- 
formance of contracting agencies 
proves that the existing machinery 
can carry an even greater load of 
contract terminations. But he 
added: 

“Whether it can quickly and 
adequately meet the test of mass 
terminations will not be finally 
known until the time comes.” 

Hinckley’s report, covering the 
last three months of 1944, presents 
interesting statistical comparisons. 
For instance, settlements cleared 
from the books commitments of 4.2 
billion dollars, compared with 2.9 
billion dollars in the third quarter. 
The backlog of terminations pend- 
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Aruto-rite pioneered the development of steel 
cartridge cases in various sizes during a critical 
period in the production of ammunition compo- 
nents due to the copper shortage. This cold working 
of steel is now being utilized by Auto-Lite in the 


BUY MORE WAR BONDS 


AUTO-LITE 





war 500°e 


OES INTO COLD STORAGE 








production of gas receivers for home refrigeration. 


The refrigerator receiver is produced by deep draw- 
ing with the length of the receiver determining 


whether it is produced in one or two units. 


Only 


one joint, a brazed weld at the center, makes pos- 
sible receivers up to 40 inches in length. 


Here is another example of Auto-Lite engineering and 
precision manufacturing working together to de- 
velop better products, faster production, lower cost. 


THE ELECTRIC AUTO-LITE 
TOLEDO 1, OHIO 


LIGHTING 


BATTERIES * 


SPARK PLUGS 


COMPANY 
SARNIA, ONTARIO 


* STARTING 


IGNITION 


WIRE & CABLE 





TUNE 


IN "EVERYTHING FOR THE BOYS" STARRING DICK HAYMES—EVERY TUESDAY NIGHT—NBC NETWORK 





Nears 


ing settlement was cut from 14.3 
billion dollars to 11.6 billion dollars. 
Settlement payments rose 25 per- 
cent. 

The average fixed-price termina- 
tions with claim decreased by one- 
sixth. Claims were settled during 
the last half for about 90 percent 
of the amounts proposed by con- 
tractors; the first six months 
showed a rate of 81 percent. 

OCS investigators reported after 
certain surveys that: 

1. A careful job of settling termi- 
nated contracts was being done. 

2. The profit being allowed con- 
tractors on their costs of terminat- 
ed work appears moderate. 

8. Too frequently there was un- 
due emphasis on accounting exact- 
ness in the establishment of claims. 

4, Contracts terminated have been 
settled for less money than the 
principles of the Contract Settle- 
ment Act would have warranted 
contractors in claiming. 

Hinckley reported that a num- 
ber of specific weaknesses are 
apparent. On the one hand, they 
are due to some contracting 
agencies failing to organize com- 
pletely to handle the job. On the 
other, he said, “the trouble is with 
contractors themselves.” 

Too many prime contractors 
have not organized adequate ter- 
mination departments to handle 
subcontractors’ claims and_ too 
many subcontractors have failed to 
take advantage of existing oppor- 
tunities to learn how to obtain 
settlement and payment. 

It appears that the most difficult 
problem before OCS is settlement 
with subcontractors. On this point, 
the report says: 

“The vast majority of firms, par- 
ticularly small firms, engaged in 
war work are subcontractors. Gen- 
erally, they have neither the ac- 
counting and legal staffs nor the 
financial strength of the larger 
corporations. Therefore, they are 
the group which would be most 
seriously hurt by delay or unfair- 
ness in the settlement of terminat- 
ed contracts. 

“They have been and are essen- 
tial to the miracle of our war pro- 
duction; and _ their continued 
healthy existence will be equally 
essential in the postwar period.” 


N. H. House OK’s 
Reciprocal Rights 
Bill for Truckers 


CONCORD, N. H.—(UTPS)—The 
so-called trucking reciprocal bill 
was passed on a voice vote in the 
New Hampshire House, with Sen- 
ate confirmation regarded as likely. 

The measure would make perm- 
anent a law passed on a trial basis 
by the last legislature, granting re- 
ciprocal trucking privileges to out- 
of-state trucking interests. It per- 
mits out-of-state vehicles to be op- 
erated in New Hampshire without 
registration in this state, and in re- 
turn vehicles registered in New 
Hampshire may operate elsewhere 
without special registration. 

The House has also passed two 
related measures which would 
tighten regulations governing the 
operation of school buses. 

In the Senate, approval was given 
to a bill which prohibits trucks 
carrying petroleum products to op- 
erate on state highways if equipped 
with auxiliary fuel: tanks or any 
tanks apart from the ordinary 
standardized equipment. A bill pro- 
viding for an amendment to the 
law governing motor vehicle finan- 
cial responsibility was also ap- 
proved. 


Million-Dollar Fire 


Hits Trucking Firm 

BILLINGS, Mont.—Fire of unde- 
termined origin completely de- 
Stroyed the Consolidated Freight- 
ways building causing an estimated 
loss of upwards of $1,000,000. Ex- 
plosion of about 50,000 rounds of 
ammunition shortly after the fire 
started is unexplained. 

Destroyed in the building were 
15 trucks, repair equipment, gas 
and oil, tires and stored goods 
awaiting transfer. 
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> ; 9 Retailers were already making Easter plans while the rest of us were doing 
Lo servations from the office our frantic, last-minute Christmas shopping. On January 9, when the final 
of the Business Manager... Easter orders were placed, The New York Times printed eight columns 
a. under “Arrival of Buyers’, an all-time record of 1789 registrations. This 
. 3 service to the wholesale markets, which do about 13 billions annually, has 
‘No. been maintained every business day since 1896 when it was originated by 
a The Times. 
m- 7 e a * 
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a So many requests have come to The Times for information and suggestions on how to promote 
re ‘community interests that we have prepared a new 48-page illustrated booklet, “Community 
e Advertising for Progress and Prosperity’. It is sure to make interesting and profitable reading 
at- for forward-looking members of every town, city, county, state and region. We'll gladly send 
n- you a complimentary copy. Write: Promotion Dept., The New York Times, 233 West 43rd 
a : St., New York 18, N, Y. 
lly . e * * 
What canned foods do service men overseas like best? Boned chicken, for 
one thing, says College Inn Food Products Company, who believe most of 
their last Fall’s production eventually found its way into soldiers’ gift boxes. 
An officer recently wrote them from England, asking if he and the twelve # 
~ other men in his barrack could pool their needs and order direct by mail. ° 
he Particularly gratifying was his comment that the idea was inspired by a 
ly. | College Inn advertisement he had seen in The New York Times Magazine. 
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re- e * = 
it- 
- Especially these days, gardening is a very real part of life for anyone with 
P- ; ; : 
ut | a few square yards of soil. As a public service to women in the New York 
e- : . . . . . 
W marketing area, we held in Times Hall, in February, a series of four meetings 
” n “Gardening for Pleasure and Profit”, devoted to Flowers, Lawns, Vege- 
- tables, Fruit. Next garden event on The Times Hall calendar is the Third 
he CN Annual Garden Week—March 21, 22, 23. 
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_ In the weekday Times, not long ago was a 3-line “Lost and Found” advertisement describing a 
ry woman’s ring, lost while the New Jersey owner was visiting New York. The following day 
he another visitor wired us that she had found the ring in New York and had seen the advertise- 
D- ment in The Times after returning to Lynchburg, Virginia. The owner wrote us: ‘You see, the 
ring was a' wedding present from my husband, and losing it a week from the day we were married 
was just too much. I wish I could personally tell you how much we appreciate The Times 
me kindness,” 
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“ The New Pork Cimes 
re 2 “ALL THE NEWS THAT'S FIT TO PRINT” 
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AIRCRAFT NEWS 


Thousands 





of Jobs 


Await Peace Pilots 


By Charles Evans 


Aviation 


Editor 


AIRPLANES THAT COUNT farmers, airplanes that take 
portraits and even “fur-bearing” airplanes may be used to make 
a living after the war by some of the veterans of our air forces. 
They promise thousands of jobs. 


A “fur-bearing” airplane does not bear its own fur, but it 
eae W516 Le oh SS—C*=S 


“vyarmints” which it has helped 
slaughter. Bounties on wolves, 
coyotes and other’ destructive 
beasts make hunting from the air 
profitable. 

Usually, a small plane is used, 
one whose minimum flying speed is 
not too high, which is maneuver- 
able and which can be landed on 
small plots of ground. Coyotes are 
usually found on prairies and range 
lands, where they can be pursued 
safely. The stupid creatures, seeing 
the shadow of the plane sweeping 
across the ground, run toward it, 
making the task of the gunner 
easier. Usually a long-range shot- 
gun loaded with heavy buckshot is 
used, and one well-aimed charge 
finishes off a pest. 


In Alaska recently, Sig Wien, 
of Wien Airlines, making a fight 
inside the Arctic Circle north- 
west of Nome, saw a pack of 
wolves worrying a herd of cari- 
bou. He had an Eskimo passen- 
ger in his plane, and like all good 
Alaskan pilots, a high powered 
rifle aboard for emergencies. 
Landing near the wolf-caribou 
battle, he put the Eskimo on one 
of his skis, with rifle in hand. 

Then, maneuvering his plane on 
the snowy surface, he isolated one 
wolf after another from the pack 
and ran the animal into the Eski- 
mo’s line of fire. They later flew 
into Kotzebue with six wolf heads, 
for each of which the territory paid 
a bounty of $20. 

* * * 


Airplanes Useful 
In Conservation 

JUST AS THEY protect game by 
destroying pests, airplanes have 
been used extensively in game con- 
servation. Oliver Wallop, leading 
sportsman pilot of Wyoming, has 
hauled many loads of antelope in 
his plane to areas where herds 
needed replenishing. The young 
antelope are put into grain sacks, 
with only their heads and necks 
sticking out. Their wide eyes and 
pointed ears show the antelope’s 
fear, but they always survive the 
cy ae 

Aerial photography, and its par- 
allel of census-taking from the air, 
are branches of industrial aviation 
certain to be expanded after the 
war. A large portion of this coun- 
try has already been mapped from 
the air. No other method is so ac- 
curate, and most other methods are 
more expensive. Few branches of 
flying have been so energetically 
developed during the war, and the 
cameras coming home from the 
war will be wonderful compared to 
those we had before, good as they 
were. Photographic planes have 
also been improved. 

Before the war, two firms had 
proceeded scientifically in the de- 
velopment of these map-making 
devices. Fairchild Aerial Camera 
Co. led the way in camera design 
and manufacture, although small 
firms and individuals were inter- 
ested. The Fairchild plane was 
the first one generally used in 
photography from the air, but it 
was facing strong competition in 
the special plane designed by Ted 
Abrams, of the Abrams Aerial 
Survey Co., of Lansing, Mich. 
Abrams called his plane the “Ex- 

plorer.” The vehicle has a twin 
boom carrying the tail, and a short 
fuselage just wide enough for the 
pilot, who sits in the very nose in 
a veritable greenhouse, the pho- 
tographer and camera just behind 
him, and the engine behind, turn- 
ing a pusher propeller between the 
tailbooms. Abrams not long ago 
mapped the island of Porto Rico in 
record time, using this plane and 
some of his own camera equipment. 


Planes May Tally 
Beaver Dams 

ALL OF OUR beaver dams may 
be counted from the air after the 
war. It is the simplest and fastest 
way of determining how many of 
these potentially harmful dams 
there are in a given area. On the 
basis of such a census from the air, 
control of these pests may be di- 
rected. 








take from the air. Farm manage- 
ment, including crop rotation, soil 
erosion and flood control are logi- 
cal jobs for the aerial cameraman. 


The forestry service of the De- 
partment of Agriculture, has al- 
ready found a new and very valu- 
able tool in the airplane both for 
patrolling to discover fires and for 
combating them. Special types of 
parachutes have been developed to 
drop firefighters and their equip- 
ment at strategic points where for- 
est fires may be stopped or con- 
trolled. 


More and more jobs for return- 
ing pilots will be available in pa- 
trolling power, oil and communi- 
cations lines. Breaks in these fa- 
cilities can be discovered in a 
fraction of the time required on 
the ground, and repair crews can 
be dispatched by radio to restore 
service. 

With the development of the 
helicopter, it is probable that tele- 
graph and telephone linemen will 
no longer struggle through deep 
snows to repair the ravages of 
storms. A helicopter carrying re- 
pairmen could settle down along- 
side a broken wire, repair it on the 
spot and be off again while all 


ote 





VIVID ILLUSTRATION of the variety of fields open to the airplane is this 
picture of Pilot Edison G. Ward and Gunner Tony Engelbert with their bounti- 
ful harvest of pelts taken with the aid of a small plane. Hunting by plane is a 


Farm censuses also are easy to!roads are completely impassable. 


The First Stinson Plane—the first plane to combine a closed 
cabin, brakes on wheels, electric starter, and inherent stability. 


Stinson “firsts” 
before, during, and after 


7 NAME “stTINSON” has been associated with 
personal plane aviation leadership ever since that 
name was first given to an airplane, back in 1926. 


When this 1926 Stinson took to the air, it carried 
aloft an impressive number of “‘firsts.”’ 


DESIGN “FIRSTS” 


Stinson was the first plane to combine the following 
features: 


e An enclosed cabin 
e The safety afforded by brakes on landing wheels 
e The convenience of an electric starter 


e The comfort of a cabin heater 


PREWAR PERFORMANCE “FIRSTS” 


During the past 19 years Stinson has piled up an 
impressive number of performance ‘‘firsts’” in the 
fields of commercial and personal flying: 


e A Stinson plane carried the first air mail in China 
e It carried the first government mail in Mexico 
and in the Philippines 

Made the first flight from Detroit to Tokyo, and 
from New York to Bermuda 


Inaugurated the world’s first air-mail pick-up service 


First explored the Greenland route to Europe, the 
present-day route of the North Atlantic Air Ferry. 





Stinson ‘‘Flying Jeeps’’ serve the armed forces as Aying ambulances, 
observation and liaison planes, under the toughest flying conditions. 


STINSON “FIRSTS” DURING THE WAR 


Stinson’s main wartime job has been the manufacture 
of liaison and training planes for our fighting forces— 
the Stinson Sentinel, or “Flying Jeep,” the Stinson 
Vigilant L-1, and the Stinson Reliant AT-19. 


A Stinson Sentinel, hopping from the deck of a 
carrier, was the first American plane to land on Jap- 
infested Pelelieu Island, while U. S. Marines were 
slugging it out for the beachhead . . . only one typical 
instance of many similar occurrences when Stinson 
planes took part in invasions. 


paying proposition with them, Charles Evans points out in his Aircraft News 
column this week. 
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Wyoming Approves Bill 
Boosting Truck Limits 


CHEYENNE, Wyo.—Gov. L. C. 
Hunt has signed into Wyoming law 
a bill increasing the state’s limita- 
tions on truck sizes and weights. 

Providing for the same dimen- 
sions as contained in the Reno 
standard weights and lengths 
measure previously in effect in 
eight of the 11 western states, the 
measure permits overall lengths of 
60 feet in full truck and full trailer 
combinations, 45 feet in tractor and 
semi-trailer combinations and 35 
feet for single trucks. It also allows 
gross vehicle weights up to 68,000 
pounds for full truck and full 
trailer rigs and 54,000 pounds for 
tractor and semi-trailer combina- 
tions. 


Passage of the bill, which was 
sponsored by the Wyoming Truck- 
ing Assn., followed unsuccessful ef- 
forts to obtain the enactment of 
such legislation in previous ses- 
sions. 


When the bill was before the 
House, Representatives Andrew Mc- 
Master, Niobrara Republican, and 


“Out in front” of the front, these sturdy little 
7 e “Tr . > ° “e 99 
Stinson “Flying Jeeps” are serving as the “eyes” of 
the armed forces, as flying ambulances, and on im- 


portant liaison duty. 


The Stinson Voyager is the No. 1 plane of the Civil 
Air Patrol. It has the distinction of carrying out 65 


Bert Brooks, Sheridan Democrat, 
argued that progress in truck 
transportation was needed to help 
develop the state in the postwar 
period. They pointed out that 
trucks pay their share of taxes in 
license fees, property tax, sales tax, 
ton-mile tax, fuel tax, and permits. 


Brooks urged passage of the bill 
to make Wyoming truck laws con- 
sistent with those of neighboring 
states, thus permitting a free flow 
of traffic between intermountain 
points and removing Wyoming 
from the trade barrier category. He 
also emphasized that the measure 
would aid in developing remote 
places not serviced by railroads. In 
this connection he noted that of 
the 746 towns in the state, 336 must 
depend on trucks for the transpor- 
tation of supplies and products. 

Opponents contended the bill 
would be harmful to railroads and 
would increase highway hazards. 


Buy War Bonds 
crush the Axis. 


and Stamps— 





ODT Warns Truckers 


On Tire Inspections 

WASHINGTON. — Failure of 
commercial motor vehicle oper- 
ators to comply with regulations 
requiring periodic tire inspec- 
tions will adversely affect the 
claims of these operators for 
new tires, the Office of De- 
fense Transportation warned 
last week. 

The ODT reminded truck, bus 
and taxicab operators that gen- 
eral order ODT 21A requires all 
commercial motor vehicle opera- 
tors to have their tires checked 
after each 5,000 miles of opera- 
tion, or after every six months 
of operation if operated less than 
5,000 miles. 





Willow Run-Detroit 


Highway Opens Soon 

LANSING. — Construction work 
on the Willow Run-Detroit indus- 
trial expressway between the Ford 
bomber plant at Willow Run and 
Detroit has been completed and 
the highway will be open in the 
next few weeks, Hikhway Com- 
missioner Charles M. Ziegler an- 
nounces. 


and the saving of hundreds of lives. 
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High Points in Transportation . . . 


Urban Needs, Aviation 
Stressed in C of C Study 


WASHINGTON. — Through its 
transportation committee, the U. S. 
Chamber of Commerce is includ- 
ing in its work program intensive 
study of two subjects which prom- 
ise to be of widespread national 
and local interest in the immediate 
postwar period, aviation and urban 
transportation. 

The committee will welcome com- 
ments and suggestions on any of 
the points projected in the study. 

Resumption of civil aviation de- 
velopment, largely suspended dur- 
ing the last three years, is expected 
with the war’s end, and prepara- 
tion for a large expansion is an 
accepted objective. Main aviation 
questions under consideration in- 
clude: 

1.Is there present need for 
state regulation of intrastate 
operations of airlines? 


2. Should contract air carriers 


have included the sinking of a number of submarines 


The Stinson Reliant AT-19 has been widely used as 


a navigational trainer by the British. And almost 


per cent of the Patrol’s wartime operations, which 


ie 


The Stinson ‘‘Flying Jeep’’—wartime successor to the peacetime 
Voyager—has demonstrated its stamina and utility as the No. 1 liaison 
plane of the Army, Navy, and Marine Corps all over the world. 





THE STINSON VOYAGER 125... 





The Aircraft Standard of the World 


Division of Consolidated Vultee Aircraft Corporation, Wayne, Michigan 








acai OS i 5 iO 


Carries three passengers in 
addition to pilot. 


Maximum speed of 123 
m.p.h. at sea level. 


Range of 470 miles without 
refueling. 


Service ceiling 14,000 ft. 


down. 


every airline in the United States uses Stinson planes 
to train and check their pilots. 


the No.1 Plane for Postwar Personal Flying 


The first postwar personal plane designed by Stinson— 
the Voyager 125—combines the safety and reliability 
of the prewar Voyagers with the toughness and utility 
of the Stinson “Flying Jeep.” 

Here are some of the high lights of this quality 
personal plane 
545-ft. take-off run; 265-ft. 

landing roll—with Haps 


Powered by 125 h.p. engine. 


Cruising speed of 112 m.p.h. 


at 83 per cent power. 


Rate of climb—750 ft. per 


minute at sea level. 


Parts for Stinson Planes. We are now making a full line 
of parts for the thousands of Stinson planes now in service. 
Order spare parts for your Stinson from your local Stinson 
distributor or direct from the factory. 






Corporation, 
Michigan. 


The Stinson Voyager 125 

is the forerunner of a 
distinguished line of 
planes for personal fly- 
ing that Stinson will 
make as soon as war con- 
ditions permit. 

We welcome inquiries 
-about the Voyager 125 
and about Stinson’s post- 
war plans. Write to Pri- 
vate Sales Director, 
Stinson Division, Con- 
solidated Vultee Aircraft 














Wayne, 





be regulated as to rates and 
services or should such regulation 
be deferred until more has de- 
veloped in this field? 

3. Should venture capital be 
authorized to develop local and 
feeder airline services with or 
without subsidies? 

4. To what extent should non- 
scheduled air operations and 
services be regulated, either by 
federal or state authorities, in 
order to facilitate their develop- 
ment and provide adequate pro- 
tection to the public? 

5. What in the way of landing 
fields, simplification of regulation 
and other measures is needed to 
develop private flying? 

6. In addition to that provided 
by Army and Navy what, if any, 
other aviation training system is 
needed ? 

7. What steps should be taken 
to provide for adequate future 
aeronautical research? 

8. Should the federal govern- 
ment undertake and finance a 
comprehensive modernization of 
the country’s airway system after 
the war? 

9. With the recognized need for 
a federal-aid airport program 
generally similar to the highway 
program, as endorsed by the 
Chamber’s membership last year 
in Referendum 82, should the 
states be primarily responsible 
for initiation and supervision of 
projects or should the federal 
agency also deal directly with 
local communities? 

Bringing’ up to date three earlier 
chamber studies of city passenger 
transportation in 1920, 1932 and 
1938, the current survey embraces 
freight as well as passenger move- 
ment and seeks to develop funda- 
mental principles to permit all 
urban transportation to function 
effectively. 

Questions under consideration in- 
clude: 

1. What in the way of main 
thoroughfares and their expan- 
sion is most needed to free con- 
gested transportation in the 
hearts of cities? 

2. What provisions should be 
made in such thoroughfares for 
transit vehicles and trucks? 

3. How can curb parking be 
effectively controlled? 

4. Who should provide offstreet 
parking facilities, and on what 
basis? , 

5. What specific provisions are 
needed for truck loading and un- 
loading either offstreet or in curb 
zones restricted to such use? 

6. What conditions are neces- 
sary to permit mass transporta- 
tion as a conserver of street 
space to function most efficiently 
and satisfactorily to the public? 

7. Should taxicabs be recog- 
nized as common carriers, where 
there is extensive demand for 
their service, with corresponding 
regulation of service and rates? 

8. Should regulation of all 
types of urban passenger Car- 
riers be centralized in one body? 

9. To what extent can staggered 
hours, expedited loading and 
unloading of freight vehicles and 
other wartime efficiency meas- 
ures for urban transportation be 
preserved in the future? 

The Chamber’s transportation 
committee recognizes that freeing 
of the transport situation within 
the hearts of cities will be only one 
step in the larger program of urban 
rehabilitation involving such mat- 
ters as assembly of land for large- 
scale developments, intelligent use 
of zoning powers and provision of 
public recreational areas. 


Inland Rubber Gets OK 


| For New $7,000,000 Plant 


CHICAGO.—Defense Plant Corp. 
has authorized Inland Rubber 
Corp. to construct a new tire plant 
at Ottawa, Ill. 

William M. Collins jr., president 
of Inland, said that the cost of the 
plant will exceed $7,000,000. It will 
be built on a one hundred-acre 
tract adjacent to the Ottawa city 
limits. 
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Industry Totals 
13 Billion In 


Dec. Deliveries 


WASHINGTON. — Manufacturers 
delivered an estimated $13 billion 
worth of goods in December, ac- 
cording to the monthly industry 
survey released by the U. S. De- 
partment of Commerce. 


December shipments represent a 
continuation of the high volume 
which prevailed throughout 1944 
and brings the preliminary total 
for the year to $156 billion, 5 per- 
cent over 1943 and about three 
times the 1939 dollar value. 








Oklahoma Gets Warning oititte «. 
Diversion States Face 


Cut in U.S. Road Aid 


highway users, are expected to de- 
mand stricter enforcement of anti- 
diversion provisions. 
U. S. Warns Solons 

Oklahoma legislators were warn- 
ed late in January by federal Public 
Roads Commissioner Thomas H 
MacDonald that the state would 
lose a portion of its postwar federal] 
aid road grants unless it ceased di- 


NEW YORK.—If the federal gov- 
ernment strictly enforces penalties 
against states which divert high- 
way user tax receipts to unrelated 
purposes, as it already has indi- 
cated in at least one instance it has 
contemplated, a number of states 
will be confronted with the alter- 
native of revising their tax struc- 
tures or losing a portion of their 










or the year as a whole, the most 


postwar federal aid allotments, an 





substantial sales increases were re- 
ported by the automobile, petro- 
leum refining, and electrical ma- 
chinery industries, gains of 13, 21 
and 17 percent, respectively. In con- 
formity with this annual trend, 
daily average shipments of each of 
these industries increased during 
December. On the other hand, sales 
of the textile industry, which rose 
in December, declined 6 percent for 
the year as a whole. 


To feel the pulse of the industry, con- ships. Dodge also has built 26,822 


sistent reading of Automotive News is a | Shipboard with the master unit. 
necessity. 








Here are 1,500,000 prospects who have one 


X 


favorite show. They pay 25c admission to get \. 
X 


it and spend 3 hours enjoying it. 


Here is the ideal place to do a dominating advertising 
job on these 1,500,000, because they don’t give that much 


of their interest to any other show or any other magazine. 


In this sense, Redbook is a National Show—with 
ence of 1,500,000 who eajoy good reading. An au 
as cohesive as the following of any daytime seria 


least as worth while. 


To have a full page in every issue of Redbook costs only $37,200 
a year—not $370,000. And yet, little as it costs, such a schedule 


is sure to make your product well known to this audience, 


because that kind of advertising is what built 


America’s well-known brand names. 


While Redbook space is now sold out, we'd like 
“The Rating You Can Expect in Redbook.” Write 
Redbook, 230 Park Avenue, New York 17, N. Y. 








repeater compasses which are synchronized 0: 
Shown here looking over the 5,500th gyro- 





\ 
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an audi- 
dience just 
1— and at 


@ FOR INSTANCE — 71% of U.S. women 
mention Kleenex first (and 95% include 
Kleenex) when asked to name a cleans- 
ing tissue. 


most of 


@ In its field, Kleenex far outsells any. 


to send you other product. 


@ In winning that position, over 60% 
of Kleenex advertising has been maga- 
zine space, 


jimi ” 


To 1/5th of America — a Program 
of Proven Sales Power 


Redbook, Cosmopolitan and American, THE MONTHLY GROUP, 
reach 6,000,000—one out of every 5 U. S. families. And a full page in 
every issue of all 3 magazines costs only $160,000 a year. When you 
know that most great brand names have been built with magazine 
advertising—isn’t this the soundest kind of foundation for your 


national advertising plans? 
















analysis of the situation indicates. 


There have been indications that 
fiscal disruption threatened by the 
problem in some states which have 
relied heavily in the past on high- 
way user tax funds to finance gen- 
eral governmental functions may 
lead to pressure for easing or elimi- 
nation of the present federal statu- 
, tory provision for such penalties. 
5,500TH GYRO-COMPASS (Sperry) that has been built by Dodge for Alliea|O" the other hand, with federal 

n|@id assuming a vastly more im- 
portant role in highway financing, 


compass are, left to right, F. J. Lamborn, Capt. Schleif, Capt. Velz, R. G. Knight. | 20n-diverting states, together with 


A NATIONAL SHOW 
| 00 A YEAR 


verting approximately $8,000,000 a 
year of automotive tax receipts to 
non-highway purposes. 

Gov. Robert S. Kerr read the leg- 
islators a letter from MacDonald, 
who called attention to the federal 
statute intended to curb diversion 
of highway user taxes to unrelated 
uses. States that violate provisions 
of this prohibition, the Oklahoma 
lawmakers were informed, stand to 
lose one-third of their federal aid 
highway grant. 

Of the Oklahoma highway user 
taxes now being diverted, about 
$3,500,000 has been going to 
common schools, with about the 
same amount going to the state 
general fund. In addition, $705,- 
344 went to the state tax commis- 
sion. 

Under present Oklahoma laws, 
revenue from commercial vehicle 
licenses goes to the counties for 
road purposes, while the schools get 
revenue from automobile licenses 
and farm trucks. 

Tax Sharers Cited 

MacDonald wrote that in view of 
the federal bureau, “that portion 
that goes to the common schools, 
the portion ($152,015) that goes to 
the office of the state land commis- 
sioner and probably a part of the 
sum that went to the tax commis- 
sion all represent diversion.” 

He said that “relative to the 
amount that went to the Oklahoma 
tax commission, it does not seem 
that all of it could have been re- 
quired for collection purposes.” 
The letter pointed out that “a very 
substantial amount of the proceeds 
of the gasoline tax” is going to the 
tax commission. 

Also questioning the earmark- 
ing of drivers’ licenses to the 
credit of the Oklahoma “public 
safety fund,” MacDonald wrote: 
“The department of public safety 
apparently is a general law en- 
forcement agency and is not con- 
fined to patrolling and policing 
the highways.” 

“From the foregoing,” he said, 
“it appears very definite to us that 
there is diversion of the revenues 
derived from the tax on gasoline or 
motor fuel and from the motor ve- 
hicle registration and license tax 
and possibly in a smaller way from 
some of the other items men- 
tioned.” 

Sales Tax Discussed 

Just what the Oklahoma Legisla- 
ture would do about the situation 
has not been indicated. Legislative 
leaders pointed out that past diver- 
sions could not be returned and 
diversion abolished in the future 
unless new general taxes were en- 
acted. A sales tax was being dis- 
cussed. 

Some legislators felt it might be 
as well for the state to lose some 
of the federal highway funds as 
to disrupt the entire financial 
structure by shifting the revenue 
back to the highway department. 
Others, however, contended that all 
possible steps should be taken to 
save the highway funds. 

One group in the Oklahoma 
House has introduced a resolution 
challenging the federal govern- 
ment’s threat to take away part of 
the state’s share of federal road 
money. The resolution asked that 
the state attorney general be di- 
rected “to oppose any effort on 
the part of the federal govern- 
ment” to withhold the money “be- 
cause of rules and regulations of 
the Bureau of Roads which would 
disrupt and destroy the present tax 
structure of the state of Okla- 
homa.” 

The resolution called upon the 
legislature to “oppose the trans- 
fer of the automobile license tax 
now going to the school children 
of this state to any other fund,” 
and to oppose “the increase of 
taxation in any form.” 
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Synthetics will reduce the 
high cost of spoilage in tomorrow’s foods 


IMPROVEMENTS LIKE THIS in food distribu- 
tion will be accepted practice after the war: 


Crisp salad greens and tender vegetables 
will be picked and prepared ready-to-use in 
the areas where grown and rushed by air to 
city markets. You'll get them from your dealer 
garden-fresh and succulent — for they'll be 
sealed in bags of transparent Lumarith*, 2 
Celanese plastic, Sea-fresh lobsters and oysters 
will be flown to interior cities protected by the 
same efficient wrapping. Choice cuts of meats 
will be wrapped in Lumarith. 





Lumarith has many advantages for bringing 
perishable foods to market. It’s not only strong 
but light in weight—a particular advantage 
when shipping by air. More important still 
—it is water-proof. Even dew-sprinkled vege- 
tables, such as lettuce and spinach, can be 
sealed in Lumarith—unlike many transparent 
wrappings, it is unaffected by either moisture 


Celanese 
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or natural vegetable juices. And Lumarith is 
gtease-proof, fungi and mildew proof . . . ad- 
vantages that have long recommended it to 
packers of dried fruits and smoked meats. 


The sale and handling of choice, fresh fruits 
can also benefit from Lumarith. When avocado 
pears, for example, are wrapped in Lumarith, 
the rate of ripening can be controlled. The 
dealer unwraps only fruit for immediate sale, 
but punctures the wraps of additional pears 
soon to be needed, which will cause them to 
ripen slowly. Many kinds of fruits and melons 
can be thus protected and controlled, result- 
ing in finer taste and no waste. 


Before the war, Lumarith was extensively 
used by manufacturers of quality window 
packages because of its grainless transparency, 
strength and non-aging properties. Lumarith 
doesn’t crack, dry out, discolor and doesn’t 
contract or tend to pull packages out of 
shape. After the war, more foods than ever will 
be pre-packaged in Lumarith window boxes 
and bags—ready to take out without waiting 
for measuring or weighing. Quality will be 
clearly apparent. Eye appeal! will be a valuable 
aid to mass displays and merchandising in 
super markets and other volume outlets. 


Will modern synthetic packaging reduce 


“GREAT MOMENTS IN MUSIC”* PRESENTED BY CELANESE 
... EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 





the cost of distributing food? Check the many 
ways it can effect savings and decide for your- 
self: shipping weight, refrigeration, spoilage, 
handling, mark-downs... 


There’s a real health angle, too. The fresher 
the food, the more vitamins it provides. 


The packaging industry is invited to draw 
upon the broad background of Celanese ex- 
perience, which has been enhanced by a wide 
range of wartime applications. Lumarith Plas- 
tics are members of the large family of Cela- 
nese synthetics, which includes textiles and 
chemicals. These three basic Celanese divisions 
complement each other all the way from labo- 
ratory research to marketing counsel. Each 
shares the Celanese belief that materials should 


be fitted to the need—not the need to the ma- © 


terial. Celanese Corporation of America, 180 
Madison Avenue, New York 16, N. Y. 


TEXTILES 


PLASTICS 


CHEMICALS 
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*Reg. U. S. Pat. Off. : : 
Copyright 1945, Celanese Corporation of America 


CELANESE CORPORATION OF AMERICA + 180 MADISON AVENUE +: NEW YORK 16, N. Y. 





AUTOMOTIVE NEWS, MARCH 5, 1945 





Nash Has my aoe fii elle Ua Crna 
Story To Tell?: 
all 
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IAIME NEW! 


It is no accident that in the nation’s 
great newspapers... in the mag- — 
azines of American business... _ 
in the journals of the industry... 
Nash makes news! 































automobiles will be marketed... 


- It is no accident that the most- in volume three times greater than 
talked-about company in the auto- Nash’s pre-war peak . . . through a 
motive industry is Nash.’ selective franchise based on 
It is no accident that the most- fewer dealers with more profits 
written-about dealer franchise in per dealer! 


the automotive industry is the new They know that Nash dealers will 
Nash franchise. have the opportunity not only 
It is no accident that people say to make more sales, more profits 
“Nash is going places.” per dealer in the coming boom 
sales years, but to make big money 
in normal years. 


Pan te hd 


For they know that as soon as 
production can be resumed, Nash 


will be ready with the two most That’s why, consistently, Nash 
advanced, most economical big makes news. 
cars in America... the Nash “600” 
in the low-priced field and the That’s why ... “Now... it’s Nash! 


Nash Ambassador in the medium- 
priced field! 


They know that these two great 


NASH MOTORS 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 
NOW DEVOTED 100% TO WAR WORK 


pe. Mere 
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Commercial Trailer Output 


Totals 24,092 


WASHINGTON.—A total of 209,- 
441 civilian and military trailers 
were produced last year, according 


Used Car Men 


Unite in Canada 


MONTREAL.—Clarification of 
the new order in council No. 1489 
will be asked of the motor vehicles 
controller by the Province of On- 
tario used car dealers, who have 
formed a new group, the Canadian 
Used Car Dealers Assn. Cecil R. 
Evans, Toronto, was chosen as first 
president. 

Delegates from Hamilton, Lon- 
don, Windsor and other Ontario 
cities were present at the meeting. 
Other officers elected were: first 
vice president, Claire Harris, Wind- 
sor; second vice president, J. Ray 
Thompson, Hamilton; secretary- 
treasurer, Ross Slute, Toronto; di- 


_ rectors, Eddie O’Dowd, London; 


Ted Davy, Toronto, and Harvey 
Thompson, of Windsor and Toronto. 


in 1944. 


to a report by the War Production 
Board. Military trailers, for both 
the Army and the Navy, totaled 
185,349 compared with 24,092 for 
commercial users. 


The largest production in the 
commercial field was the general 
freight type with 19,822 units manu- 
factured during the twelve-month 
period. 


Other figures released in the 
commercial line included 2,100 pole 
and logging trailers, 256 low-bed 
heavy haulers, 245 milk tanks, 1,003 
petroleum tanks, 311 off-highway 
units, and 355 miscellaneous trail- 
ers. 


The highest monthly production 
for military units was January 
with 32,316, and for commercial 
trailers October was the leading 
month with 3,185 trailers. 


The low points in monthly pro- 
duction for military units was in 
July with 7,162, and for commer- 
cial trailers January set the low 
with 765 trailers. 


OPA Upheld 


Indiana Supreme Court 


Bars Title to Auto 
INDIANAPOLIS. — In a case in- 
volving the sale of an automobile, 
Indiana’s Supreme Court held that 
the rule of implied powers makes 
OPA directives constitutional. 


The court decided in favor of OPA 
in a suit brought by the Guide 
Management Corp. of Huntington 


The action was based on refusal 
of the State Bureau of Motor Ve- 
hicles to issue title to an automo- 
bile purchased by the firm for the 
latter’s failure to present an OPA- 
approved certificate showing ‘that 
all gasoline coupons had been 
turned in at the time of purchase 

Bringing suit in the Huntington 
Circuit Court, the company chargea 
that OPA orders are not valid law 
and that the state bureau was not 
bound by such orders. 

OPA directives were held valid 
by the court on the ground that the 
President’s orders establishing the 
agency and administrative orders 
of OPA are in harmony with pow- 
ers given by Congress. 


Buy War Bonds and Stamps—crush 
the axis. 


FEDERAL MOTOR TRUCK CO. gets fast 
action with SPEED-A-MATIC “CHAINDEX” 






WASHINGTON.—Citing a survey 
indicating that 23,000,000 jobs, 40 
percent of the postwar goal, must 
be found in the sales, service and 
distribution fields to maintain a 
sound economy, the American Le- 
gion announced that the full weight 
of its 20,000 posts and units will be 
thrown behind a nationwide pro- 
gram to stimulate community ac- 
tion for maximum employment. 

Pointing out that too much em- 
phasis has been placed on indus- 
trial jobs, which will account for 
only about 25 percent of postwar 
employment, Edward N. Scheiber- 
ling, national commander, declared 
that its program for locating work 
in communities is “a constructive 
plan of action, soundly built on 
facts, and with full regard for all 
forces in our economic life.” 

The Legion program embodies 
the results of a survey of policies to 
be followed in more than 100 major 
industries following the war and 
calls for full cooperation with the 
Committee for Economic Develop- 


1 VISIBLE PANEL TABS 
facilitate fast, easy ‘’spot- 
ting” by the operator. 





2 NUMERICAL FILING 
of parts list with name and 
price speeds operation. 


3 “CHAINDEX” CARDS 
for individual items simplify 
additions, pricechanges, etc. 
without breaking sequence. 


\ 





Pricing of invoices, req 


uisitions and 


2. Flexibility to permit rapid chang- 


Service 


which 


includes installing 


Legion Aids Job Quest 


Mobilizes All Forces in Nationwide Campaign to 
Muster 8,000,000 More Marketing Posts 


other records is done just twice as 
fast as it used to be at the Federal 
Motor Truck Company, Detroit. 
One girl easily does the work that 
once demanded two—releasing an- 
other worker for an important war 
job. And of course the work is done 
at half the cost! 

This is a typical example of the 
advantages that follow when plant 
executives discuss their record-keep- 
ing problems with a Remington Rand 
Systems and Methods Technician. 
In this case the Speed-A-Matic 
Chaindex System was recommended 
only because it was the one method 
perfectly fitted to meet the given 
requirements: 

1. A compact and visibly indexed 
means of housing price listings on 
thousands of items with 


ing of item information in proper 

sequence, without constant re- 

writing of price sheets. 

Federal Truck had further evi- 
dence of the reference speed of Speed- 
A-Matic with Chaindex when its an- 
nual inventory was taken. Ten days 
were saved on this one job, the actual 
reduction of labor amounting to 400 
clerical hours. 

Federal also took advantage of 
the Remington Rand Installation 


equipment and setting up all records 
complete and “ready to go”. This 
service is especially valuable under 
the current pressure of work in most 
plants, and it is accomplished with a 
minimum of interference with nor- 
mal operations. 

If any of your record-keeping sys- 
tems or routines fad] short of perfec- 
tion, why not have a Systems and 
Methods Technician drop in? Just 
call our nearest Branch Office. 





SYSTEMS DIVISION 


REMINGTON RAND 


Buffalo 5, New York 


COPYRIGHT 1944, REMINGTON RAND INC, 






ment and all other groups con- 
cerned with providing jobs, de- 
clared the national commander. 

It was drafted by the Legion’s 
national employment committee, 
Lawrence J. Fenlon, of Chicago, 
chairman. Ralph Lavers, of Wash- 
ington, D. C., is national employ- 
ment director and will actively di- 
rect the mobilization of Legion 
posts behind the program. 


“We of the American Legion,” 
said Fenlon, “insist that in all 
discussion of postwar employ- 
ment, the first accent must be 
placed upon jobs for returning 
fighting men. But the Legion rec- 
ognizes that we do our fighting 
forces an ill-favor if in finding 
jobs for them we leave other mil- 
lions out of work. 

“Mass unemployment in the post- 
war.era might well mean the end 
of our economic and social pattern. 
There can be no security and hap- 
piness in a collapsing economy. We 
must strive to find jobs for all will- 
ing to work. 

“Considering all factors, it seems 
evident that we must have a goal 
of 55,000,000 jobs and opportunities 
after victory. That is 9,000,000 more 
than we were able to scrape to- 
gether in 1929; 18,000,000 more than 
we could provide in 1932, and near- 
Z 3,000,000 more than we have to- 

ay. 

“America’s total labor force to- 
day, including members of the 
armed forces, is estimated ‘tin the 
neighborhood of 64,000,000. But mil- 
lions of those workers are house- 
wives and others who will leave 
employment when the war is over. 
The size of the postwar armed 
forces, the number who will be 
drawn into universal military train- 
ing—should that become law—and 
a normal transitional unemploy- 
ment—workers shifting from job to 
job, marginal workers normally 
classed as unemployable, and others 
must be deducted from that total 
in arriving at a réalistic postwar 
estimate of the number of job op- 
portunities needed. 

“The legion’s study shows that: 

“In a healthy economy, only 
one worker out of four is em- 
ployed in manufacturing. The 
others must find employment in 
service, distribution, transporta- 
tion, finance, government, etc.—in 
all the myriad fields that make 
up modern civilization. 
“Manufacturing employment to- 

day is out of proportion because of 
the war. It is probable that in the 
postwar period we shall have 3% 
million less jobs in manufacturing, 
two million less jobs in govern- 
ment, one million more in agricul- 
ture. 

“Thus, to have maximum employ- 
ment, the Legion believes we must 
have one million more self-em- 
ployed and seven million more em- 
ployed in service and distribution. 

“That means that roughly 42 per- 
cent of all our working men and 
women must be in the service and 
distribution field in the postwar 
years. How will we find seven mil- 
lion new jobs in service and distri- 
bution, and a million self-employ- 
ment opportunities? 

“We will do it by selling—by 
developing a market for the goods 
we can produce. We are going to 
have to really sell for the first 
time in our national life; or we 
may become a socialist state, with 
government controlling all pro- 
duction and distribution. 

“We in America have never fully 
developed our selling and distribu- 
tion—our markets. We have never 
fully appreciated our strictly serv- 
ice fields as an economic factor. We 
have been bound to the illusion of 
production of commodities. ‘Too 
long we believed that markets and 
purchasing power are synonymous. 

“But purchasing power becomes 
a market only when it is activated 
by selling; only when it enters the 
market place to buy. Along with it 
must come an adequate expansion 
in distribution and greater empha- 
Sis on our strictly service fields, 
amusements, resorts, hotels and 
others which, in turn, utilize ma- 
terials and manpower.” 


Local Color in Georgia 
ATLANTA, Ga.—A bill which would re- 
quire all school buses to be painted red, 
white and blue for “safety and patriotic” 
purposes has been introduced in the state 
legislature. 
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*"T HE HEARST PAPERS are 


advocates of tugged individualism and 


of the industrial independence and 


enterprise which have made our country 


the richest and greatest in the world.”’ 


HE above is from an editorial writ- 

ten by William Randolph Hearst 
on April 21, 1935, on the policy of the 
‘asa 


Never were there any words more 
necessary to reiterate today than those 
of Mr. Hearst quoted above. 


It was the rugged individualism of 
the pioneers that hewed down the for- 
ests, that fought over mountains and 
deserts to the great West and that later 
laid the foundation of that mighty in- 
dustrial empire that today is the envy 
of the world. 


Publisher 


This, combined with the “industrial 
independence and enterprise” that 
asked only a free foot and a hands-off 
policy from paternalistic bureaucrats, 
has brought the American to be the 
most wide-awake and quickly recogniz- 
able person on the globe. 


The Hearst newspapers today ap- 
peal, as always, to the self-reliant Ameri- 
can described in Mr. Hearst’s editorial. 


And that is why the Hearst papers 
are the perfect medium of self-reliant 
American business enterprises and 
self-respecting readers. 


THE HEARST NEWSPAPERS 
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In the Hopper 


Legislation to make permanent 
the temporary “full truck load” 
regulations now in effect in Penn- 
sylvania has been introduced in the 
state legislature here. Pennsyl- 
vania’s prewar gross weight limit 
for tractor-trailers was 39,000 Ibs. 
The temporary wartime regulations, 
which would be made permanent 
under the pending legislation, in- 
crease the permissible weight to 
45,000 pounds. 


* * # 


Wis. Segregation Bill 
Wins Strong Backing 


Segregation of all gasoline taxes 
and motor vehicle revenues in a 
single trust fund to be used for 
highway purposes, as proposed in 
bills of the state legislative interim 
committee on highways, was 
strongly supported at a joint hear- 
ing conducted by highway commit- 
tees of the two houses of the Wis- 
consin legislature. 


Proponents included spokesmen 
for county boards and highway 
committees, motorists, organized 
labor, petroleum and automobile in- 


terests, truck owners, chambers of 
commerce and road builders. No 
opposition was registered. Belief 
was expressed by some legislators, 
however, that Gov. Goodland would 
veto the segtegation plan if it 
would interfere with his postwar 
institutional construction program. 
* * * 


More Auto Taxes 


Proposed in Idaho 


BOISE, Id.—A number of new 
automotive taxes to raise revenue 
for Idaho’s postwar highway con- 
struction program were proposed 
at a recent joint House-Senate 
highway committee meeting here 
with Gov. Charles C. Gossett. 


Gov. Gossett suggested a 1-cent 
increase in the motor fuels tax, an 
increase in pickup truck license 
rates and a reciprocal truck tax 
that would require carriers from 
other states to pay just as Idaho 
carriers pay in those states. He es- 
timated that Idaho must raise ap- 
proximately $3,000,000 a year to 
match available federal funds for 
postwar highway construction. 





Po ee eee 
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Ark. Legislature OK’s 


Tax on Outstate Goods 


A senate-approved bill levying a 
2 percent use tax on goods sold by 
out-of-state concerns for use with- 
in this state was passed by the 
lower branch of the Arkansas legis- 
lature and sent to Gov. Laney, who 
indicated he would sign it. 

Supplementing the state’s sales 
tax, the bill is designed to protect 
Arkansas merchants against out- 
of-state competition. 

* * * 


Ala, Truckers May Get 


Relief on C.O.D. Bond 


Abolition of a provision in Ala- 
bama’s state code which requires 
all truckers in the state to carry a 
$1,000 collect - on - delivery bond 
whether or not they carry C. O. D. 
merchandise was recommended to 
the legislative highways-aviation 
interim committee here recently 
by State Public Service Commis- 
sioner W. C. Harrison. 

Harrison said two-thirds of the 
earriers in Alabama never trans- 
port such packages and many of 
them cannot get a C. O. D. bond. 





CLARK EQUIPMENT CO., Buchanan, Mich., receives the Army-Navy E. 


Award of the pennant was made by Maj 


. Nelson W. McCormick, chief of Secur- 


ity division, Detroit Ordnance district, while presentation of E pins was han- 
died by Lt. Comm, R. W. Drier, USNR. A. 8. Bonner, president, accepted for 


the company and its employes. 


Simplified Taxes 


A resolution asking the state leg- 
islative council to study the possi- 
bility of a simplified method for the 
payment of personal property taxes 
on motor vehicles, such as a flat fee 
instead of a levy at the rate cur- 





Mr. Phillipov is gathering tire seeds 


r NO CINCH to pick dandelion 
seeds. So Mr. Phillipov, shown here 
in a Russian field, invented this ma- 


get all the information. They have 
made and tested tires from this rubber. 


Five years ago these same men had 


re 


material . . . to every type of construc- 
and to every type of tire— 


passenger car, truck, airplane, farm 


chine for gathering the fuzzy heads be- 
fore they blew away. Russians call their 
dandelion kok-saghyz (kawk-sa-jeez’), 
“the root that can be chewed.” 

The reason the root can be chewed is 
that there is rubber in it—high grade 
rubber. That’s why it’s important to 
gather the seeds, which will grow in 
America as well as in Russia. 

But no one knew just how to use the 
rubber best . . . or what it might offer 
for future tire improvement. So B. F. 
Goodrich men, working with the U. S. 
Dept. of Agriculture, have gone out to 


gone out to get information about use 
of synthetic rubber. By June, 1940— 
eighteen months before the war—they 
were making and selling tires contain- 
ing synthetic. That was three years 
ahead of any other rubber company. 
They had started manufacturing it com- 
mercially in 1937; and, up to the time 
the government plants were built, 
B. F. Goodrich made more tire-type 
synthetic than the rest of the industrv 
combined. 

This B. F’ Goodrich search for im- 


provement extends to every type of 


service and others. When and if you 
can buy tires, you'll get extra value if 
you buy those backed by extra ex- 
perience and this policy of constant 
improvement. The B. F. Goodrich 
Company, Akron, Ohio. 


B.E Goodrich 


FIRST IN RUBBER 





rent in the political unit from 
which the vehicle is registered, was 
recently adopted by the House of 
Delegates in Annapolis, Md. 

* * k 

A bill that would require motor- 

ists in Missouri to present evidence 
of having paid current personal 
state, county and city taxes before 
being issued auto licenses has been 
reported out favorably by the house 
Roads and Highways committee of 
the legislature. 

of * * 


A bill which would have author- 
ized North Dakota counties to levy 
one-cent-per-gallon gasoline taxes 
for highway construction purposes 
was withdrawn permanently from 
the state legislature. 

* * ™ 


N. D. Backs Road Plan 


Legislation to repeal the ‘‘good roads’’ 
initiated measure adopted by the electorate 
last November has been killed by North 
Dakota’s House of Representatives. Adopted 
by an overwhelming majority, the ‘‘good 
roads’’ initiated measure permits issuance 
of up to $12,360,000 in highway revenue 
anticipation certificates to raise funds to 
match federal grants for postwar highway 
construction. 


* * * 


Gas Tax Hike in Texas 


A bill to add one cent to the four-cent 
Texas gasoline tax was introduced in the 
Texas legislature, Under the bill, 15 percent 
of the total income would go to counties 
for lateral roads; 25 percent would go to 
the available school fund; 40 percent to the 
state highway department, and 20 percent 
to retire bonds on highways taken over by 
the state. 


* * * 


Fee Hike in N. H. 


A bill has been introduced in the New 
Hampshire legislature to increase the fee 
of town clerks from 25 cents to 50 cents 
for issuing municipal permits for auto- 
mobile registrants. 


* * * 


Tax on Diesel Fuels 


A bill to tax diesel engine fuels five 
cents a gallon, inconformity with the 
state’s five-cent gasoline tax, has been 
introduced in the Idaho legislature. 


Revenues would go to the state high- 
way fund. 


* * * 


Cent Gas Tax Boost 


A bill to increase the gasoline tax 
from three to four cents per gallon has 
been submitted to the Michigan Senate. 
Gov. Kelly has urged the boost to re- 
tire a proposed $50,000,000 highway 
bond issue. ‘ 


* * * 


Reject School Bus Aid 


A bill which would have authorized 
township trustees to buy one-fourth of the 
number of school bus bodies required by 
—— units was defeated by the Indiana 
senate. 


* * * 


Ban Extra Gas Tanks 


_ Delegate Hansbager, of McDowell, has 
introduced in the house of representatives 
of the West Virginia legislature a bill to 
prohibit the road commission from issuing 
permits for extra or auxiliary gasoline 
tanks on motor vehicles and to revoke all 
such permits now outstanding. 


* * * 
Georgia Bus Bill 
ATLANTA, Ga.—The motor vehicles 


committee of the House this week recom- 
mended defeat of a bill which proposed 
that bus companies operating in Georgia 
provide separate entrances and compart- 
ments for whites and negroes. 


We wish to advise the first ad with 
the Automotive News fulfilled our 
wants and we were successful in 
obtaining a fender from a dealer in 
Huntington, ‘Va., and we can recom- 
mend advertising in the Automotive 
News for it sure did the job. We 
will suggest that our ‘neighbor 
dealers use the want ad department 
of Automotive News to secure parts 
that they are unable to find in this 
locality and we will also use it in 
the future for any parts or acces- 
Sories we are unable to locate.”— 
Pate Motor Co. (Oldsmobile), Eliza- 
bethtown, Ky. 


BF Want Ad Dept., inside back cover 
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But Laws Face U. S. Court Test on Constitutionality .. . 
More Legislatures Seek to Clamp 
Rigid Curbs on Labor Unions 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—Proposals for 
stringent curbs on the activities of 
labor unions have been introduced 
in a number of this year’s state leg- 
islative sessions, although the ques- 
tion of how far the states can go 
in this respect without conflicting 
with the federal constitution and 
federal laws remains to be clarified 
by the outcome of pending litiga- 
tion involving such measures al- 
ready on the statute books of sev- 
eral states. 

Gov. M. Q. Sharpe recently signed 
into South Dakota law a bill out- 
lawing the closed shop. It passed 
the South Dakota legislature by an 
overwhelming majority, as did a 
resolution placing the proposition 
before the state’s voters in 1946 as 
a state constitutional amendment. 

Labor forces immediately an- 
nounced they would fight the meas- 
ure in the courts, adding to similar 
litigation already instituted in Flor- 
ida, which adopted an anti-closed 
shop amendment last November, as 
did Arkansas. 

Issue in 3 States 

Legislation to effectuate the Ar- 
kansas amendment is an issue in 
that state’s legislature. Proposals 
to outlaw the closed shop by state 
constitutional amendments were 
pending in other 1945 legislatures, 
including those of Georgia and 
Texas. 

In Tennessee measures were 
pending to outlaw “union shop” 
agreements; make unions liable 
for damages in labor disputes, 
and require unions to make finan- 
cial reports public. 

A bill to outlaw the “secondary 
boycott” was an issue in Minnesota, 
while a measure to broaden the 
grounds for injunctions against 
unions was before the Pennsylvania 
legislature. Bills to require unions 
to file financial reports were intro- 
duced in Massachusetts and Mis- 
souri. 

Before the New Mexico legisla- 
ture was a bill to require unions 
to publish their constitutions, by- 
laws and financial reports annually 
in paid newspaper advertising. 
Unions would be forbidden from 
enforcing “union shop” agreements 
in the case of war veterans under a 
bill introduced in the Arizona leg- 
islature. 

Test Cases Hold Key 

Certain to affect future trends in 
such legislation will be the final 
outcome of test cases challenging 
various restrictive laws already en- 
acted in the past by a number of 
states. Texas recently petitioned 
the U. S. Supreme Court for recon- 
sideration of the high tribunal’s 
5-to-4 decision early this year that 
Texas violated the federal constitu- 
tion in convicting a union organ- 
izer of soliciting members without 
first registering with the state, as 
required under one section of a 
Texas labor regulatory statute. 

Meanwhile, the Supreme Court 
agreed to review the constitution- 
ality of Alabama and Florida 
laws restricting labor union ac- 
tivities. The Florida statute re- 
quires unions to be _ licensed, 
while the Alabama law provides 
for periodic financial statements, 
bars supervisory employes from 
joining labor organizations and 
prohibits unions from collecting 
“work permit” fees. 

The Texas, Alabama and Florida 
laws were enacted in 1943, with re- 
strictive statutes also being enacted 
that year by several other states, 
including Kansas, Colorado, Idaho 
and South Dakota. 

Litigation testing the validity of 
Florida’s anti-closed shop amend- 
ment has been instituted in both 
federal and state courts. Florida’s 
attorney general recently announced 
the issuanee of writs in quo war- 
ranto instructing several corpora- 
tions to present in Florida courts 
by March 20 the legal authority 
they have to operate under closed 
shop agreements. 


Unions, WLB Asked 
Specifically inviting participation 
by labor unions and the National 
War Labor Board in the litigation 
testing the amendment in the state 


tion that he recognized the superior 
authority of the WLB to issue or- 
ders during the war emergency to 
require plants maintaining their 
agreements if necessary to carry 
out war production. 


His petitions further declared, 
however, that “the power and the 
authority of the National War 
Labor Board in regard to mat- 
ters pertaining to the production 
in furtherance of the war effort 
is distinct from the question of 
whether or not” the contracts in 
question are in violation of the 
Florida constitution. 

Earlier a suit attacking Florida’s 
anti-closed shop amendment as un- 
constitutional, void and unenforce- 
able was filed in federal District 
Court by the American Federation 
of Labor, 56 affiiliate unions and 
locals and three Florida industrial 
firms. The suit was expected to be 


heard by a special three-judge 
court at a date not yet set at this 
writing. 


The complaint in the Federal 
Court listed the following seven 
reasons to support the contention 
that the amendment violates the 
federal constitution and deprives 
unions of their constitutional 
rights: 

Arguments Listed 

1. The law denies freedom of 
speech, press and petition. 

2. It invalidates collective bar- 
gaining contracts, thereby violating 
Section 10 of the federal constitu- 
tion providing that no state shall 
make laws impairing the obliga- 
tions of contracts. 

8. The law prevents negotia- 
tions for collective bargaining 
achievements in conflict with the 
National Labor Relations Act and 
violates public policy respecting 


employes in interstate commerce. 

4. By preventing union shop 
agreements,’ labor and employers 
are deprived of property rights and 
liberties provided in the 14th 
amendment to the federal constitu- 
tion. 

5. It imposes hardships dispro- 
portionate to any possible public 
benefits and public interests are 
not such as to require enactment of 
the law. 

6. It discriminates against unions 
and is a violation of the federal 
constitution. 

7. It constitutes invasion of 
rights, privileges and immunities 
given unions by the constitution 
and laws of the United States. 


U. C. Dealers — 
Fined in Pueblo 


DENVER.—H. Buster Thurman 
and Lester M. Gray, Pueblo, Colo. 
used car dealers, were fined $100 
and $50, respectively, last week in 
federal court after pleading nolo 
contendere to charges of violating 
user-car price ceilings. 


Democracy is the American way of 
life; let’s keep it that way. 
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GM Appoints 
Judges for Dealer 
Building Contest 


DETROIT.—Judges for the Gen- 
eral Motors architectural competi- 
tion for automobile dealers’ places 
of business, in which prizes totaling 
$55,000 will be awarded, were an- 
nounced by M. E. St. Aubin, direc- 
tor of the GM service section, who 
is in charge of the contest. 

Five widely known architects and 
two builders have been appointed. 
They are: Wallace K. Harrison, 
New York; George L. Howe, Wash- 
ington; Alfred G. Shaw, Chicago; 
Timothy L. Pflueger, San Fran- 
cisco, and William W. Wurster, 
Cambridge, Mass., ali architects; 
Robert W. Dowling, New York, and 
Hugh Potter, Houston, Tex., build- 
ers. 


The competition, which closes at 
midnight, April 16, 1945, is being 
conducted by Architectural Forum 
and governed by competition rules 
of the American Institute of Archi- 
tects. 

Sixty prizes will be awarded, in- 
cluding five prizes of $5,000 each. 
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Hyatt Hy-Load Bearings are made in separable types as well as 
in self-contained units. In the separable bearings the inner races 
are the separable units in one instance and the outer races in the 
other. Thus, the component parts of every separable Hyatt 
Hy-Load type bearing of a given size are fully interchangeable. 


Separable Inner Race Type 


Every race fits every roller assembly. 


Separable races may be assembled in one part of the shop and 
the rest of the bearing in another. When the sub-assemblies are 
brought together on the final assembly line the component bear- 
ing parts will fit correctly. No selection or matching required. 

Every Hyatt A-TS, R-TS, R-YS, BU-Z and BU-L type bearing 


has this feature—and many others. Write for data. 


HYATT BEARINGS DIVISION - GENERAL MOTORS CORPORATION 


CHICAGO ° 


HARRISON NEW JERSEY ° 


DETROIT . PITTSBURGH 


and complete interchangeability of component parts 


Tce Bis 


YATT 


BEARINGS: of 








Separable Outer Race Type 


R-Y 


* OAKLAND, CALIFORNIA 


A-TS 


&s 


SS 


‘Cs 





SRY Oto A 


sd Aeneas 
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39 GM Clubs Choose 
Officers for This Year " 


DETROIT. — General Motors 
clubs, in the 39 cities where GM has 
concentration of plant and field or- 
ganization personnel, recently com- 
pleted election of officers for 1945. 

Clubs were organized in 1937 to 
develop a better understanding of 
General Motors within GM’s or- 
ganization in the field. The clubs 
also function to develop a _ better 
understanding of General Motors’ 
place in the life of a community. 

Membership of these clubs, which 
meet monthly, is composed of rep- 
resentatives from plant and field 
organization units operating in the 
various localities. Representatives 
of associated companies also are 
eligible for membership. 

New presidents are: 

Cc. S. Christensen, district man- 
ager, GMAC, Albany; H. H. Lacey, 
zone manager, Buick, Atlanta; M. 
H. Boden, assistant plant manager, 
Eastern Aircraft division, Balti- 
more; John S. Morgan, branch 
manager, Frigidaire division, Bos- 


A. C. SPARK PLUGS & FUEL PUMPS 
ALCOA ALUMINUM 
ALLIS-CHALMERS MFG. CO. 


ARMCO STEEL 


AUTO-LITE SPARK PLUGS 
BEAN ALL PURPOSE SPRAYERS 
BORG-WARNER PRODUCTS 
BOWES AUTOMOTIVE PRODUCTS 
BRIGGS & STRATTON 

GASOLINE ENGINES 


BURKS WATER 


J. 1. CASE EQUIPMENT 


CASITE 


CATERPILLAR DIESEL TRACTORS 
CHAMPION SPARK PLUGS 
CHEVROLET TRUCKS 
CONSOLIDATED VULTEE AIRCRAFT 
JOHN DEERE FARM EQUIPMENT 
DE LAVAL SEPARATORS . 

DELCO BATTERIES 





Of the “Big Four” general magazines—Life, Saturday 
Evening Post, Collier’s, Farm JouRNAL—FarM JOURNAL is 


ton; H. A. Morris, general superin- 
tendent, Chevrolet aviation plant, 
Buffalo; Rufus B. Jones, zone man- 
ager, GMC Truck & Coach, Char- 
lotte, N. C.; W. P. Winslow, zone 
manager, Pontiac, Chicago; V. A. 
Chalmers, zone manager, Oldsmo- 
bile, Cincinnati; H. T. Thompson, 
district manager, Pontiac, Cleve- 
land; M. H. Morgan, regional man- 
ager, GEIC. 

Also, Frank B. Gardner, district 
manager, GMAC, Davenport, Ia.; 
Wm. H. Jordens, zone manager, 
GMC Truck & Coach, Denver; R. 
K. Scales, director technical serv- 
ice department, Ethyl Corp., De- 
troit; Ray B. Johnson, assistant 
zone manager, Chevrolet, Des 
Moines, Ia.; W. C. Cook, zone man- 
ager, Buick, El Paso, Tex.; R. L. 
Little, assistant zone manager, 
Chevrolet, Houston, Tex.; F. W. 
Mooney, branch manager, United 
Motors Service, Indianapolis; T. H. 
Tennent, field engineer, Ethyl 
Corp., Jacksonville, Fla.; Wm. J. 


Bryan, zone manager, Oldsmobile, 
Kansas City, Mo. 

Also, P. E. Clark, manager, Mo- 
tors Insurance Corp., Los Angeles; 
G. G. Pearce, field engineer, Ethyl 
Corp., Louisville; H. C. Gillespie, 
regional manager, Buick, Memphis; 
Harry F. Banks, zone manager, 
Oldsmobile, Milwaukee; C. C. Bar- 
ington, city sales manager, Chev- 
rolet, Minneapolis; G. P. Herndon 
jr., manager, MIC-GEIC, New Or- 
leans; J. C. Doremus, branch man- 
ager, GMAC, Jamaica, N. Y.; Doug- 
las Jeppe, representative, Ethyl 
Corp., Oklahoma City; Glenn H. 
Curtis, manager GMAC, Omaha. 

Also, Herman J. Heller, sales 
manager, J. J. Pocock, Inc., Phila- 
delphia; W. A. Hagen, manager, 
United Motors Service, Pittsburgh; 
Glenn S. Crisp, district manager, 
Cadillac Motor Car Co., Portland, 
Ore.; E. D. Merrill, district man- 
ager, GMAC,: Providence, R. I.; L. 
W. Ehrett, manager, Motors Insur- 
ance Corp., St. Louis; T. W. Gor- 
don, zone manager, Chevrolet, Salt 
Lake City; Charles L. Milliken, as- 
sistant regional manager, Chevro- 
let, San Francisco; Joseph W. 
Steele, Chevrolet, Seattle; P. W. 
Budwérth, manager of the war 
contract division, Frigidaire, Wash- 
ington, D. C. 








New Auto Licenses 


Somber Colors, Single Plates Predominate 
On °45 Passenger Cars, AAA Finds 


WASHINGTON.—Somber colors 
and the single license plate pre- 
dominating. on passenger cars in 
1945 show the extent to which paint 
and metal have gone to war, the 
annual survey of the American Au- 
tomobile Assn. discloses. 

According to the report, two 
plates are required in only five 
states, Arizona, Connecticut, Illi- 
nois, Oregon and West Virginia, 
and the Territory of Hawaii. 


Whether the majority of states 
will go back to the system of issu- 
ing two plates is a matter of con- 
jecture. Limitations on manufac- 
ture have recently been lifted so 
that pre-war styles of plates may 
be issued in 1946, insofar as metal 
is available. 


Two states, Oregon and Rhode 
Island, and the Territory of Hawaii, 
are still using 1942 tags. Connecti- 
cut, Delaware and Wisconsin have 
a system wherein a permanent 
plate is used. 

“Color schemes have undergone 


With a half million circulation more than the next publication, 
Farm Journat is the largest of all rural magazines. 


COMPARATIVE CIRCULATIONS, 1944* 
Farm JOURNAL . 
Country Gentleman 
Capper’s Farmer 
Successful Farming 


*Latest A. B. C. statements 


Let rural customers know you have what they want. Stock and display 
these products advertised in current issues of FARM JOURNAL. 


F. E. MYERS & BRO. CO. 
NEW IDEA FARM EQUIPMENT 
OLIVER FARM EQUIPMENT 


ETHYL 


FORD TRUCKS 


G. M. DIESEL 


SYSTEMS G. M. TRUCKS 


INNES CO. 


LOOSITE 






the only one that covers the rural market. 


GRAHAM PATTERSON, Publisher 
Washington Square, PHILADELPHIA 5 


DODGE TRUCKS 


EXIDE BATTERIES 
FAIRBANKS-MORSE MOTORS 
FIRESTONE TIRES 
FORD-FERGUSON TRACTORS 


FRAM OIL FILTERS 
GENERAL ELECTRIC 


GOODRICH TIRES 
GOODYEAR TIRES 
HYATT ROLLER BEARINGS 


INTERNATIONAL HARVESTER CO. 
JAMESWAY EQUIPMENT CO. 


LOUDEN MACHINERY 


2,587,097 
2,023,353 
1,235,338 
1,136,550 


PAGE PORTABLE MILKERS 


PARMAK ELECTRIC FENCER 


PLANET JR. TOOLS 


RCA PRODUCTS 
SILOO 


PHILCO PRODUCTS 


STARLINE BARN EQUIPMENT 
STUDEBAKER TRUCKS 


U. S. STEEL 


TEXACO PRODUCTS 
U. S. RUBBER TIRES 


VAN DER HORST PORUS-KROME 


WEED CHAINS 


WESTINGHOUSE PRODUCTS 
WILLARD STORAGE BATTERIES 


WISCONSIN MOTOR CORP. 


ZENITH RADIOS 








something of a change since the 
war,” it was added. “The rainbow- 
hues which used to flash along 
America’s highways in prewar days 
have largely disappeared.” 


Funds Authorized 
For 4 New Heavy 


Tire Expansions 


WASHINGTON. — The rubber 
bureau of the War Production 
Board released preliminary infor- 
mation of four new heavy-tire pro- 
duction projects for which the De- 
fense Plant Corp. has authorized 
funds. The four projects, which 
bring to 22 the total new projects 
thus far announced, are: 

Master Tire & Rubber Co., Find- 
lay, O.: $600,000 granted as a par- 
tial authorization of funds for addi- 
tional machinery and equipment. 
Estimated maximum yearly pro- 
duction: 93,800 truck tires. Esti- 
mated initial production date: Sep- 
tember, 1945. 

Pennsylvania Rubber Co., Jean- 
nette, Pa.: $300,000 granted as a 
partial authorization of funds for 
a new factory. Estimated maxi- 
mum yearly production: 151,500 
truck tires, 26,800 tubes. Estimated 
initial production date: July, 1945. 

The B. F. Goodrich Co., Akron, 
O.: $300,000 granted as a partial 
authorization of funds for addi- 
tional machinery and equipment. 
Estimated maximum yearly pro- 
duction: 67,000 bogie tires. Esti- 
mated initial production date: Sep- 
tember, 1945. This project is classi- 
fied as a “special project,” because 
it will expand the production of 
bogie tires only. Bogie tires are 
solid tires used on tanks and half- 
tracks, WPB explained. 

Frank Schenuit, Inc., Baltimore, 
Md.: $30,000 granted as a partial 
authorization of funds for a new 
factory. Preliminary estimate of 
yearly production: 12,000 airplane 
tires and 40,000 airplane tubes. Esti- 
mated initial production date: 
April, 1945. This is a “special pro- 
ject” because the company makes 
only airplane tires and tubes, which 
have priority over the manufacture 
of all other tires and tubes. 


Trailmobile Buys 
Plant in N.C. 


CHARLOTTE, N.C. — The Trail- 
mobile Co. of Cincinnati, has pur- 
chased the manufacturing facili- 
ties of the Carolina Truck & Trailer 
Co., in Charlotte, N.C., 2019 Tryon 
St., from Fred H. McIntyre. 

The Cincinnati concern plans to 
manufacture commercial trailers at 
its branch in Charlotte. 





Protected-Type Motor 
A new protected-type motor, designed 
for both drip-proof and‘ open motor ap- 
plications, is illustrated and described in 
a four-page bulletin just published by the 
Crocker-Wheeler division of Joshua Hendy 
Iron Works at Ampere, New Jersey. 


There are profit-making pupertaaiies 
in AN Want Ads. See inside back-cover. 


IN CLEVELAND 


IT’S THE 


HOME OF THE FAMOUS 
VOGUE 
ROOM 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 
Central Downtown Location 
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SALAMANCA, N. Y.—In 1921 
Leonard B. Hartman started in the 
automobile business on the site of 
his present building here. The 
building at that time was only 
22’x60’, and sales for the first year 
totaled 12 vehicles, compared with 
882 cars sold in 1941. Today on this 
same site appears a recently mod- 
ernized building covering 40,000 
square feet of floor space. 

Steady increase in the Chevrolet 
dealership’s business led to seven 
additions to the original building in 
seven different years, the latest 
being made in 1943 and 1944. 

Today Hartman boasts the larg- 
est individually owned enterprise 
here. At the time war was declared, 
Hartman was selling 50 percent of 
all the passenger cars registered in 
the Salamanca zone of influence. 

Following Pearl Harbor Hartman 
was determined to make a contribu- 
tion to the war effort, and allocated 
a portion of his property to war pro- 
duction. At that time he had but 
one drill press and a single lathe. He 
accepted small orders and con- 
tinued to expand until today he em- 
ploys 150 war workers. Meanwhile 
the original two pieces of equip- 
ment have been increased to more 
than 100, comprised of latest type 
lathes, drill presses, millers, grind- 
ers, etcetera. The Hartman war pro- 
gram now requires more than 20,000 
square feet of floor space. 

The war plant is complete even 


Kelsey-Hayes Adds 
Vacdraulic Brake 


Boosters to Line 


DETROIT.—William F. Penrose, 
vice-president and general manager 
of Empire Electric Brake Co., 
Newark, and George W. Kennedy, 
president of Kelsey-Hayes Wheel 
Co., announce that an arrange- 
ment has been completed whereby 
Kelsey-Hayes will manufacture and 
sell Vacdraulic—the brake power 


booster — to manufacturers of 
trucks, cars and buses. 
Empire, through its wholesale 


sales organization, will continue to 
market its complete line of Vac- 
draulic brake power boosters to the 
automotive trade. 


2 Vets Reassigned 
By Studebaker 


A 

SOUTH BEND, Ind.—Two more 
honorably discharged officers of 
World War II were reassigned to 
Studebaker _ dis- 
trict manager 
posts by K. B. El- 
liott, vice - presi- 
dent in charge of 
sales. 

They are Harry 
Goodbody, who 
served as a cap- 
tain in both Army 
Ordnance and the 
Army Air Forces, 
and D. R. Drag- 
strem, who as a 
lieutenant, USNR, 
instructed Brazilian, French and 
Russian naval officers. Goodbody 
becomes a district manager in Bos- 
ton, while Drag- 
strem will be 
headquartered at 
Dallas, Tex. 

Elliott also an- 
nounced appoint- 
ment of Harold 
M. Salisbury jr., 
also an honorably 
discharged Army 





H. Goodbody 





veteran, to the 
home office; Glenn 
Finney, veteran 


Studebaker rep- 
resentative, as a 
district manager in New York, and 
Frank J. Avery as a business man- 
agement representative in the St. 
Paul region. 


R. Dragstem 





Diversion Amendment 

ANNAPOLIS, Md.—A bill proposing a 
state constitutional amendment to outlaw 
highway fund diversion has been intro- 
duced in the state legislature here. 

The proposed amendment, which would 
be submitted to the voters in 1946, was in 
line with protests by highway contractors 
against a proposal by Gov. O’Conor that 
consideration be given the use of highway 
funds for airport construction. 


Two-Business Dealer 


N. Y. Chevrolet Retailer Expands Site to Include 
Production of War Materials 
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to a cafeteria. At 9:30 every morn- 
ing coffee and doughnuts are served 
with the compliments of the man- 
agement to all employees. In addi- 
tion a modern lounge is provided 
for women employees. 

A personnel staff is provided to 
assist employees in securing hous- 
ing, transportation, and other every 
day necessities of wartime. 

During the war period the dealer- 
ship has continued to expand by 
virtue of increased customer labor 
volume, counter, shop and wholesale 
parts sales. The war program has 
not detracted from the organiza- 
tion’s automobile business, as each 
enterprise is a separate operation 
and has its own supervision, and 
personnel, both businesses being 
headed by Hartman. 

Hartman feels that the goodwill 
which his organization has built 
through giving efficient and depend- 
able service during the war period 
assures greater volume in both 
sales and service in the postwar era. 


6s 
iS ace BEFORE THE WAR turned you 


into producers of light 





PLANNING TO TAKE a Dodge-Plymouth dealership in the Washington area 
after the war, Lt. Col. Paul B. Divver visited Detroit recently to talk with 
Forest Akers, vice-president of Dodge. Col. Divver is a veteran of nearly 20 
years In the automotive business and has been associated with Dodge since 1934. 
He served as city manager in Philadelphia and Washington, D. C., before leav- 
ing the factory organization to become wholesale manager for the Trew Motor 
Co., Dodge-Plymouth direct dealer in Washington. Col. Divver's present Army 
assignment is in the Inspection Branch of the Maintenance Division, Army Serv- 
ice Forces, specializing in spare parts for both general purpose and combat 


vehicles. 
° s Hagerstown, Md., was damaged to the ex- 
$5,000 F ure Hits Masser tent of $5,000 by fire recently. The loss 


WINCHESTER, Va.—A large warehouse|was partly covered by insurance, accord- 
here leased by the Masser Motor Co., of|ing to the owner, Fred L. Glaize. 
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Big Truck Law 


In Ore. Given 


2-Year Extension 


SALEM, Ore.-The “big truck” 
bill, by the state senate to extend 
present emergency leeway for an- 
other two years passed the house 
without a dissenting vote, and is 
practically certain to soon receive 
Governor Snell’s signature. 

During discussions, it was ex- 
plained the reasons that many of 
the big trucks rush by the 35-mile- 
an-hour motorists is because they 
are rushing navy repair. parts from 
California to Washington. 

The big trucks will operate on 
the same basis in Oregon until 
June 30, 1947. 


Auto Use Tax Hit 


INDIANAPOLIS.—A House resolution has 
been introduced in the Indiana Legisla- 
ture memorilizing Congress to pass a bill 
now pending to repeal the present auto- 
mobile use tax and to return to the states 
the sole power to levy taxes on motor 
vehicles. 


Democracy is the American way of 
life; let’s keep it that way. 
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lar customers—the kind of people who trade in their 
late-model used cars for new—the people who have 
always had good salaries, executive positions, the 


steadiest stake in the nation—to come and get the first 


unrationed peace-time cars off 


tanks and precision aircraft . e 


engine parts, I read an ad of yours in TIME, talked to 


some friends about your 


a Cadillac to see me through the miles and months. 
It’s done a grand job—and I would like another one 
just as soon as I can get it. Am I on your priority list? 

“For a while after peace comes, you are going to 
have lots more prospective buyers than available cars. 
And maybe more people with new money will be 
asking for Cadillacs than old customers who know 
your cars and really have the ‘Cadillac habit.” When 
that time comes | hope you will be inviting your regu- 


car—and then bought myself 
‘ try’s best and steadiest customers. 


advertisers boosted their schedules 


carries advertising. 


TOPS WITH TOMORROW'S TOP CUSTOMERS, TOO! 





me a O, 











your assembly lines.” 


THESE TIME READERS have always been the auto indus- 


(During the tight, tough 


years of the last depression, for example, passenger car 


in TIME 218%.) 


Today the TIME market consists of more-than-a-million 
families who own an average of 108 cars per hundred fam- 
ilies, 80% of whom regularly buy their cars new. 

TIME would seem to be the best place in which to talk to 
these steady customers. They say so themselves; they report 
that they prefer TIME 7 to 1 over any other magazine that 


ILMUL4 
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Plastics Men Now Held 


Too Conservative 


By A. H. Allen 


CARL SUNDBERG, who is half of the designing firm of 
Sundberg & Ferar, talked straight from the shoulder to the 
Detroit Society of Plastics Engineers the other night when 
he said that overpublicizing of dream products of plastics 
for tomorrow’s markets has become so annoying to the plas- 


tics industries that the latter 
actually are turning ultracon- 


servative on future applica- 
tions of plastics, to their own detri- 
ment. He added that designers’ 
dreams are a good thing and are 
necessary to progress, but that 
fewer of them should get into print. 

He showed some amusing car- 
toon-lantern slides of a proposed 
plastic dream car which after a 
test run in desert country draped 
its transparent roof lovingly about 
the head and shoulders of the occu- 
pant. And another of a householder 
stepping into a plastic bathtub with 





perfect security of footing because 
his feet had de- 
pressed the plas- 
tic base of the 
tub to the floor. 

# ak * 


Because of the 
continuing intol- 
erable labor situ- 
ation, the oper- 
ating head of a 
medium - size 
manufacturing 
plant in the De- 
troit area told 
this writer re- 





A. H. Allen 





cently, word for word: “Once this 
war is over you are going to see 
the most widespread shutdown of 
plants by their managements that 
has ever been witnessed. They will 
stay closed until working forces 
come to the realization that disci- 
pline in plants is going to be en- 
forced, and that an adequate day’s 
work will be required for a day’s 
pay. The present situation cannot 
continue, although I expect the 
larger manufacturers such as the 
motor plants will make every effort 


to avoid having to close up shop.” 
* * * 


Early Union Cry 


Haunts Leaders 


This same employer continued 
with the observation that top union 
leaders in general are responsible 
men who are willing to cooperate 
intelligently with managements; 
but they are entirely unable to con- 
trol the hot-heads in their ranks. 
For this impasse, he thinks the 
unions have only themselves to 
thank, for they have nurtured and 
fostered the conviction among their 
members that all employers are, to 
use the word universally applied by 
labor, “b————s.” 

* * * 

Amphibious cargo carriers, of 

which Ford shortly will under- 


&Z 


Wy 


‘ hy OF 
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945 
take construction of 10,000 ac- 
cording to recent announcement, 
are the familiar M-29-C track- 
laying Weasels, developed and 
built originally by Studebaker in 
cooperation with Ordnance. Pro- 
duction will be carried out in the 
Ford Somerville (Mass.) plant, 
recently faced with extensive lay- 
offs because of ‘completion of a 
contract for British universal 
carriers, but Weasel production 
will not likely be under way until 
July. 
* ok ok 


The Navy’s new “Dash - Four” 
Helldiver, or SB2C-4 as it is called, 
for which De Soto recently under- 
took a new contract on fuselage 
sections, is a _ rip-snorting dive 
bomber armed with 20-millimeter 
cannon in the wings, eight five- 
inch rockets under the wings, or 
can carry 1,000-pound bombs from 
wing racks double the total weight 
of its predecessor. It has a four- 
blade hollow steel propeller, pow- 
ered by a Wright Cyclone engine, 
and is already in Pacific combat. 


* * * 


U. S. Jet Planes 


Near Combat 


Reports have been published that 
the first operational squadrons of 





These Sportsmen Buy Cars as Equipment { 


VER watch a bred-in-the-bone sports- 


man buy a car? To him, it’s equipment 


—like a trout rod 


or a gun. He examines it 


for the features he needs— features that will 


provide comfort, roadability and ruggedness. 


Such sportsmen are above average auto- 


mobile prospects. 


And you can reach the 


cream of this market in Sports Afield Maga- 


zine. More than 350,000 hunting and fishing 


fans buy and read Sports Afield every month. 





That’s the largest ABC Guaranteed circulation 





in the ‘history of 25c outdoor publications! 


Because so much of the advertising in 


Sports Afield relates to hunting and fishing, 


the advertisements are read as avidly as the 


editorial material! 


That’s what makes this 


great magazine a great advertising medium. 


And the increased circulation guarantee plus 


today’s lower basic rate makes Sports Afield 


far and away the best buy on the market! 


Better get in now —advertis- 


ing space is getting scarce! 













U. S. jet-propelled fighter planes 
are now or shortly will be in com- 
bat in the European theater. Look 
for them to break into the news 
any day now with a big splurge. 

* * * 


Leading figure in Detroit’s steel 
industry, W. H. Colvin jr., presi- 
dent of Rotary Electric Steel Co. 
since 1936, recently surprised 
many of his motor industry 
friends by resigning to become 
associated with Crucible Steel Co. 
of America, with headquarters in 
New York. Crucible is one of the 
big names in the steel industry 
and is an important supplier of 
electric furnace and tool steels. 
He will be succeeded at Rotary 
Electric by N. H. Devlin. The lat- 
ter company has been an impor- 
tant source of steels for automo- 
bile plants and in recent years 
has become a principal supplier 
of aircraft quality alloy and bear- 
ing steels. 

# oS 


Many difficulties have been re- 
ported by car owners with water 
in gasolme tanks this winter, par- 
ticularly when severe cold results 
in freezing of the H,O (for con- 
firmation ask George T. Christo- 
pher of Packard). Some diagnos- 
ticians have concluded the trouble 
results principally from condensa- 
tion inside gasoline tanks and not 
polluted gasoline. Such condensa- 
tion is more apt to be present these 
days when the average driver pur- 
chases only four or five gallons at 
a time and is not able to say, “Fill 
‘er up.” Remedy is to add a quart 
of alcohol occasionally to the fuel 
tank. 

x * 

What Happenec 

| To ‘Superjeep’? 

| Query: What ever happened to 
the lightweight “superjeeps” which 
|Karl Probst designed for Henry J. 
|Kaiser and the Ordnance Depart- 
ment, orders for thousands of which 
were supposed to have been just 
|around the corner at least a year 


ago? 


Speaking of Kaiser, and the 
current flurry of comment about 
who is going to do what to who 
| and for how much in connection 
with his Fontana (Calif.) steel 
plant, it is interesting to learn 
that in spite of his statements 
this plant is his own and not the 
government’s, appraisals are now 
being made of the property by 
two leading engineering organiza- 
tions, one being retained by the 
RFC and one by Kaiser himself. 
| A large chunk if not most of the 
| money for this plant was sup- 
| plied by RFC loans, to secure 
which Mr. K. pledged profits of 
his cement plant. Recently at the 
| plant were piled 50,000 tons of 

steel plate and 6,000 tons of pig 
| iron, all unusable because sulphur 
content was too high. 





New Swedish passenger car, de- 
signed for manufacture as soon as 
| materials can be obtained from 
| sources now at war, bears marked 

resemblance in body lines to a 1942 
model Oldsmobile, except that it is 
much smaller. Illustrations and de- 
tails have appeared in both the 
British and American technical 


press. 
$17,166,600 


WANTED ‘wonru’ or 
NEW AUTOMOBILES! 


That will be the amount to be spent for 








new cars in Buffalo as soon as new cars 
are built. When the war started there 
were 207,564 automotive vehicles reg- 
istered in Erie County that will shortly 
require replacement. 

This large volume of prospective 
automotive business can best be 
reached through the columns of the 


Buffalo 


COURIER 
EXPRESS 


eT al MTT] Sunday 


Newspaper in Buffalo 





_— 


SP ia on 


Dealer 


Jim Wuite (Chevrolet) announces 
the purchase of the Davis-Eddy 
Cadillac-Oldsmobile building which 
occupies an entire block at Monroe 
and Thirteenth Sts. Toledo. The 
Davis-Eddy quarters are now being 
remodeled and a formal opening 
will be held later in the spring. The 
huge showroom will be utilized as 
a parts department with a large 
accessory display until auto pro- 
duction -is resumed. White also pur- 
chased the Davis-Eddy used-car lot 
at Monroe and Fourteenth Sts. 
White says it will be made a model 
used-car lot as soon as building re- 


strictions are lifted. 
* * Eg 


Dodge-Plymouth Names 


Galyean in Charleston 

Tag Galyean has been appointed! 
new Dodge-Plymouth dealer fort 
Charleston, W. Va., succeeding; 
Frank J. Blair, Inc. The Galyean 
dealership, at Truslow and Virginia 
Sts., features a modern car and 
truck service shop. 

ok * * 


Brogan Dealership 
Changes Name 


Tuomas J. Brocan, president of 
the Brogan Cadillac-LaSalle Co., 
Paterson, N. J., announced the 
change in the firm name to Brogan 
Cadillac - Oldsmobile Co. Harry J. 
UricH was appointed treasurer of 
the company. 

ES 






* * 


The Harlan Motor Co., Harlan, 
Ky., has filed amendment to its state 
charter, increasing authorized cap- 
ital stock from $15,000 to $30,000. 

* * ok 

Federal Motor Truck Co. has ap- 
pointed Federal Truck of Buffalo, 
215 Ellicott St., as dealer for Buffalo 
and four western New York coun- 
ties. Associated in the Buffalo com- 
pany are Jutius CoHEN, who has 
just closed the franchise contract 
with the Detroit company, and 
CHARLES PLATT. 

* * * 

Joe LENNEMANN, Chrysler and 
Plymouth dealer in west St. Louis, 
has purchased a vacant lot near his 





AUTOMOBILE 
DEALERS 


Opportunity 
for 


Profitable 
Turnover 
“Fver-Ready” 
Portable Milker 
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Doings 


property and will erect a sales and 
repair department to cost an esti- 
mated $80,000 as a postwar expan- 
sion project. 

* a 


A brick and concrete garage 
building, 100 by 138 feet, is being 
erected at the corner of St. John 
and Liberty streets in Spartanburg, 
S. C., for occupancy by the Wake- 
field Buick Co. The shop, costing 
$32,500, is scheduled to be completed 
in May. 


* * * 


M. Dean Rosinson, former service 
supervisor for Ford Motor Co. in 
Arizona and southern California, 
has been appointed service superin- 
tendent in charge of parts and the 
service department of Madison Mo- 
tors (Ford) in Phoenix, Ariz., it was 
reported by Grey MaApison, presi- 
dent. 


# * * 


J. PaRKEeR GILLespiz, president of 
Gillespie-Blumer Motors in Mad- 
ison, Wis., got back the diamond 
ring he dropped down the drain 
of a club, but it was no pipe of a 
job. He called in the city engi- 





L4: 


FRANCIS H. FENN, president and chairman of the American Bantam Car 
Co., announces that sales of Bantam products during January were the largest 
in the history of the company, being in excess of $2,000,000. The American 


Bantam payroll also reached an all-time peak in January. 


neer, the fire department and a 
crew of plumbers. 
ok * * 


Mas. ArtHUR C. LoHMAN, of Ro- 
chester, N. Y., wearer of decora- 
tions from two World Wars, has 
been released from active duty and 
will return to his former position 
as vice-president of C. W. Fields, 





41 


yearly convention which was to be 
held in March. The meeting was 
attended by Stewart Abbott, presi- 
dent; Jack Rogers, Wiley Mossy, 
Eddie Taussig and Glenn Huff. 


* * 4 


MacKenzie “Mac” Bowe.., head 
of Bowell McDonald Motor Co., 
Ltd., one of the large and old-estab- 
lished automobile concerns in Van- 
couver, has been elected president 
of the Vancouver Exhibition Assn. 

* * * 





Appointment of Ross C. Bassett 
as assistant general manager of the 
Hunter Motor Co. was announced 
by Wituim Hunter, general man- 
ager and owner. 

* 


2 Dealers Get C of C Posts 

O. R. MITCHELL, O .R. Mitchell Motors 
(Dodge-DeSoto-Plymouth) and JOE FREE- 
MAN, Milam Chevrolet Co., have beer 
elected directors of the San Antonio Cham 
ber of Commerce. 


“WE HAVE YOUR CARD concerning 
ad which we ran in Automotive 
News rggently for some Berloy steel 
bins. This is to advise that your 
Dealer Want Ad Department was 
very helpful to us as we secured 
the desired bins through an answer 
to our ad.”—The Marksheffel Motor 


Inc. (Chrysler-Plymouth). He will 
also become general manager of 
the firm. : 
* * * 

La. Convention Cancelled 

NEW ORLEANS.—At a commit- 
tee meeting of the Louisiana Auto-| Gompany (Dod e-Plymouth), Colo- 
mobile Dealers’ Association held} rado Springs, Colo. 
here it was decided to cancel the ' gg~want Ad Dept., inside back cover 
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| BEST BET IN BALTIMORE. Ist in circulation in the 
" 6th largest city—the News-Post with the largest. 
: ‘evening circulation in the South. In Baltimore, it’s 
os : been the leader for 17 years because it offers the 
kind of news and features people like. 
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Farm Labor Shortage iB 
has created tremendous ' 


Milking i. : put your money on ‘“‘the Ist in the 6th”. =) 45 = 
Require practically no _ service. i e : f 2 ; ae : Ee -. 


IMustrated merchandising litera- 
ture furnished free. Now sold 
successfully by many car dealers. 


Territories Granted 


Dairy Supply Co. 
$81 Fourth Ave. 
New York City 
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New Air Engines 
In Production 
At Buick 


FLINT.—Two new types of pow- 
erful aircraft engines are rolling 
from the Buick assembly lines in 
an expanded program of engine 
production for the Army Air 
Forces, Harlow H. Curtice, Buick 
chief executive, announced last 
week. 

The new engines now being de- 
livered to the Army are an 1,830 
cubic-inch displacement, fourteen- 
cylinder P & W Twin Wasp, which 
will give greater power, speed, 
range and altitude to Liberator 
bombers, and a 2;000 cubic-inch dis- 
placement fourteen-cylinder P & W 
Twin Wasp, four of which will pro- 
pel the giant Douglas C-54 military 
transport at more than 275 miles 
per hour. 

Both incorporate new elements 
of design which increase their effi- 
ciency above current types and es- 
tablish new standards of perform- 
ance for these two planes which 
are so important in the prosecution 
of the war in all theatres. 

Curtice said that as a result, four 
types of P & W engines are now 


in production in the Buick plants 
in quantities that are expected to 
reach record proportions. Besides 
the new engines, two other 1830s 
for bombers and cargo planes are 
being produced. He said that the 
accelerated program indicates a 
record year in this phase of the 
company’s war operations. 


Coffeen Elected 
In Oklahoma City 


OKLAHOMA CITY.—Henry Cof- 
feen has been elected president of 
the Oklahoma City Motor Car Deal- 
ers Assn. for 1945. 

Other officers include Charles C. 
Lewis, vice-president; O. L. Simp- 
son, secretary-treasurer, and A. R. 
Christie, secretary-manager. Direc- 
tors are Frank Meadors, Fred Rei- 
nauer, W. K. Denison and Frank 
Clark. 


“PLEASE DISCONTINUE OUR “For 
Sale” ad on the thirty Dodge 
Pickups. All thirty of these Pickups 
were sold within three days after 
this ad appeared, an we ha 
several other inquiries in addition. 
We feel that the results were most 
ratifying.’""-—Mosby-Mack Motor Co., 
Yrord-Mercury), opeka, Kansas. 


Be Want Ad Dept., inside back cover 











Coast Dealers 
Form Ad Assn. 


SEATTLE.—The Northwest Ford 
Dealers Advertising Assn. was or- 
ganized here with the election of 
Dean Howard, manager of Howard 
Motor Co., Seattle, president and se- 
lection of J. Walter Thompson Co. 
as advertising representative. 


President Howard stated that 
careful consideration will be given 
all types of advertising media, with 
a thought for postwar activi- 
ties. 


Other officers elected: Catlin Wol- 
fard, Wolfard Motor Co., Portland, 
vice-president, and Wm. O. McKay, 
of Wm. O. McKay Co., Seattle, secre- 
tary-treasurer. The seven districts 
in Oregon and, Washington each 
have selected a member of the board 
of directors, with McKay being the 
seventh member, as the Lincoln- 
Mercury distributor. The other di- 
rectors are: Dean Howard, Seattle; 
Al Buerby, Shelton; Catlin Wolfard, 
Portland; W. L. Phillips, Salem; W. 
S. Teague, Walla Walla; Jos. E. Wel- 
ty, Wenatchee; H. E. (Ernie) Majer, 


d Spokane. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of dealers’ 
opinions. 


does it-in Philadelphia 


One newspaper—in this City of Homes—bids good evening 
to nearly 4 out of 5 Philadelphia families daily — covers 
this third largest market for the advertiser with the thrift 
of Ben Franklin. That one newspaper is The Evening 
Bulletin —leader for 40 consecutive years—and with the 


Over 600,000! 


largest evening circulation in America. 


In Philadelphia— nearly everybody reads The Bulletin 


Olds Dealers Hear Plans . . . 





OLDSMOBILE’S PLANS for dealers in 1945 are being outlined at a series of 
meetings scheduled in metropolitan areas. Hignien of the program is a presen- 
tation on service operation designed < Oldsmobile officials to preserve the 
nation’s current supply of automobiles. Photo above shows D. E. Iston, gen- 
eral sales manager, conferring with Morse Gaines, Norman Gottlieb and Harold 
Perfit, Olds dealers in Brooklyn, N. Y 





S. E. SKINNER (center), general manager of Oldsmobile, visits with A. H. 
Wagner, left, and Harry Grubb, right, of eens Inc., Oldsmobile deal- 
ers, during a recent conference th metropolitan dealers in Detroit. Skinner 
revealed company plans for 1945 and announced a program for the postwar 
period to meet the demands for an expanded market when victory comes. 


gives complete information on the firm's 


The Precision Scientific Co., 1750 N.|"eW line of safety heaters. The heaters 
Springfield Ave., Chicago 47, announces | 2re designed for use with complex glass- 
the release of Bulletin HP-1650 which ware set-ups. 


Safety Heaters 
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Direct Contacts 


WITH THE NATION’S LEADING 
SHOPPING CENTERS 


The Christian Science Monitor not only reaches 
consumers who do their shopping in the country’s 
leading business districts, but it also contacts the 
important retailers in these centers. 15,560 mer- 
chants including 808 department stores and over 
500 garages and automotive dealers advertise in the 
columns of the Monitor. 


Think of the advantage, Mr. Manufacturer, of 
having your advertising appear in these same col- 
umns! What merchandising possibilities! What op- 
portunity for dealer tie-ins! 


Let us tell you how we are ready to cooperate in 
contacting retailers who advertise in the Monitor. 
The nearest Monitor office will gladly give you full 
information. 


An International Daily Newspaper 


Published by The Christian Science Publishing Society 
One, Norway Street, Boston 15, Massachusetts 


BRANCH OFFICES: New York, Chicago, Detroit, Miami, Kansas City, 
San Francisco, Los Angeles, Seattle, London, Geneva, Sydney 
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VANCOUVER, B. C. — Vigorous 
opposition to any effort to place 
control of motor carrier operations 
in the hands of the federal govern- 
ment was suggested at the eleventh 
annual meeting of the Motor Car- 
riers’ Assn. of British Columbia 
held here recently. 

Arthur E. Lord, Vancouver city 
solicitor, suggested that the asso- 
ciation should take the most active 
part in expressing opposition to 
such a move. He said there was 
evidence that some interests would 
prefer the federal government to 
regulate motor carriers. He ex- 
pressed doubt as to whether such 
a move could be made constitu- 
tional in times of peace, but pointed 
out that under wartime conditions 
it might be attempted. He stated 
that he believed such action would 
be contrary to the best interests of 
the industry and the public. 

“Motor carrier regulations are 
a matter of provincial and local 
interest,” he said, “and our ex- 
perience in the west is such that 
if an industry of this kind is con- 
trolled from the east, we could 
not always get that consideration 
which we think is due.” 

Construction of new highways 
and rebuilding of present highways 
were “absolutely essential” to the 
motor carrier industry in its future, 
particularly the immediate postwar 
period. 
Improve Present Roads 

“Postwar planning,” he said, 
“should include a program of road- 
building which will not only open 
up new territories, but will improve 

the type of road already in exist- 
ence. Only in this way can the tre- 
mendous natural resources of our 
province be properly developed. 

“Agriculture, mining and timber 
industries,” said Lord, “will all get 
a tremendous boost by the speedy 

service which can be made avail- 
able by motor transport, not only 
for shipping supplies into these ter- 
ritories, but for bringing their prod- 
ucts to market or export centers. 

“All future planning should be 
carried out so that rail, air and 
motor transportation will com- 
plement each other,” he added. 
“There is a place for each type, 
and co-operation of all three in- 
dustries should be the keynote of 
sound economic planning.” 

Dr. W. A. Carrothers, chairman 
of the Public Utilities Commission 
of British Columbia, reviewed the 
B. C. Motor Carriers’ Act and its 
regulations. He said independent 
authorities had declared this Act 
to be one of the best of its kind in 
Canada. 

Major objectives of the regula- 
tions, he said, were: 

1. Adequate service with just 
and equitable charges; 

2. Fostering sound economic 
conditions within the industry 
itself. 

“The control of motor carriers is 
really the control of competition,” 
he said. “It has eliminated cut- 
throat competition which created 
chaotic conditions and resulted in 
inferior service to the public. It 
has, perhaps, resulted in some de- 
gree of monopoly, but has generally 
protected the public.” 

The success of the act in this 
province was due largely to the as- 
sistance and co-operation of the 


Muskegon Assn. 
Picks Hooper 


MUSKEGON, Mich.— The Mus- 
kegon Auto Dealers Assn., which 
has been meeting regularly Monday 
noons for over 25 years, has elected 
these officers for 1945: 

President, H. W. Hooper (Chev- 
rolet), succeeding Ken E. Hath- 
away (Dodge); vice president, C. J. 
Matson (Oldsmobile), succeeding 
Hooper; secretary-treasurer, Bruce 
Bowen (Studebaker), reelected. 


Heath Buys Lot 
CHARLOTTE, N.C.—Jack Heath, 
head of the Heath Motor Co., has 
purchased a large lot at the corner 
of West Fifth and North Pine for 
$19,500. 
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also urged. 

“English capital built a $5,000,- 
000 bridge over the First Nar- 
rows, he said, “but where is the 
highway that should lead on 
from that bridge? English in- 
vestors have sufficient faith in the 
future of our country, what 
about us?” 

In real wealth, Canada was the 
richest country in the world, Mc- 
Geer declared. Most fortunate of all 
people in Canada were those who 
lived in the west. 


Election of members of the board 
of trustees resulted in the appoint- 
ment of the following: Maurice 
Clement, Commercial Assn. repre- 
sentative; A. E. Holmes, Dump 
Truck, representative; E. C. Howell, 
Private Freight representative; G. 
G. Parrott, Limited Passenger rep- 
resentative; and Elmer Johnstone, 
Limited Freight representative. 


Walter Harrington of Boston Bar 
was elected president of the Cog 
Grinders’ Club for 1945. By a unani- 
mous vote Dr. Carrothers and G. G. 
McGeer were given a life member- 
ship in the organization. 






motor carriers themselves, Car- 
rothers added, in thanking them. 
Horse and Buggy Days 

Speaking at the banquet at the 
conclusion of the one-day conven- 
tion, Gerald G. McGeer, K. C., M. P., 
said highway approaches to Van- 
couver were away back in the horse 
and buggy days and that construc- 
tion of a four-lane traffic artery to 
connect Vancouver with New West- 
minster and east and south trans- 
continental highways was a post- 
war must. 

“Surely the time has come when 
we can afford to build a suitable 
highway approach to our city,” he 
said. “It is one of the jobs to be 
done immediately after the war, 
and is one of the most important.” 

McGeer also urged a progressive 
highway construction policy for the 
whole province after the war. Con- 
struction of a highway by West 
Vancouver and Squamish to the 
Cariboo; completion of the Hope- 
Princeton highway and improve- 
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“Can you guess the scene in 
the store TODAY when Cin- 
cinnati sees the quarter price?’ 


Thus queries this grandiloquent an- 
nouncement which appeared in 1898 in 
the Cincinnati Times-Star. Shillito’s, 
Cincinnati’s largest-volume department 
store, offered “the greatest book chance 
of your lifetime” to readers of the Cin- 
cinnati Times-Star — because Times- 
Star advertising then, as now, proved 
the best means of reaching Cincinnat- 
ians economically and effectively. 
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Motor Carriers Assn. Asked to Fight Efforts 
Toward Government Regulation 










French and Belgian governments. 


Materials already furnished the 
Transportation Corps include acety- 
lene torches, bearings, bushings, 
boilers, propellers, locomotive car- 
tridges, pipe, batteries, tires, bolts, 
cable, tubing, copper wire, gener- 
ators and office equipment. Con- 
tracts for coal, charcoal, glass, 
gravel, lumber, steel, paint, plaster, 
sand and brass have been con- 
cluded with the French and Bel- 
gian governments. 


France, Belgium 
Help U. S. Move 
Goods to Front 


WITH U. 8S. FORCES I!! 
FRANCE.—Labor and material: 
furnished by the French and Bel- 
gian governments under mutual aid 
agreements are .helping transport 
men and supplies from the ports of 
Europe to the battlefronts, the 
chief of transportation announced. 


As a typical example of French 
and Belgian cooperation, the trans- 
port chief cited the furnishing of 
port labor. Civilians handle more 
than 90 percent of the unloading 
and shipping of supplies from the 
important port of Antwerp, where 
hundreds of gangs of stevedores 
are employed. Dock-workers em- 
ployed by the United States Army 
in France were paid more than a 
million dollars in salaries by the 


Seattle Dealers 
Pick Ryan 


SEATTLE.—Wnm. Ryan (Cadillac) 
was named president of the Seattle 
Automobile Dealers Assn. at a re- 
cent meeting. Frank Hawkins, 
Commercial Automotive Service, 
was elected vice president, Ralph 
Malone (Pontiac) as treasurer, and 
J. E. Blume (Chevrolet), as secre- 


first of the year. tary. 
Workmen are hired through Ryan succeeds Dick Dubois 
French government labor ex-| (gason). 


changes, which keep on file all 
skilled labor available. Materials 
needed by the U. S. Army are requi- 
sitioned through the general pur- 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Of especial significance to advertisers 
seeking to reach the rich $500,000,000 
Cincinnati market is the fact that 
Cincinnati’s largest-volume department 
store spends the largest part of its 
advertising appropriation in ‘Cincin- 
nati’s Best Read Newspaper,” the Cin- 
cinnati Times-Star. 

Your advertising gains effectiveness in 
Cincinnati’s leading daily—the Cincin- 
nati Times-Star—your BASIC selling 
medium in Cincinnati—the nation’s 


+ heard of —all p 








most stable big market. 


AND DAILY CIRCULATION 


HULBERT TAFT, President ‘and Editor-in-Chief 
Owners and Operators of Radio Station WKRC 


PHILIP R. COTTRELL, National Advertising Mgr. 


NEW YORK: 60 E. 42nd St. e@ CHICAGO: 333 N. Michigan Ave. @ WEST COAST REPRESENTATIVE: John E. Lutz, 435 N. Michigan Ave., Chicago 
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Frazer Predicts 
Record Boom in 


Farm Machines 


DETROIT. — Declaring that 
American industry will play the 
leading role in “mechanization of 
global agriculture,” Joseph W. Fra- 
zer, chairman of Graham-Paige 
Motors Corp., predicted last week 
a record boom well above a billion 
dollars annually in the postwar 
production of U. S. farm machinery. 

“Farm implements which can 
work large areas rapidly and effec- 
tively are urgently needed in most 
parts of the world today,” accord- 
ing to the auto executive, whose 
company is perfecting a series of 
postwar farm machines. 

“American- built war weapons 
have won the respect of all nations 
and are creating new markets for 
our peacetime mechanized prod- 
ucts,” he said. 

People in Arabia, Iran, Egypt and 
other lands where relatively little 
mechanical equipment was seen be- 
fore the war are enthusiastically 
requesting vehicles and tools by the 
thousand. American tractors, bull- 
dozers and machines of war are 
doing a forceful “advance selling 


ESSENTIAL 


job” for mechanization, he said. 

Frazer cited immediate needs for 
farm machinery in Africa, Russia 
and South America. He predicted 
that exports to Australia and Can- 
ada will be greater than in prewar 
years, and that the “bridge of ships” 
now bearing war supplies to Eu- 
rope will carry thousands of farm 
implements to rehabilitate war- 
devastated regions. 

Postwar demands for farm ma- 
chinery will be high in the United 
States, he said, pointing out that 
two-thirds of our six million farms 
are still not adequately mechan- 
ized. In Frazer’s opinion, most 
farmers have earmarked a major 
share of their war savings for ma- 
chine replacements and additional 
tools, while thousands of service- 


men familiar with modern mechan-' 


ized equipment are planning farms 
of their own and will want up-to- 
date and efficient agricultural ma- 
chinery. 


Parts Managers Elect 


Officers in San Antonio 
SAN ANTONIO.—The annual 
election of officers of the San An- 
tonio Automobile Dealers Parts 
Managers Assn. was held here with 
the following results: 
Leonard Cooper, San Antonio 


Michael M. Williams; Greenlease; Clarence C. Ames; Art Schubert; Ra 
Davis, associated with Greenlease since September, 1912; Frank E. Helff; 


Warinner; J. Edward Simons and James 


| Buick Co., president; N. D. Gillette, 

Goad Motor Co. (Cadillac), vice 
president, and Robert Cooksey, 
, General Oldsmobile Co., secretary- 
treasurer. Cooper succeeds Frank 
Wyatt, Ormsby Chevrolet: Co., re- 
tiring president. 


! Jack Weed’s Truckin’ will give you 
+some interesting views. 


IN WAR OR PEACE 


Look at the mechanism of a fighting vehicle and you are 
almost sure to find from one to a half-dozen AC-built 
products. The same is true of civilian cars and trucks. 


BELIEVED TO outrank all Cadillac Old Timers R. C. 
of Greenlease-O’Neill, Inc., Kansas City, who signed his first contract in 1908. 
Recently he had his picture taken with men who have been with him 20 years 
or more. Here they are, left to right: J. J. O’Connor; Elmer R. (Bill) Wilber; 

R. 


To “keep ’em fighting” over there it is necessary to “keep 
‘em rolling” over here. That’s why not one of AC’s pre-war 
automotive devices has gone out of production during the war. 


To date, AC has built 459 kinds of essential war materials, 
including these pre-war automotive devices. In many cases, 
production schedules have been sharply curtailed, but only 
the volume has suffered—AC “know how” and quality are 


still growing. 


AIRCRAFT SPARK PLUGS 
CARBURETOR INTAKE SILENCER AND AIR CLEANERS - 
FLAME ARRESTERS - 
AND VACUUM PUMPS - 
IGNITION CABLE TERMINALS - 
REPLACEMENT ELEMENTS AND CARTRIDGES - 
PRESSURE CAPS - 
PLUG CLEANERS - 

SPEEDOMETER CABLES - 





ac SPARK PLUG 


+ AIR CLEANERS - AMMETERS 
FLEXIBLE SHAFTS AND CABLES - 
GASOLINE GAUGES - 
INSTRUMENT PANELS - 
AIR GAUGES 
REPLACEABLE AIR CLEANER ELEMENTS - 
LPARK PLUG GAPPING TOOLS - 
TACHOMETERS + 
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3 GENERAL MOTORS CORPORATION 


Division 


AUTOMOTIVE SPARK PLUGS - 
SPARK PLUG TESTERS - 
THERMO GAUGES + VACUUM PUMPS 


CARBURETOR INTAKE SILENCERS 
DIE CASTINGS - 
FUEL OIL FILTERS - 

GASOLINE STRAINERS - 
LUBRICATING OIL FILTERS - 


DIE CASTING MACHINES 
FUEL PUMPS + FUEL 

ENGINE BEARINGS 
OIL FILTER 
RADIATOR 
SPARK 
SPEEDOMETERS 


OIL GAUGES 
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Greenlease, president 


a 
E. Cochran. 


Vichek Marks 
Rise from Small 
es e 

Smithy in 795 

CLEVELAND.—Vlichek Tool Co., 
which grew from a one-man black- 
smith shop to a plant making more 
than 75 percent of the tools carried 
in American automobiles before the 


war, marked its fiftieth anniver- 
sary last week. 


The company was founded by 
Frank J. Vichek, its present presi- 
dent, who shortly before had come 
to America from Bohemia with no 
knowledge of English but with a 
burning ambition. The income on 
his first day, which began at 5 a. m. 
and ended at 8 p. m., was $1.05. 


Vichek recognized the opportuni- 
ties the auto held. He learned to 
make parts for the horseless car- 
riage by reading books. 

Now main operations are drop 
forging, machining, polishing, heat 
treating, assembly, inspection and 
plating. In 1939 a plastics division 
was started in Middlefield Village. 

Other officers of the firm are E. 
C. Koster, vice president and gen- 
eral manager; Henry Vichek, treas- 
urer, and Donald Wilson, secretary. 


Byers Heads 


Columbus Assn. 


COLUMBUS, O. — George W. 
Byers was elected president of the 
Columbus Automobile Trade Assn. 
at the annual election. D. Paul 
Davies was chosen vice-president; 
Harold Wood, treasurer, and R. 
Neil Grove, secretary. 


‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of dealers’ 
opinions. 





Proposal to Limit 
U.S. Tax Power 
Losing Ground 


NEW YORK.—After having made 
considerable progress since its in- 
ception in 1940, a movement in the 
states to obtain a federal consti- 
tutional amendment limiting the 
power of congress in peacetime to 
impose taxes on incomes, inheri- 
tances and gifts to a maximum rate 
of 25 percent appears to be weak- 
ening this year and may even go 
into reverse. 

Before the 1945 state lawmills 
started grinding, some 17 states had 
joined in adopting resolutions call- 
ing upon congress to call a con- 
vention for the purpose of pro- 
posing such an amendment. Adop- 
tion of the resolutions by 32 states 
would mandate congress to comply, 
after which ratification by three- 
fourths of the states would be re- 
quired. 

With proponents arguing that 
limitation of federal income taxing 
powers would release more risk 
capital in the postwar period, bring- 
ing about industrial and business 
expansion, increased employment 
and production, and in the long run 
more tax revenue, efforts to broaden 
the list of states requesting the 
amendment are being continued 
this year. On the basis of reports 
currently available, however, oppo- 
sition forces are making more head- 
way and the overall result at the 
end of the 1945 state legislative ses- 
sions may be a contraction rather 
than expansion of the movement. 


Ireland Appointed 
Goodrich Manager 


AKRON.—William E. Ireland has 
been appointed manager of passen- 
ger car tire and tube sales in the 
tire replacement 
division of the B. 
F. Goodrich Co., 
it is announced 
by Joseph A. Ho- 
ban, merchandise 
manager. 

Since October, 
1943, Ireland has 
been on loan 
from the com- 
pany to the War 
Production Board 
W. E. Ireland 28 chief of the 

agency’s produc- 
tion division on tires and tubes. He 
will continue to serve WPB as con- 
sultant. 


Screw Thread Bulletin 


Aircraft Screw Products, Inc., has pub- 
lished Bulletin No. 23g on Heli-Coil in- 
serts and the Aero-Thread screw thread 
system. The company claims 100 percent 
increased fatigue resistance and 25 per- 
cent greater static strength for the Aero- 
Thread system. 
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Helen Forrest, torrid singer, votes for guest star Ed (“Archie” 
of Duffy’s Tavern) Gardner’s bow tie as against Dick Haymes’ 
four-in-hand. Scene is in NBC studio just before Tuesday eve 
broadcast of the AUTO-LITE hit radio show, “EVERYTHING 
FOR THE BOYS,” which also features two-way conversations 
with men and women on the fighting fronts overseas. 
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Backshop 


Vet Retrain 
Brake Test 


Trafficking 


By 
Jack Weed 





ROM NOW until long after the 

end of this present war, we in 
America have a job to do that will 
take great patience and under- 
standing. You and I and every em- 
ployer of men will have to do his 
part in this job—the great task of 
fitting returned fighting men into 
civilian life. 

Especially will the task require 
tact and infinite understanding 
where the boy has been wounded 
and maimed. The job of helping 
these boys become self-supporting 
and build up their ambition to be a 
leader in their chosen work, is go- 
ing to require all the assistance all 
of us can render. 

One of the especially hard prob- 
lems that confront us homefronters 
is the young officers—the captains, 
majors and colonels who were office 
boys or still in school when they 
went to war—men who have shown 
ability to lead others and think out 
answers to difficult tactical prob- 
lems on the fighting front, but who 
are “babes in arms” without any 
experience in the business world. 

They can’t be expected to take 
kindly to returning to office-boy 
types of jobs—with office-boy rate 
of pay. Yet they won’t be worth 
more than that to most employers 
based upon their business expe- 
rience. 

* * * 

THE BOYS with natural sales 
ability should quickly establish 
themselves in a sales job that will 
pay them a fair earning. Those with 
natural mechanical ability, who 
have had automotive maintenance 
experience on army vehicles, can 
be quite readily schooled to fit into 
the service end of our business, if 
they are given the proper training. 

We are going to need at least a 
quarter million of these boys in 
the shops of our franchised car and 
truck dealerships alone, once we 
are returned to unrestricted gaso- 
line and driving. 

* * * 

BUT WHO is going to train these 
boys and pay them better than 
mere-existence wages while they 
are learning—wages that will en- 
able these boys not only to support 
themselves but their wives and 
families, if any? Many of the boys 
will be married—and if they aren’t 
they will want to be—will want to 
settle into that natural home life 
that they have been deprived of by 
the maniacal Austrian paperhanger 
and the yellow-bellied fanatics of 
the Pacific. 

A Chicago group—the Automo- 
tive Repair and Maintenance Assn. 
—is taking a leap forward in this 
great problem. They have estab- 
lished a series of training courses 
for returned veterans that has the 
full sanction of the Veterans Re- 
habilitation Administration and 
gives these boys a chance to earn 
while they learn. 

The courses take two years to 
complete and are divided into four 

(See BACKSHOP, Page 54, Col. 1) 
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Dealers Provide 
43 Percent of 
Jobber Volume 


Wholesalers Foresee 
A Further Rise 
After the War 


DETROIT.—The average 
parts and equipment jobber 
today is getting 43 percent of 
his total business from fran- 


chised car and truck dealers, 
according to a survey being made 
by Automotive News to determine 
just how much effort was being 
made by jobbers to get and hold 
vehicle dealers’ business, 

Jobbers expect this business 
with vehicle dealers to increase in 
postwar, and 50 percent of the 
jobbers queried state that they 
are pushing special deals to these 
buyers in order to get them in 
the habit of doing business with 
the jobber. 

The survey also shows that 82 
percent of the jobbers are doing 
considerable business with vehicle 
dealers now on rebuilding fuel 
pumps and other assemblies on an 
exchange basis, and expect that 
this business will increase consider- 
ably once the car dealer is again 
taking in used vehicles in trade and 
must recondition them. Only 18 
percent, however, have established 
any complete engine rebuild and 
exchange plan. 

Breaking the jobber answers 
down into four groups, the survey 
shows that 19 percent of all jobbers 
are now doing better than 75 per- 
cent of their entire business with 
vehicle dealers, for an average of 
81 percent; 24 percent are doing 
from 50 to 74 percent, for an aver- 
age of 55 percent; 33 percent are 
doing from 25 to 49 percent, for an 
average of 33 percent, and that only 
24 percent of all jobbers are doing 
less than 25 percent with the car 
and truck dealer. This latter group 
is getting only an average of 14 
percent from this source. 

Broken down another way, the 
survey shows that these jobbers 
are getting 35 percent of their parts 
replacement business, 14 percent of 
their accessory business, 11 percent 
of their shop equipment business 
and 12 percent of their machine 
shop work from vehicle dealers. 

While 68 percent of the jobbers 
expect this business with car and 
truck dealers to increase in post- 
war, only 29 percent of these job- 
bers have assigned special sales- 
men to call on the vehicle dealers 
and only 38 percent are making 
regular monthly mailings to 
these prospects to build up ac- 
ceptance for their service. 

Sixty-five percent of the jobbers 
are now doing a good business with 
the dealers on refitting rods and 
(Continued on —_ 52, Col. 1) 


Wash. Bill Asks 
Shift of Testing 
To State Patrol 


OLYMPIA, Wash. — Interest was 
revived in periodic motor vehicle 
testing with the introduction of a 
bill in the state senate calling for 
transfer of testing authority from 
the Hiighway department to the 
State Patrol. 

The bill would empower the 
patrol to purchase real estate, 
equipment and buildings and pro- 
vide permanent safety testing sta- 
tions. Buildings already owned by 
the state are in Seattle, Tacoma, 
Spokane, Bellingham, Yakima, 
Walla Walla and Wenatchee. While 
some are under lease, they could be 
obtained on short notice for use by 
the state. 


Washington Hauls 
Mud to Muddle 


It should be apparent to official Washington by this 
time that, without automotive transportation, our war 
effort could not have possibly made the great record that 
is conceded by all agencies. 

But in spite of this Washington seems to take particu- 
lar delight in making it just as difficult as possible for the 
automotive end of the transportation industry to produce 
‘the service that is necessary to our all-out war effort. 

* * * 


As our one-time presidential aspirant, Al Smith, often 
said: “Let’s take a look at the record.” 

For the first year of the war Washington denied the 
industry any replacement parts manufacture and calmly 
told us that we would have to “live on our fat for a year.” 
This in spite of the fact that some of the largest com- 
panies were caught with extremely short stocks of vital 
functional parts. 

Then followed a used truck and used car ceiling price 
order that drove the only merchants, who had any in- 
herent interest in the preservation of cars and trucks, out 
of the used vehicle trading market: 

It was only by the most valiant fight put up by the 
dealers and their authorized agency, ODT, that auto- 
motive mechanics and over-road truck drivers were de- 
clared essential and given a basis for deferment. 

In the last “critical manpower” listing put out by James 
F. Byrnes, director of war mobilization, drivers of local 
cartage who bridge the transportation gap between rail, 
over-road truck and boat and manufacturer and ware- 
house were entirely ignored. Only stiff complaints from 
all over the country got a reconsideration of this failure 
on a national level. 

Now after a year’s operation, during which it has finally 
become fairly satisfactory and effective, the machinery 
for deferring vital mechanics has been changed and the 
procedure for determining the essentiality of already- 
short mechanics has not only been altered but the agency 
in charge has been changed—which throws this vital and 
critical phase of our transportation conservation into an- 
other muddle and upset. 

* * * 

Isn’t it about time that Washington officials realize 
that, if they want and need automotive transportation, 
they should let existing and workable procedures alone. 

When mechanics are taken from our shops, fewer re- 
pairs are made and more replacements are needed. When 
a shop is crammed with work and short of mechanics, 
spark plugs are not going to be cleaned and regapped, 
for instance. The owner will buy a complete new set or go 
limping along. 

This is only natural, and no Washington edict is going 
to change this condition. Penalizing the repairman heaps 
burdens on the original parts producer and wastes mate- 
rial essential to our war effort. 

It’s about time we did away with brain-trusters and 
experiments and use experience that has proven efficient 
and workable. 





Complete Catalog Under Way 


On Service Equipment 


ST. LOUIS.—For the first time 
in automotive history, a complete 
cataloging of automotive service 
equipment is under way. 

Through the efforts of Harry B. 
Barrett, president of the Barrett 
Equipment Co., 41 of the leading 
service equipment manufacturers, 
representing 95 percent of all serv- 
ice equipment produced, are co- 
operating in the compilation of 
what will be known as the “Auto- 
motive, Aviation, Agriculture, Ma- 
rine Service Equipment Manual.” 

The manual will be distributed 
to auto dealers, jobbers and 
other interested organizations. 

The entire initial effort of com- 
pilation, assembly and distribution 
of the first issue of the combined 
; manual has been under the direc- 
tion of Barrett and his organiza- 


tion, in cooperation with the 41 
service equipment manufacturers. 
To facilitate this work, Barrett 
created the AAAM (Automotive, 
Aviation, Agriculture, Marine) Re- 
search Institute, an organization 
designed to handle the compilation 
of this manual, and for the purpose 
of copyrighting the issue. Forma- 
tion of the institute began in No- 
vember, when Barrett invited oth- 
ers in the industry to cooperate. 

It is contemplated that the 
AAAM Research Institute will 
publish additions to and reissues 
of this manual as well as other 
pertinent service equipment in- 
formation. Assisting in activities 
of the institute, in cooperation 
with the automotive industry and 
the participating manufacturers, 


(Continued on Page 50, Col. 4) 


Half Mechanies 
Of Draft Age, 


Survey Indicates 


Check Shows Necessity 
For Dealers to File 
To Protect Shops 


DETROIT.—Unless car and 
truck dealers follow through 
with the necessary prescribed 
forms and list every one of 


their employes in the order of 
their essentiality to the dealer’s 
business, the automotive service in- 
dustry may well find itself trying 
to service the nation’s vital trans- 
portation with about 50 percent 
fewer mechanics than they now 
have, if a recent survey made of 
Summit County (Ohio) dealers is 
any criterion. 


This Akron District Automobile 
Dealers Assn. survey of automotive 
mechanics, employed at present in 
the dealer shops, discloses that 15.5 
percent are between the ages of 
26 and 30—the most critical age in 
the present selective service drive; 
34 percent are in the age bracket 
of between 30 and 38 or still sub- 
ject to draft and 50.5 are over 38 
years of age. Sixteen percent are 
now 1-A. 

This survey indicates that 49.5 
percent of all mechanics working 
today in automotive maintenance 
and repair shops are in the sub- 
ject-to-draft age status, with at 
least one out of every five in the 
age bracket where, if the dealer 
does not fulfill his obligations, 
may be taken by Selective Serv- 
ice despite their status on the 
WMC “essential” list. 

The importanée of the work these 
mechanics are doing in the war 
effort is disclosed in the survey 
which shows that 13.1 percent of 
the Summit County mechanics’ 
work is on trucks; 47.3 percent is 
on cars with a C gasoline rating; 
30.7 percent on B card cars and 
only 89 percent on A ration ve- 
hicles. 


A gauge of the amount of work 
that is done per average shop is 
seen in the fact that 50 shops dur- 
ing a 60-day period worked on 29,- 
112 vehicles, or an average of 582 
jobs per shop for the period, or 9.7 
jobs of all kinds per shop per day. 

One of the facts dug up by the 
Summit County survey that should 
be of great interest to all agencies 
having to do with mechanic man- 
power in the industry—and when 
applied to the nation would reach 
astounding figures—is that in this 
county alone at least one hundred 
cars are going off the road each 
month. This means that in this 
county alone from 200 to 400 people 
per month are thrown onto the al- 
ready overworked public transpor- 
tation systems. 

Thus it is not only essential but 
vital that every mechanic be kept 
on his job of keeping what automo- 

(See MECHANICS, Page 47, Col. 1) 


OPA Keeps Te 


Stolen Gas Coupon Users 


Face Debit on Stock 


WASHINGTON. — Gasoline deal- 
ers who use stolen coupons to buy 
gasoline from their suppliers will 
have their inventories debited for 
these coupons under the same rules 
as are now applied to counterfeit 
coupons, unendorsed coupons and 
out-of-date coupons, the Office of 
Price Administration announced. 


The “stolen coupons” referred to, 
OPA said, include only coupons 
that were stolen before they were 
issued to ration holders, such as 
coupons stolen from a printing 
plant or an OPA office. 
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PAW Tightens 
Rein on Naphtha 
Shipments to East 


WASHINGTON. — Movements of 
naphtha and natural gasoline into 
East Coast states by rail or inland 
and intercoastal waterways will re- 
quire approval of the Petroleum 
Administration for War, Deputy 
Petroleum Administrator Ralph K. 
Davies has announced. 

As a result of the action the im- 
portation of all petroleum compo- 
nents to be used for blending into 
motor fuel in East Coast states 
(PAW District 1) becomes subject 
to the provisions of PAO-50. 

Commenting on the action, Davies 
said: 

“Unscheduled shipments into the 
East Coast area of naphtha and 
other petroleum liquids suitable for 
blending into motor fuel have re- 
sulted at times in an unbalanced 
distribution of motor fuel in Dis- 
trict 1. The amended order will en- 
able PAW to make certain that 
every gallon of gasoline or gasoline 
components moving into East Coast 
states is distributed most effective- 
ly to meet the needs of the area as 
a whole.” 
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EXPANSION OF PARTS and service facilities has been announced by Cecil 
eesgerecn, Motor Co., Oklahoma city Federal truck dealer. Furgerson now has 
» 8s 


square feet of floor space at 


Esmee and greatly enlarged service facilities, including a bod 


ubrication department. Pho’ 


The amendment also provides 
that shipment rather than receipt 
of products will serve as a basis for 
shipping schedules, Davies said. 


Universal CIT Reopens 


Memphis Division Office 
NEW YORK. — Universal CIT 

Credit Corp. announces reopening 

of its divisional office in Memphis, 


Tenn., under the direction of F. 
Lewis Schaffer, assistant vice- 
president, who will supervise 
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+ Right fit is important in car parts, too! You \. 


can save time, trouble and money by using 
only Genuine Ford Parts on every Ford 
car and truck needing replacements. They 
fit right without costly reworking. This 
makes it easier for the busy mechanic; 
helps him to turn out more work and make 
more money for himself and for you. More 
Genuine Ford Parts are now available. 
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present location with elaborate parts de- 


repair and 


shows remodeled and enlarged location. 


branch officers serving 35 counties 
in Arkansas and Tennessee. 

Schaffer joined Universal CIT 17 
years ago at Philadelphia and sub- 
sequently served as Memphis 
branch and regional office man- 
ager. In 1943 he became assistant 
vice-president supervising the Dal- 
las divisional office and has held 
special appointments as assistant 
secretary and assistant treasurer 
of the corporation. 





transmissions, differentials, and mo- 
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New Ceiling Method 


OPA Announces Alternate Plan to Set 
Auto Parts Prices 


WASHINGTON.—An alternate 
method for establishing wholesale 
or retail ceiling prices for used 
automotive transmissions, differen- | 
tials, motor subassemblies, and 
complete motors, was announced 
last week by the Office of Price Ad- 
ministration. 


The action, which became effec- 
tive Feb. 26, will not change the | 
present: general level of prices for! 
these used parts, which are needed | 
for vehicles engaged in essential ' 
civilian transportation, OPA said. 

The alternative method applies to | 
used transmissions, differentials and 
motor subassemblies for which 
manufacturers do not suggest retail 
prices when new. They may now 
be priced by applying a percentage 
to the aggregate amount of manu- 
facturers’ suggested retail prices 
for individual component parts, 42 
percent for items usable without 
rebuilding, and 21 percent for those 
that must be rebuilt. 

Before this amendment, the used 
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tor subassemblies were priced by 
applying to the manufacturer’s sug- 
gested retail price for the complete 
item when new, 75 percent for 


litems usable without rebuilding, 


and 30 percent for those requiring 
rebuilding. 

That method did not prove prac- 
tical because some manufacturers 
of many of the items did not have 
suggested retail prices for them 
when new. The same was true for 
producers of many comparable 
products. 


Ceilings Placed 
On Glycerine 


Anti-Freezes 


WASHINGTON. — Ceiling prices 
for all retail sales of glycerine base 
anti-freezes were announced by the 
Office of Price Administration. 

The retail ceiling for products 
containing at least 95 percent gly- 
cerine by volume (including C. P. 
glycerine) is $2.65 a gallon or 67 
cents a quart. 

Maximum prices for products 
containing less than 95 percent 
glycerine by volume are computed 
by adjusting the above price to re- 
flect the percentage by volume of 
glycerine in the anti-freeze being 
priced. Simple formulas are pro- 
vided for figuring the glycerine 
volume in anti-freezes obtained by 
diluting standard 95 and 98 percent 
C. P. glycerine generally used as 
raw material. 

For sales in parts of several 
western states sellers may add 20 
cents a gallon (95 percent glycerine 
basis) to their ceiling prices to 
compensate for increased costs of 
glycerine in that area. 

The ceilings established for gly- 
cerine base products reflect mar- 
gins comparable to those received 
on other types of anti-freeze for 
which maximum prices have pre- 
viously been established, OPA said. 
Prices for the glycerine anti- 
freezes, however, are __ slightly 
higher than those established for 
other types because glycerine is 
more costly than the other anti- 
freeze raw materials. 


Duggan in Europe 


Serves As Parts Expert 


For Armed Forces 

CLEVELAND.—Tom O. Duggan, 
a vice-president of Thompson Prod- 
ucts, Inc., has arrived in Europe to 
serve the U. S. 
armed forces as 
automotive parts 
expert, Thompson 
officials an- 
nounced. 

Duggan, who is 
working for the 
War department 
as a uniformed 
civilian, will in- 
itiate the manu- 
facture in Europe 
of replacement 
parts for U. S. 
mechanized equipment in the war 
zones. He will use plants, machine 
tools, materials and labor that are 
on hand overseas. 


Duggan has headed the Thomp- 
son replacement parts division 
since 1936. He recently was elected 
president of the Aviation Distrib- 
utors and Manufacturers Assn. 


OPA Extends Deadline 


On Gas Shortage Report 

WASHINGTON. — The deadline 
for gasoline dealers and distribu- 
tors to apply for replenishment of 
shortages of gasoline or gasoline 
ration coupons has been extended 
from three months and half after 
the shortage occurs to four months, 
the Office of Price Administration 
announced this week. 


Shortages covered include loss of 
gasoline through evaporation, leak- 
age, handling, accident or other ex- 
traordinary circumstances, and un- 








Tom Duggan 





avoidable loss or shortage of’ 


coupons. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a. 
necessity. 
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Standardizing Mechanics 


British Industrial Council Wins Plea to Tighten 
Strings on Servicing Qualifications 


LONDON. — (UTPS) — Accept- 
ance of an agreed standard of 
technical competency for mechan- 
ics in the service industry has been 
approved in principle here, 

No details have been released, 
but the broad acceptance of the 
policy of national standards indi- 
cates that the automobile servicing 
industry in Britain intends to carry 
few, if any, passengers in the post- 









plete innovation in the field of 
British industry, the acceptance of 
the principle by the Ministry of 
Education that it should conduct 
and certify students of a trade by 
theoretical and practical examina- 
tions. 

The ministry has agreed to ac- 
cept this responsibility and every 
student who completes the theo- 








“We're going to turn the 
heater on now!” 





Collord Returns to Business 
NEW ORLEANS.—I. R. (Dick) Collord, 
president of Collord Motors, Inc., (Dodge- 
Plymouth distributor) former lieutenant 
colonel in the Army, has been put on in- 
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1% Compensation 
On Gas Tax Ruled 


Illegal in Conn. 


HARTFORD, Conn. — Connecti- 
cut’s Supreme Court of Errors has 
questioned the validity of a statute 
under which gasoline distributors 
have been retaining one percent oi 
the gasoline tax collected by them 
during the last 12 years. 

Originally adopted in 1933, the 
statute was designed to compensate 
the distributors for acting as col- 
lectors of the tax and for the loss of 
gasoline in their storage tanks by 
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preme Court disclosed that the 
statute in question was repealed by 
omission when the general assem- 
bly adopted an amended gasoline 
tax statute in 1935. 

Although the provision allowing 
the gasoline distributors to retain 
»ne percent of the tax was omitted 
in the 1935 version of the gasoline 
‘ax law, it was printed by the 
“tatute revision commissioner in 
‘he 1935 supplement to the general 
‘tatutes, the court order revealed. 
Since that time it has been regard- 
od as the law of the state. 


Metallizing Company 
Opens New Division 

























war period. 

The British apprenticeship sys- 
tem is unique and not always 
favored by newer countries, but it 
produces a competent workman in 
one sphere of activity. Its admitted 
defect is that it too often restricts 
a mechanic to one industry and 
discourages ventures into other 
fields. 

Boys are accepted as apprentices 
when they leave school and serve 
five years, the employer being under 
obligation to educate the lad in his 
duties, so that at the end of the 
period he is an efficient motor me- 
chanic. The defect in that scheme 
is that there are degrees of effi- 
ciency .among employers, with a 
consequent variation in their re- 
cruits and trained workmen. 

There has been a very definite 
trend in Britain this last year- 

towards intensification of trade 
training. The motor industry has 
not been free from critics who 
thought a better system might 
be evolved. 

The Joint Industrial council ‘em- 
ployer and worker representatives) 
for the motor vehicle retail and re- 
pairing trade has formulated cer- 
tain principles to achieve this end 
in that industry. These proposals 
were discussed with the govern- 
ment. 

The main intentions are these: 

1. To set a national standard for 
a first-class motor vehicle service 
mechanic; 

2. To plan a theoretical and 
practical training course to achieve 
that standard; 

3. Certification by competent au- 
thorities that that standard has 
been reached. 

The National Joint Industrial 
council pressed for certification as 
the only guarantee to employe and 
employer that the recruit had 
reached the status desired. The 
council proposed that courses for 
theoretical training be organized in 
technical schools throughout the 
country and that equipment neces- 
sary for these purposes should be 
supplied. 

The council also asked that 
only a national certificate could 
be issued if national standards 
were applied. That certificate 
would be acceptable as the stand- 
ard of competency in the trade, 
while also carrying weight with 
the government, the Motor 
Agent’s Assn. and the trade 
unions, the two latter organiza- 
tions representing the constituent 
members of the council. 

This demand has led to a com- 


Mechanics 


(Continued from Page 45) 
tive transportation is left running 
efficiently until V-Day. 

An interesting sidelight that vi- 
tally affects the automotive dealer 
in this year’s operation is revealed 
in the figures that show that dur- 
ing the past six months, 70.5 per- 
cent of all the used car sales have 
been between individuals, 11.9 per- 
cent were sold by new car dealers 
and 17.5 percent were sold by used 
car dealers. 

Inventory of used cars in fran- 
chised dealers’ hands were but 12 
to 15 percent of what they were 
in February, 1948, or viewed from 
@ normal operational standpoint, 
present stocks represent but a 

15-day supply. 

All of this adds up to the fact 
that the car dealer must still fight 

tooth and nail to keep in the busi- 
ness of serving America’s most im- 
portant wartime industry faithfully 
and efficiently. In spite of lack of 
appreciation of his important job 
in this critical wartime economy, 
the dealer himself must make cer- 
tain that he saves every mechanic 
in his employ, to the end that vital 
transportation can be kept on “run- 
ning” rubber. 


retical and practical work will now 
be 4 given a national certificate,|active part in the management of his|Teason of shrinkage. 
which will be universally accepted | business. Collord enlisted in 1942 and dur- 
as the hallmark of a first class|in€ the course of his service he saw action/ , reargument on Feb. 20 of a case 
involving the gasoline tax, the Su- 


active duty and has returned to take an 


in the European theatre of war for nine 
months. 

















MORE MILES FOR HIM... 


2 THE SATURDAY EVENING 


MAR. 24, 1945 





By telling motorists how you can help 
them get maximum mileage, Muskegon 
ads in THE SATURDAY EVENING POST 
are building more business for you/ 
For, month after month, Muskegon ads 
tell motorists that only you, their 
“Factory Authorized Service Man,” are 
properly qualified to check and repair 
their cars...that only you are properly 
qualified to select and install needed 
service parts. Seen by the POST’S 
millions of responsive car owner 
readers, these Muskegon ads are 
bound to :produce results! 


MUSKEGON PISTON 
RING COMPANY 


MUSKEGON, MICHIGAN 
Plants at Muskegon and Sparta 


APPEARING MAR. 24 


Issuing a memorandum ordering 





You’re 
entitled to 
100,000! 


Built into every modern car are at least 
100,000 miles of good driving! But whether 
OF not you actually get that mileage depends 
almost entirely on the way you care for 
your car. And today, more than ever before, 
that’s a job for a real expert—your “Factory 
Authorized Service Man.” Only a man 
trained, as he is, by the manufacturer who 
built your car, is qualified to tune up your 
motor, make repaira, and supply new parts 
that will insure maximum mileage. If, for 
example, you need new piston rings, your 
“Factory Authorized Service Man” can fur- 
nish types designed especially for worn 
engines by the same men who engineered 
your car's original rings. Get your 100,000 
miles—see your “Factory Authorized 
Service Man”... soon! 


FREE! 


For valuable tips on 
car care, write for your 
copy of the 24-page 
“Car Conservation 
Guide.” Free! 





CHICAGO.—The Metallizing Co. 
of America has just announced a 
new division of the company. This 
new division is the Moguloid Co. of 
America, with general offices here. 


































penis 
. 


retsiianahetinadebaiea iti ie ca ee 


48 


AUTOMOTIVE NEWS, MARCH 5, 1945 


Oil ‘Drain’ Fears Allayed 
As Reserve Hits New Peak 


NEW YORK.—“Unfounded fears 
that crop up from time to time 
that we are running out of oil” were 
discounted by J. Howard Pew, 
president of Sun Oil Co., in a re- 
port to stockholders. 

Pew said the industry ended the 
year with estimated proved oil re- 
serves at a new high figure of 20,- 
453,231,000 barrels, an increase of 
389,000,000, despite unprecedented 
high production and manpower 
and material scarcities. 

Revealing that Sun Oil’s own 
proven reserves were increased 60,- 
000,000 barrels to a new high of 
569,000,000 barrels as a result of an 
expanded exploratory program, he 
said that this increase of 12 per- 
cent was considerably above the in- 
dustry’s average. The company’s 
net crude output totaled 24,624,224 
barrels in 1944, an increase of 36 
percent and equal to 45 percent of 
Sun’s refinery requirements, he 
said. 

Pew emphasized his belief that 
“there are in this country vast oil 


lands awaiting discovery and de- 
velopment and that there is no im- 
mediate need to turn to foreign 
countries.” 

Sun Oil’s policy, he said, has been 
to concentrate its search for oil in 
the United States, with the excep- 
tion of concessions in the province 
of Alberta and in the maritime 
provinces of Canada, and limited 
holdings in Venezuela where drill- 
ing will soon be started. 

The proposed Anglo - American 
oil agreement was assailed by Pew 
as a “super-state cartel” and “an 
example of the type of accord 
which would destroy free enter- 
prise.” 

Asserting that cartelization of 
world trade under so-called inter- 
national “trade accords” is the 
greatest danger now threatening 
economic progress in America, he 
declare: 

“This means, of course, carteliz- 
ing American domestic activities as 
well as international trade, for the 
two cannot be separated into iso- 





lated compartments. Moreover, the 
only difference between cartels 
among private enterprises and car- 
tels controlled by government is 
that the latter are more reprehen- 
sible. This whole subject is fast be- 
coming the most challenging issue 
ever to confront the American 
people.” 

“The same stifling of competitive 
and economic opportunity that was 
present in the old NRA codes,” he 
said, “now reappears in the guise 
of an international trade accord— 
a super-state cartel—an interna- 
tional monopoly under the control 
of governments.” 


Buhler in Northwest 

LOS ANGELES. — Promotion of 
J. J. Buhler, for many years field 
engineer of the Plomb Tool Co. in 
the Northwest, to the position of 
northwestern regional director is 
announced by R. W. Kerr, Plomb’s 
director of sales. 

Buhler will be in charge of dis- 
tribution for Oregon, Washington, 
Montana, Wyoming, Idaho, Utah 
and Colorado. His headquarters will 
be in Seattle. 





SERVICE SECTION 


Mechanics Win Suit 


ICC Jurisdiction for Trucking Employes 
Ruled Out on Fine Point 


LOUISVILLE, Ky.—A federal dis- 
trict court here recently upheld 
trucking employes in a suit for over- 
time pay against Huber & Huber 
Motor Express, Inc. 


Federal Judge Shackelford Mil- 
ler held that employes who per- 
form mechanical duties in connec- 
tion with keeping repair shops 
stocked with rebuilt parts or re- 
paired tires can collect overtime 

| under provisions of the Federal 
| Fair Labor Standards Act. 


In the proceedings, the firm’s 
counsel maintained that the em- 
ployes were not included within the 
act because mechanics who are en- 
gaged in interstate commerce are 
not bound by that law, but are gov- 
erned by the Interstate Commerce 
Commission. The ICC rules that em- 
ployes may work up to 60 hours per 
week. | 

It was brought out earlier in the 
case that the employes in question 
were engaged largely in repairing 
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Real strength! Filaments are 
clamped in vise-like grip in- 
side slotted lead-in wires. 
Vibration and road shock 
cannot jar them loose! 


IRT, dust and air never can penetrate the hermetically 
sealed G-E Mazda Sealed Beam lamp. The reflector can’t 


tarnish. Even at the end of its 


life, the average G-E Sealed 


Beam headlamp delivers 99 per cent as much light as at the 
beginning. It does not grow dim. 


And G-E Sealed Beam headlamps are rugged. Lens and reflec- 
tor are made of hard glass. Filaments are firmly clamped in 
place. Give your customers the benefit of this startling advance 


in automotive lighting . . . 


rugged lamps that provide safer 


seeing on the road from start to finish of lamp life. Check 


your stocks of G-E Sealed Beam headlamps . 


that DO NOT GROW DIM. 


.. the lamps 





CHECK YOUR STOCKS OF G-E MINIATURE LAMPS 
Supplies of G-E Mazda Miniature lamps such as parking, indi- 


cator, license plate and stop and tail lamps now are being shipped 
in larger quantities although a few types still are short. Keep 
asking your distributor salesman for G-E Auto Bulbs. 





G-E MAZDA SEALED BEAM LAMPS 


GENERAL @ ELECTRIC 


KEEP BUYING WAR BONDS—KEEP THE WAR BONDS YOU BUY 


Hear the G-E radio programs: “The G-E All-Girl Orchestra’, Sunday 10:00 p. m. EWT, NBC; 
“The World Today” news, Monday through Friday 6:45 p.m. EWT, CBS;“‘The G-E Houseparty’”, 
Monday through Friday 4:00 p. m. EWT, CBS. 





and rebuilding truck parts that 
were stored in bins. 


The judge held that this type of 
work constituted intrastate com- 
merce, falling under the fair labor 
act, rather than interstate com- 
merce under jurisdiction of the 
ICC. 

However, the Kentucky Motor 
Transport Assn. has taken steps to 
support the trucking firm. The asso- 
ciation has named a committee 
headed by Dan Duane which will 
consider carrying the case to the 
Appellate Federal Court in Cincin- 
nati. 


Color Schemes 
Given in Manual 


By Studebaker 


SOUTH BEND.—A new manual, 
“Color Schemes,” giving tips on 
making a dealership more attrac- 
tive is being prepared as a supple- 
ment to Studebaker’s recently pub- 
lished “Postwar Housing and Fa- 
cilities for Studebaker Dealers.” 

The supplement is the result of 
studies by the Studebaker archi- 
tectural and layout division in col- 
laboration with industrial color au- 
thorities. 

Since color is functional, it is re- 
ported that it can promote more 
efficient sales and service, provide 
greater convenience and merchan- 
dising appeal for customers, and 
it is beli¢éved that it can improve 
working conditions for employes. 

The manual is divided into three 
major sections to give specific hints 
to color schemes for the sales, ser- 
vice, and parts and accessories de- 
partments. Offices, washrooms, 
locker rooms, etc., are also covered 
in the text. 


Humor Helps 
Abbotsford Plays Up 


Ford in Name 

ABBOTSFORD, B. C. — Abbots- 
ford Motors here has adopted a 
type of advertisement with human 
interest appeal. The connection be- 
tween the word “Abbotsford,” 
which appears in both the name of 
the firm and of the city in which it 
is located, and the fact that the 
company distributes Ford cars is 
played up by capitalizing the letters 
“F OR D” in the word Abbotsford. 

The advertisement is laid out to 
suggest a miniature newspaper. 
Usually about five jokes are used 
in the advertisement. The jokes are 
carefully selected so that they give 
a direct lead to three or four lines 
of advertising copy regarding some 
service offered by the company. 
Favorable reaction is reported. 


Prest-O-Lite Names 


2 New Managers 


DETROIT. — Two new divisional 
managers have been appointed by 
the Prest-O-Lite Battery Co., Inc., 
according to A. A. Feldman, re- 
placement sales manager. 

W. J. Mergard has been named 
manager of the Chicago division, 
and D. E. Sanders has been ap- 
pointed manager of the Atlanta di- 
vision. Mergard formerly was in 
the Detroit district, while Sanders 
was in the Jackson (Miss.) district. 


Railway Express Co. 
Sets Record in 1944 
NEW YORK.—Business handled 
by Railway Express Agency in 
1944 was the largest in its history, 
exceeding 200,000,000 shipments, 
approximately 70 percent of it war 
traffic, L. O. Head, president, an- 
nounced last week. Included in this 
total were about 1,750,000 air ex- 
press shipments, which constituted 
a rise of approximately 14 percent 
over the volume of air express 
business in 1943. 
Moguloid Bulletin 
A four-page bulletin has just been pub- 
lished by the Metallizing Co. of America 


describing the new Moguloid process for 
cracked block repair. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of dealers’ 
opinions, 
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Buffalo Dealer 
Remodels Parts 
Accessories Dept. 








Steady Customers 


Peoria Buick Dealer Focuses Attention on Goodwill 
Through Service Department Circulars 


PEORIA, Ill.—(UTPS)—Contrary 
to general opinion that dealers sel- 
dom retain steady customers, J. T. 
Bower, president of J. T. Bower 
Motors (Buick), reflects the oppo- 
site trend. 

In connection with a stepped-up 
service department, Bowers has 


been conducting a policy since the 
war of furnishing his customers 
with circulars pertinent to main- 
tenance problems. These ‘circulars 
are sent to the customer from one 
to six times a year. 

An added feature that Bower 





New Rules Hit 
Illegal Dealers 


In Canada 


KITCHENER, Ont.—New regu- 
lations affecting the purchase and 
sale of used motor cars will force 
many illegal dealers out of business 
by March 31‘this year, it was indi- 
cated by the Wartime Prices and 
Trade Board here. Purpose of the 
regulations is to stop irresponsible 
dealers from buying and selling 
cars . 

It is reported that two dealers in 
this district have already been re- 
fused a renewal permit. They are 
expected to be out of the market by 
March 31. 

Accumulating evidence that abuses 
have been increasing in the sale of 
used cars by unscrupulous dealers 
was also reported by the board. In- 
vestigators have found that certain 
dealers have been paying more 
than the ceiling price and selling 
considerably above ceiling. 

The new order requires that all 
garage men fill out a special form 
giving complete information on 
equipment in the maintenance and 
repair departments and also re- 
porting on their ability to guaran- 
tee the cars they sell for a certain 
period. 

Those who have been in business 
from the basic period of Nov. 2, 
1942, and whose operations have 
been satisfactory will have no dif- 
ficulty in obtaining a permit to 
continue, but those who are re- 
jected will be required to cease 
operations by March 31 this year. 
This means they must dispose of 
their existing stock before that 
date, as they will not be permitted 
either to sell or buy a used car on 
or after April 1. 


Chrysler Parts 


Elevates Two 


DETROIT.— Two promotions in 
the Chrysler Motor Parts Corp. 
field organization were announced 
this week. 

B. B. Griffith, formerly parts re- 
gional manager at Greensboro, N. 
C., takes over the Cincinnati re- 
gional office, succeeding C. E. Wat- 
son, who has resigned to go with 
George Byers & Sons, DeSoto- 
Plymouth dealer and parts whole- 
saler in Columbus, O. 

H. C. Venherm, for four years 
field supply maintenance _ repre- 
sentative for the company in New 
York and Washington, has been ap- 
pointed parts regional manager to 
succeed Griffith in the Greensboro 
territory, the headquarters of which 
are being moved to Charlotte, N. C. 


SAE Names Teetor 


To Fuels Activity 
DETROIT.—Macy O. Teetor, ex- 
ecutive engineer of the Perfect 
Circle Co., has been elected vice 
president of the Fuels & Lubri- 
eants Activity of the Society of 
Automotive Engingers. The an- 
nouncement was made at the an- 
nual meeting of the society here. 
In assuming the vice presidency 
of the Fuels & Lubricants Activity, 
Teetor automatically becomes a 
member of the Council of the SAE. 
At the present time Macy Teetor is 
on a temporary leave of absence 
from his company because of a re- 
cent illness. During his absence, 
the Fuels & Lubricants activity 
will be managed by Dr. J. C. Ge- 
niesse, research engineer of the At- 
lantic Refining Co., Philadelphia. 


stresses is monthly meetings 
throughout the organization for re- 
hash of accomplishments and prob- 
lems confronting present and fu- 
ture status. 

During each meeting, the com- 
pany’s bouncing service orders are 
re-digested before the mechanics 
and other members of the organ- 
ization. . 

Bowers service department in- 
cludes two parts men, nine me- 
chanics, and two body and paint 
men. 


We wish to advise the first ad with 
the Automotive News fulfilled our 
wants and we were successful in 
obtaining a fender from a dealer in =e Ms 
Huntington, Va., and we can recom- — 
mend advertising in the Autor~vutive . 
News for it sure did the job. We 
will suggest that our_ neighbor 
dealers use the want ad department 
of Automotive News to secure parts 
that they are unable to find in this 
locality and we will also use it in 
the future for any parts 
sories we are unable to_locate.”— 
Pate Motor Co. (Oldsmobile), Eliza- 
bethtown, Ky. 

Be Want Ad Dept., inside back cover 


LOS ANGELES Service Managers Club at one of its monthly meetings, in 
which they discuss various problems and plans. Before the meeting adjourned, 
G. V. Jones, Los Angeles zone service manager for Chevrolet, invited all mem- 
bers to visit the Chevrolet School for Service Managers and Mechanics, under 
the guidance of Roy Wood, instructor. Pictured here in the Chevrolet school 
room in the Ethyl Corp. building are Los Angeles service managers representing 
Buick, Oldsmobile, Pontiac, Chevrolet, Ford, Packard, Studebaker, Chrysler, 
Dodge, Plymouth, De Soto, Nash, Cadillac and Willys. 
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STATE 


MOTOR OIL 


CERTIFIED —— 
—— GUARANTEED 





BUFFALO, N. Y.— Complete 
modernization of the showroom of 
the South Park Motors here cen- 
tered around the parts and acces- 
sories department. This meant ob- 
taining additional floor space to- 
gether with extra parts storage 
equipment to put the dealership in 
a better position to facilitate the 
handling of parts and service. 

Recognizing responsibility in 
meeting the day-to-day customer 
automotive problems, this dealer- 
ship accordingly directed its atten- 
tion to expansion of the vital parts 
and service facilities to Chevrolet 
car owners. 

This program alone has helped 
substantially to increase parts and 
service volume. Wholesale and 
counter parts sales have grown 
considerably, and with a progres- 
sive wholesale parts merchandising 
system in operation, they expect to 
reach an all-time high in parts vol- 
ume this coming year. 


For America’s Future—For Yo: 
Future— BUY WAR BONDS. ad 


Millions of Americans concerned with the problem of keeping motors 


running better, longer, believe in s/s sign—because they’ve always found 


it’s one they can trust! 


QUAKER STATE MOTOR OIL © QUAKER STATE SUPERFINE LUBRICANTS 


QUAKER STATE OIL REFINING CORPORATION, OIL CITY, PA. 
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Winter Storms 
Heighten Crisis 


In R. I. Shops 


PROVIDENCE, R. I. — Service 
stations and garages in Rhode 
Island are jammed with work as a 
result of severe winter storms 
which have caused extensive dam- 
age to automobiles. 

Emergency calls have been pour- 
ing in from motorists whose cars 


were useless because of burned out | 


clutches, broken springs and con- 
necting rods or other damage, di- 
rectly attributable to storm and 
post-storm conditions. 

A growing scarcity of skilled 
mechanics and an acute shortage 
of the parts most needed for pres- 
ent repairs added to the serious- 
ness of the situation, service de- 
partment men said. 

One of the worst shortages in 
parts, repairmen said, was in 
springs, either used or new, and as 
automobiles continued to bounce 
over high mounds and deep gulleys 
in ice-choked roads and streets, an 
even greater demand was forecast. 

They explained that many car 
and truck owners, whose vehicles 






Right 


Color... 


Right 


Away! 





AUTOMOTIVE NEWS, MARCH 5, 1945 





THE WACS took over Glenn Brozo’s Pontiac dealershi 
for a recruiting drive headquarters and succeeded in enlisting 105 percent of 
their quota. Here is the group with smiling Brozo at the left rear. 


were damaged, paid to be towed to 
the nearest lot or to their own 
garages, and that these vehicles 
would not be towed to garages 
until highway conditions improved. 
We wish to advise the first ad with 
the Automotive News fulfilled our 
wants and we were successful in 
obtaining a fender from a dealer in 
Huntington, Va., and we can recom- 


Right on your jobber’s shelf, ready without mixing, 


is any color you need when you use Martin-Senour 


“Factory Matched” colors. And that color is“right,” you 


can be sure, for it was matched at the factory by color 


experts who formulated it scientifically to the car’s orig- 


inal finish...to the identical make and model. You can 
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| 
ADVANCED COLOR CATALOG 

is complete, compact, up to 
date. Presents in easy-to-find 
style all color matching data 
for car makes and models. 


EXACT COLOR MATCHING 
on all jobs, thanks to scien- 
tific matching to car makers’ 
specifications by color ex- 
perts in the factory. 


in Detroit recently 


mend advertising in the Automotive 
News for it sure did the job. We 
will suggest that our neighbor 
dealers use the want ad department 
of Automotive News to secure parts 
that they are unable to find in this 
locality and we will also use it in 
the future for any parts or acces- 
sories we are unable to_locate.”— 
Pate Motor Co. (Oldsmobile), Eliza- 
bethtown, Ky. 

Be Want Ad Dept., inside back cover 


“Salloey Wlateted Colors 


41 Firms Cooperate os ; 


SERVICE SECTION 


Complete Catalog Due 


On Shop kq 


uipment 


(Continued trom Page 45) 


will be an advisory committee 
selected from the National Auto- 
bile Dealers Assn., Automo- 
bile Manufacturers Assn., Inter- 
national Assn. of Chiefs of Po- 
lice, Automotive Safety Founda- 
tion, and other prominent mem- 
bers of the industry. 

It will be the policy of the insti- 
tute to cooperate with the service- 
equipment manufacturers and all 
of the industry’s associations. 


In order to acquaint the car fac- 
tory service executives with the ef- 
fort of the service equipment manu- 
facturers in the distribution of the 
combined manual, and to tie it in 
with the forthcoming national 
safety campaign, Barrett invited 
the car factory service executives, 
members of the IACP, AMA, and 
various other foundation execu- 
tives to meet with the service 





forget all about hunting formulas, mixing, testing, re- 


tinting...no longer worry about bad matches and costly 


jobs done over. Spend that time handling more spot 


repair and refinishing jobs with “ready to use, easy to 


use,” Martin-Senour “Factory Matched” colors. The 
Martin-Senour Co., 2520 Quarry St., Chicago 8, Illinois. 















FACTORY LABELED CANS, 
with patented pour-tops, elimi- 
nate hand labeling, provide easy 
pouring, stirring, and perfect 
sealing of unused portions. 
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TOPS IN WORKABILITY, 
DURABILITY AND BEAUTY 
assured by use of finest raw 
materials, unrivaled laboratory 
facilities, and sixty years of 
color making experience. 


equipment manufacturers on Jan. 
24-25 at luncheon meetings in De- 
troit. 


Among the guests of honor were 
Brig. Gen. D. C. Draper, president 
of the IACP; Inspector E. C. Dunn, 
of the Toronto Police Department; 
Bob Raleigh, of the IACP; Lynn 
Snow, of the NADA; M. R. Darling- 
ton jr., of the ASF, and Stan Roe 
of the AMA. 


They participated in one of the 
important subjects discussed at 
these meetings, which was the 
cooperation of the car and truck 
factories, service equipment man- 
ufacturers, car and truck deal- 
ers, and. the automotive whole- 
salers, with the nationwide 
traffic safety campaign, running 
from Apr. 15 to June 1. Of par- 
ticular interest were the plans 
for the promotion and advertis- 
ing of the safety campaign and 
its value to the nation’s safety 
and economy. 

The executives of the service 
equipment manufacturers attend- 
ing the meeting represented the fol- 
lowing companies: 

Allen Electric & Equipment, L. 
F. Woolman; Aro Equipment, A. C. 
Swygard, M. T. Obee; Barrett 
Equipment, H. B. Barrett, Frank 
Haske, Cliff Garstang, Irvin Busse, 
Vie Mathewson; John Bean Mfg., 
Tracy Carrigan, Jim Kidder; Black 
& Decker Mfg., J. M. Schriner; 
Blackhawk Mfg., Hal Goehrig, Bill 
Dyke; Commercial Credit, Walter 
Rahn, F. Murphy, W. J. Bundy; 
Circo Products, John Black, Mr. 


Kaylor; DeVilbiss, R. A. Guyer; 
Globe Hoist, George Frey; Gray 
Co., Karl Hammer; Hall Mfg., 


George Smith; Hartman Corp., Ar- 
nold B. Cogswell; Homestead 
Valve Mfg., Don H. Krey. 

Also, Imperial Brass Mfg., E. F. 
Todd; Independent Pneumatic Tool, 
Norm Kirchner; Kellogg Div., 
American Brake Shoe, H. O. Hol- 
land; Lincoln Engineering, John E. 
Casey; Mercury Co., W. R. Brewer; 
U. S. Air Compressor, Arch Jordan, 
O. C. White; U. S. Electric Tool, T. 
F. Mueller; Van Norman Co., C. R. 
Crowder, Ken Boomer; Weaver 
Mfg., Charles F. Hodgson; Weiden- 
hoff Co., Earl N. Webber, Paul 
F. Jones. 

Those participating in the manual 
but unable to attend the meeting 
were: 

Auto Compressor Co., Automo- 
tive Maintenance Machinery, Bal- 
dor Electric, Binks Manufacturing, 
Brunner Manufacturing, Chicago 
Rivet and Machine, Clayton Manu- 
facturing, Internal Motor Cleaner, 
Joyce-Cridland, K. O. Lee, Mar- 
quette Mfg., Mliwaukee Electric 
Tool, Quick Charge, Smith Weld- 
ing Equipment, Sunnen Products, 
Tobin-Arp Mfg., Vulcan Mfg. 


Monroe Auto 
Purchases Plant 


For Expansion 


MONROE, Mich.—Purchase of a 
new plant to increase present and 
postwar production space by 50 
percent is an- 
nounced by Brou- 
wer D. McIntyre, 
president of the 
Monroe Auto 
Equipment Co. 

Taking over the 
58,000 - square- 
foot factory of 
the Stoner- 
Maurer Co., man- 
ufacturer of ma- 
terials handling 
equipment, Mon- 
roe will move its 
tank-seat department and set up 
new facilities for the shock ab- 
sorber division. 

Monroe will take over the orders 
for materials handling equipment 
| now held by Stoner-Maurer, McIn- 
; tyre said. This line will be added 
to the company’s postwar line. 

Personnel of Stoner-Maurer is 
| also being added to the Monroe or- 
! ganization, increasing manpower 
| from 1,600 to 2,000. 
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Crucial Stretch in Summer 
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Transit Collapse Feared 


In «F latjTire’ Weather 


WASHINGTON.—Appeals to re- 
tread, recap and repair every worn 
and usable tire cannot go unheeded 
if the nation is to avoid a serious 
breakdown of rubber-borne trans- 
portation during the coming sum- 
mer, Col. J. Monroe Johnson, direc- 
tor of the Office of Defense Trans- 
portation, warned motorists, farm- 
ers and truck and bus operators. 

Col. Johnson stated: “The nation 
is living far beyond its income and 
using up its inventory as well so 
far as tire consumption is con- 
cerned. We are like a family going 
steadily in debt, hoping against 
hope that things will take a turn 
for the better before the sheriff 
shows up with a foreclosure notice. 

“So far as the civilian motorist 
and truck or bus operator is con- 
cerned, the present critical tire 
situation will perhaps continue 
throughout the entire year. More- 
over, with improvement in the 
military situation in western Eu- 
rope which will further extend 
our supply lines, it is expected 
that military demands for tires 
will increase rather than de- 
crease.” 

Calling attention to the fact that 
present demands for tires for civil- 
ian replacement and maintenance 
purposes considerably exceed avail- 
able supplies for these purposes, 
Col. Johnson stated that the mini- 
mum requirements for replacement 
and maintenance have exceeded 
available supplies for many months. 

“We entered the first quarter of 
the year with a deficit in all types 
of tires,’ Col. Johnson said. “The 
figures for truck and bus tires 
alone are sizable: 327,000 in sizes 
7:50 and under; 192,000 in sizes 8:25 
x 20 and larger. This total of over 
half a million, which does not in- 
clude passenger tires, will be con- 
siderably larger before the summer 
months come when tire wear and 
tear exceeds anything experienced 
in cold weather. The deficit, how- 
ever, does not represent unissued 
certificates in these tire sizes. 

“The deficit is a measure of 
how far we have gone in debt, 
how far our needs exceed our in- 
come. Right now, while tire wear 
and tear is so much less than it 
is during hot weather, we may 
have a false sense of security but 
now is the time to recap, retread 
and repair. It will be too late 
when ‘flat tire’ weather comes. 

“The nation,” Col. Johnson con- 
tinued, “has been living on its tire 
inventory for a long time. Part of 
that inventory—tires held for dis- 
tribution or use—is gone. We have 
long since reached the hand-to- 
mouth stage where even spare 
tires are uncommon. 

“It is a little more difficult to un- 
derstand that the nation is also 
using up the inventory of mileage 
built into every new tire. Unless 
concerted efforts are made to con- 
serve existing tire supplies we will 
continue to get closer to the day 
when a critically larger number of 
tires will wear out—and at a time 
when we can make only partial re- 
placements.” 

Col. Johnson emphasized that 
synthetic tires and tubes have to 
be used with greater care than that 
usually given natural rubber prod- 
ucts. 

“Synthetic rubber tires are more 
sensitive to abuse,” he said. “Motor 
vehicle operators will therefore 
have to be additionally careful in 
order to get the full mileage out of 
these tires. Synthetic tread stock is 
not as resistant to cuts and tears 
as is natural rubber. Persons who 
insist on abusing synthetic tires as 
they previously abused natural 





Service Men’s Club 


Reopens in Alabama 
HUNTSVILLE, Ala. — Service 
men in Chevrolet dealerships in 
this Tennessee Valley district, re- 
activated their club at a meeting 
of representatives of more than 20 
cities and towns here recently. 
Keeping automobiles and trucks 
rolling will be one of the prime ob- 
jectives of the club. Bennett Rambo 
of Fayetteville, Tenn., was elected 
president; B. F. Ware, of Decatur, 
vice-president, and Ed. Watson of 
Hartselle, secretary-treasurer. 


rubber tires will seriously shorten 
the life of their tires.” 


Col. Johnson pointed out that 
military demands for tires have 
been heavily stepped up as a re- 
sult of battlefield experience in 
which tire consumption has ex- 
ceeded previous liberal estimates 
of battle wear and tear. He said: 

“These increased military de- 
mands have reduced the number of 
tires which can be released for 
civilian uses. During March the 
number of smal: truck and bus 
tires, sizes 7:50 and under being re- 
leased, totals 216,000, 28 percent be- 
low the average for the last six 
months of 1944, 301,666. The num- 
ber of heavy truck and bus tires, 
sizes 8:25 x 20 and larger, is about 
the same as the six months’ aver- 
age, 110,000 for March as compared 


‘ ; , including cleanliness since cars can be 
with the six months’ average of wheelbase adjustment and control levers are located where the o 


109,500.” 





MANY FEATURES are claimed for the Weaver twin-post lifts, shown here, 
driven over the lifts. For ‘safety the 
rator can 
conveniently observe contact of the adjustable front bolster ,with the axle. 


“Off the lift 


with a 


lift... 








More and more car own- 
ers are finding out what 
a pleasure it is to drive a 
car that has MARFAK 
chassis lubrication. 
They are sold on this 


superior lubricant by the MARFAK ‘ads in 
leading magazines — by listening to the popu- 


lar Texaco Star Theatre radio show — 
by recommendation of other car 
owners — and by a simple demon- 
stration by MARFAK dealers which 


YOU CAN MAKE MORE 
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Monroe Installs 
Shock Absorber 
On Army Trucks 


MONROE, Mich.—A new triple- 
action hydraulic shock absorber is 
now being installed on_ special 
Army trucks, it is announced by 
the Monroe Auto Equipment Co. 

This device, principally an en- 
larged version of the shock ab- 
sorber Monroe has been making for 
automobiles, jeeps, scout cars, tanks 
and other armored vehicles, has a 
two-inch bore pressure cylinder. Its 
length extended is 23% inches, and 
compressed 15% inches. Its largest 
exterior diameter, at the top shaft, 
is 3% inches. 

“Airplane type,” or direct acting, 
the shock absorber has a lockout 
valve which affords secondary com- 
pression, in addition to both re- 
bound and compression resistance. 
It is this feature that makes it a 
triple-action shock absorber. 

* Mass production of this item is 
part of the reason for Monroe’s re- 
cently announced plans to increase 
its shock absorber production by 
300 percent over 1940 levels, reach- 


Jing a total of 25,000 a day. 





shows them why MARFAK sticks to its job. 


Then, best of all, MARFAK customers be- 


come regular customers and drive in for your 
other services, tod. That’s good business. Deal- 
ers everywhere are finding out thet this is a 
mighty good way to build their lube profits 
higher than ever before. 
Talk to your Texaco man today—telephone the near- 









est of 2300 wholesale supply 
points—or write to The Texas 
Company, 135 E.42nd Street, 
New York 17, N. Y. 


MONEY WITH MARFAK 
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Further Rise Foreseen.. . 
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43% of Jobber Volume 


Comes from 


Dealers 


(Continued from Page 45) 


pistons, 63 percent on grinding 
brake drums, 62 percent on furnish- 
ing relined brake shoes, and 42 
percent on grinding crank shafts. 
Ninety-two percent of the jobbers 
queried felt that this machine shop 
work was due to increase percept- 
ably in postwar. 

A goodly percentage of the job- 
bers is planning to increase facili- 
ties to serve the franchised vehicle 
dealer in postwar. One jobber in 
Nebraska said: “We have a big 
postwar plan when our men return 
from overseas. We plan a. huge 
motor rebuilding program.” An 
Idaho jobber also said he was plan- 
ning an “aggressive postwar cam- 
paign.” A Kansas jobber’ said: “We 
are greatly enlarging our machine 
shop service and have added much 
equipment.” 


On the other hand a relatively 
small percentage of the jobbers 





are still apathetic to vehicle 
dealer business, judging from 
their comments and the amount 
of business they now get from 
this source. One jobber stated 
this thinking when he commen- 
tated: “Car dealer business is of 
no importance to us, because of 
their obligations to their manu- 
facturers.” Another expressed a 
type of thinking when he said: 
“There should be an increase in 
car dealer business for about 
one year and then taper off.” 

On the whole, however, the sur- 
vey seems to indicate that most 
jobbers are anxious to serve the car 
and truck dealer and that a large 
proportion of them are looking to 
this clientele as an outlet for much 
of their machine shop work. 


‘‘Dealers Tell Me.’’ by John O. Munn, is 
an open forum for the expression of dealers’ 
opinions. 


Now! 


tive equipment. 

The Monroe Hy- 
PROFIT REFILL KIT 
opens the way to this 
huge present-day mar- 
ket and to double profits 


Service Stars 


Seattle Distributor Lists 
53 Former Employes 
SEATTLE.—Sent to every Dodge 
and Plymouth owner here by S. L. 
Savidge Co. (Dodge-Plymouth dis- 
tributor), is a “service” card which 
features the fact that 53 former 
employes of the firm are now in 
the armed service of their country. 


A picture of the flag is in one 
corner of the card, and the stars 
are in red. Beneath is a small pic- 
ture of the “home of the Dodge 
and Plymouth where 35,000 cars 
have been sold,” the dealership of 
the firm in Seattle. 


Savidge and W. G. Powell, sales 
manager, wrote the “copy” ex- 
pressing this sentiment: “We, miss 
them. Some days there aren't 
enough of us to get your job out 
on time, with 53 of our employes 
in the armed forces but all wars 
end and soon these boys and girls 
will be back on the job and new 
Dodges and Plymouths will again 
be available to you.” 


To feel the pulse of the industry, con- 


sistent reading of Automotive News is a 
necessity. 


Quick and Easy Refills 
—=ALL MAKES OF SHOCKS 


Over 25,000,000 cars and trucks need 
Shock Absorber check-up at once—to 
prolong the life of war-vital, practi- 
cally irreplaceable tires and automo- 


Resistance Welding 
Group Launches — 


Educational Drive 


CLEVELAND.—To broaden the 
scope of its service to the metal 
working and fabricating industries, 
the Resistance Welding Manufac- 
turers Assn. has inaugurated a pro- 
gram of cooperative educational ac- 
tivity on resistance welding. 

Recent metal industry surveys 
have shown that a very large per- 
centage of those firms now using 
resistance welding in production are 
planning definitely to do more. The 
main objective of the educational 
program will be to encourage this 
expanded use by making more 
widely available a knowledge of the 
advances in design, in welding 
techniques and in fabricating pro- 
cedures which have been made dur- 
ing, the war production period 
association officials said. 

Especial attention will be given 
to: (1) assisting design engineers to 
improve both product and produc- 
tion by designing component parts 
specifically for the welding process 
that is to be used; (2) encouraging 
the use of recommended practices 
in order to realize maximum econo- 


besides . . . refills and replacements. 

This MonroeE KIT contains every- 
thing needed—correct quality fluids 
for all makes of Shocks, instructions, 


tools, sales helps and 
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all. Cash in now! 
Order from your 
Jobber today and 
write us for latest 
Bulletin No. 20. 
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mies and consistent good quality 
from the application of resistance 
welding; (3) establishing the funda- 
mental principles of 
welding as a basis for proper appli- 
cation of the process, and (4) in- 
terpreting research results to de- 
sign engineers and production ex- 
ecutives. 

Harold S. Card has been appoint- 
ed educational director in charge of 
this program, with headquarters in 
the Citizens Building, Cleveland. 


Tenn. Senate 


OK’s Boost in 
Truck Limits 


NASHVILLE, Tenn. — Legisla- 
tion liberalizing Tennessee’s truck 
size and weight limits was passed 
by the state Senate and sent to the 
House. 

Passed by a Senate vote of 23 to 
10, the weight bill would increase 
the maximum legal limit from 32,- 
000 pounds to 42,000 pounds and 
would increase the privilege taxes 
on two classes of privately-owned 
and commercial carriers. A second 
bill, approved: 22 to 11, would ex- 
tend the legal truck length from 35 
to 45 feet and the height from 12 
to 12% feet. 

The weight bill was amended by 
its sponsors to provide for the 42,- 
000-pound figure, although the 
original bill placed the weight on 
an axle basis which would have 
permitted up to 54,000 pounds. The 
amendment, sponsored by I. D. 
Beasley of Carthage, who handled 
the floor fight for both bills, also 
increased the privilege taxes. 

It provided that private carriers 
hauling from 30,000 to 36,000 
pounds will pay an annual privi- 
lege tax of $250, while those carry- 
ing from 36,000 to 42,000 pounds 
will pay $275, an increase of $50 in 
each bracket. Commercial carriers 
from 30,000 to 36,000 pounds will 
pay $375, while the 36,000 to 42,- 
000 bracket will pay $400, increases 
of $75 for each group. 

The Senate was told that Gov. 
McCord had taken “no position” on 
the measures. 


Purolator to Move 


Newark Offices 


NEWARK, N. J.—Purolator Prod- 
ucts, Inc., will move its executive 
and general offices from its plants 
at 365 Frelinghuysen Ave. and 362 
Elizabeth Ave. to the National 
Newark Building, 744 Broad St., 
here, according to announcement 
by Ralph R. Layte, president. 

The company acquired its origi- 
nal plant on Frelinghuysen Ave. in 
1924. It has since erected a two- 
story extension and several de- 
tached buildings on adjoining prop- 
erty and in October, 1941, pur- 
chased the four-story factory at 
342-62 Elizabeth Ave. to accommo- 
— its heavy-duty filter opera- 
ions. 


Linn Issues Booklet 


On Off-Road Vehicles 

The Linn Haftrak and the Linn 
Catruk, hard-duty vehicles for all 
types of off-the-highway service, 
are illustrated and described in a 
new bulletin just issued by the Linn 
Mfg. Corp., Morris, N. Y. 

Types shown include Linns with 
various types of bodies for moving 
rock, coal and ore; side tipping 
dump body; Linn pole trailer with 
log bunks for logging; snow plow 
mounting. The Catruk models, 
which are equipped with four 
wheels and tracks, permit opera- 
tion as a truck or half-track, ac- 
cording to ground conditions. 


Winter-Weiss Wins 


Fourth White Star 


DENVER. — Winter-Weiss Co. 
here has been awarded a fourth 
star for its Army E flag by the War 
Dept., it was announced by V. L. 
Board, regional director of the War 
Production Board. The company, 
which employs more than 400 men 
and women in vital war work, has 
produced more than 6,000 trailers 
for military use since 1941. 


Utah Senate Rejects 


Ban on Road Diversion 

A proposed state constitutional 
amendment to outlaw highway fund 
diversion fell two votes short of 
passage when brought up in the 
Utah Senate. 
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NADA Credits Mechanics .. . 





Auto Toll Rate Less 
Than Before War 


WASHINGTON.—Because of the’ 
skill and industry of America’s 
greatly curtailed army of automo- 
bile mechanics, a major breakdown 
in the nation’s transportation sys- 
tem has so far been forestalled and 
the number of automotive vehicles 
now being sent to the junk pile actu- 
ally is less than in prewar years, ac- 
cording to a report made public last 
week by the National Automobile 
Dealers Assn. 


“In the first place,” the report 
points out, “there is a well defined 
rate of scrapping going on every 
year, good and bad, when autmo- 
biles are no longer usable. The rate 
varies greatly from year to year. It 
reached the recent peacetime low 
water mark in 1933 when 1,654,369 
vehicles went to the junk pile. 

“The peacetime high was in 1931, 
with a scrappage of automobiles 
amounting to 2,973,279 units. The 
average yearly rate for the ten-year 
period of 1931-1940 was 2,338,861. 

“If this average rate had contin- 
ued from Pearl Harbor until the 


Repair Cost Rise 
Hits Insurance 


Firm Revenue 


BALTIMORE. — Repair costs 
have risen to such an extent since 
1941 that insurance companies are 
now suffering heavy losses in the 
automotive field, I. Forrest Otto, 
veteran adjuster, declared here. 

Outlining problems facing insur- 
ance adjusters in determining pres- 
ent-day values of automobiles, Otto 
cited the increase in repair rates 
on wrecked cars from $100 to 1941 
to $250 now and a corresponding 
increase in pay for first-class me- 
chanics to $1.50 an hour. 

After the insurance company se- 
cures bids from service shops for 
their clients, Otto said, it is up ,to 
the client to get the job done. — 

But here the parts shortage en- 
ters, he continued, often causing 
delays of six months until the shop 
man gets replacement parts. 

Otto declared that the OPA ceil- 
ing prices on used cars had helped 
in adjusting values on stolen used 
cars, but said that insurance firms 
may pay a new-car theft victim 
more than the list price of a car 
if the auto was purchased new in 
1941 and can’t be located for 30 
days. 





+. 
—edgewise 
(Continued from Page 4) 
control; I think their cause and 
control reside entirely in us. 
* ok * 

“IT know what industry wants to 
do. It wants to employ the largest 
number of persons, to produce the 
greatest quantity of quality goods, 
at the most economical cost, and 
yet pay the highest possible wages. 
That is the objective of modern 
management all down the line. The 
American idea of industry cannot 
be maintained otherwise. What are 
high wages? No wage that is 
earned is a high wage. Any wage 
that is not earned is too high, no 
matter how low it may be. The aim 
of modern American management 
is to enable men to earn more. 
High wages are not the result of 
employer generosity, not of employe 
pressure; they are the result of ac- 
ceptable goods made to sell at eco- 
nomical prices. 

* + ” 

“A few industrialists in the past 
have made it their business to seek 
out opportunities for disabled civil- 
ians. Not as a matter of charity; 
most disabled men are as capable 
of earning their day’s wages as 
anyone is—if care is taken to fit 
them into jobs they can do. It is 
not what a man has lost through 
his disability, but what he has left, 
that counts, and our experience at 
the Ford Motor Co. for many years 
past tells us that, properly placed, 
disabled men may become as desir- 
able employes as any other.” 





‘“‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of dealers’ 
opinions. 


present, we would have retired from 
our highways approximately 7,000,- 
000 automobiles, with very few being 
replaced by new-car sales. However, 
in 1942, according to the records of 
the Public Roads Administration, 
there was a net decline in registra- 
tions amounting to 1,889,903 units. 
New-car releases totaled 224,398. 
“Since each new-car release re- 
placed one car which had been 
retired from the road, this would 
bring the approximate gross scrap- 
ping rate for 1942 to 2,114,301 auto- 
mobiles, almost 10 percent less than 
the ten-year average scrapping rate. 
In 1943, scrapping amounted to 
2,325,205, or 99.4 percent of the nor- 
mal rate. In 1944, the estimated 
scrapping rate was 703,548, or 30 per- 
cent of the ten-year average and 42.5 


percent of the lowest year since 
1931.” 





PRESENTATION of the first two Annual Barrett Awards, in recognition 
of outstanding achievement in promoting safety through brake mainte- 
nance training, was made at the American Vocational Association Con- 
ference, Philadelphia, L. 8S. Hawkins, director, Vocational Training for 
War Production Workers, U. S. Office of Education, Washington. 


Overceiling Purchase 


Brings Federal Writ _ 

PEORIA, Ill—(UTPS)—Judge 
John P. Barnes of Federal Court, 
Chicago, has issued a permanent 
injunction restraining Lambert 
Jones, Mendota, IIl., from selling or 
purchasing used cars at overceiling 
prices. 








i 


Action was brought by the Peoria 
enforcement division of OPA. Jones 
purchased a used car from Russell 
Weaver jr., Wyanet, allegedly pay- 
ing $165 over the ceiling price. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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Tex. Rubber Plant 
Makes 100,000,000 
Lbs. in First Year 


AKRON.—In slightly more than a 
year of operation, the Houston plant 
of the Goodyear Synthetic Rubber 
Corp.—one ‘of the first “standard” 
synthetic rubber plants in the war 
program—has turned out its 100 
millionth pound of synthetic rubber. 

The plant is operated for the Rub- 
ber Reserve Co. by the Goodyear 
Tire & Rubber Co., of which the 
Goodyear Synthetic Rubber Corp. is 
a subsidiary. Claude W. Smith, su- 
perintendent of the plant, announced 
that practically all of the rubber 
output is being converted into tires 
and other military products. 

The Houston plant was placed in 
operation in October, 1943, with an 
annual rated capacity of 60,000 long 
tons. It consists of 27 buildings on 
more than 52 acres. 

Smith stated that the plant’s an- 
nual capacity is equal to the output 
of a 340,000-acre rubber plantation 
with about 33,600,000 trees, based on 
a rubber tree’s normal yield of four 
pounds annually. 





Geadix Drive— 





Re ec mee een 4 





V Engineering-wise, Push Button Starting Lith Bendix 
Starter Drive eliminates many pieces of I{nkage. The 
result is a lighter, more compact unit which overcomes 
many difficulties of installations in existing set-ups, 
changes or new engine designs—making Push Button 
Starting with Bendix Drive universally adaptable to a 
wide range of vehicles. 

V Inaddition, Bendix Starter Drive eliminates splining 
operations and machining two diameters on the arma- 
ture shaft. And there is no danger to the cranking 
motor through accidental starter eagagempat. 


@ NOTE eT0 SALES MANAGERS ~The convenience of Push Button Starting 
with Bendix Starter Drive appeals particularly to women—no groping with 
the foot—the dash-mounted button is readily visible—always at hand. 
The Safety of Push Button Starting has universal appeal. On hills, railroad 
gtades or ramps where starting is vital and often difficult, it leaves both feet 
free to operate clutch, brake or accelerator. 


V Performance-wise the higher break-away torque of 
the Bendix Starter Drive increases cranking power. 
Rugged, durable construction and low cost operation 
make Push Button Starting with Bendix Starter Drive 
one of the simplest, most convenient and inexpensive 
starting systems known. 
¥ Remember, Bendix Starter Drives have proven their 
dependability in sixty-five million installations, cover- 
. ing such widely diversified fields as automobiles, trucks, 
tanks, jeeps, P.T. boats, harbor tugs, fishing fleets, 
power plants and even helicopters. Better buy Bendix. 


BENDIX AND ECLIPSE ARE TRADE-MARKS OF BENDIX AVIATION CORPORATION 





Bendix Drive 


ECLIPSE MACHINE DIVISION 


BENDIX AVIATION CORPORATION, ELMIRA, NEW YORK 
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CHICAGO. — Independent. a uto-, 
motive wholesaling is fundamental 
to the prosperity of the automotive 
industry and essential to the Amer- 
ican people, according to a booklet 
just released by Motor & Equip- 
ment Wholesalers Assn. It is en- 
titled “An Insurance Policy for the 
Independent Automotive Wholesal- 
ers’ Salesmen.” 

The booklet is an important part 
of the association’s enlarged pro- 
gram to assist members’ salesmen 
through better understanding of 
the importance of automotive 
wholesale distribution and of their 
own work. It portrays the MEWA 
“Seven League Boots” trade-maga- 
zine advertising as a foundation- 
stone of that program. | 

In a way, it is a prelude to the 
association’s new “getting ahead in 
selling” service for automotive 
wholesaler salesmen—a down-to- 
earth series of discussions on tested 
selling methods with special appli- 
cation to automotive wholesale 
selling. 


REFINING SKILL GAINED 


FROM LONG EXPERIENCE 





“oiliest’’ crude. 


‘Because of the nature of the crude oil used (100% Pennsylvania 
at its finest) and the way in which it is refined, Veedol Motor Oil 
resists both heat and wear to an unusual degree. With Veedol in 
the crankcase to reduce engine heat and to prevent metal-to- 
metal contact by maintaining a super-tough lubricating film, any 
automobile engine has a chance to deliver more power, for a 


MEWA Sales Booklet 


Independent Automotive Wholesaling Held 
Essential to Industry 





The following is a summing up 
of the facts that the booklet sets 
forth: 


1. The record proves the indis- 
pensability of the independent auto- 
motive wholesaling system. ; 

2. The war has provided added 
proof of essential service rendered 
by the automotive wholesaler to 
transportation and industry. 

3. The future prosperity of the 
automotive industry is dependent 
upon a free independent automo- 
tive wholesaling industry. 

4. The trade must be informed 
of the functions performed by the 
automotive wholesaler so that it 
may understand how great is its 
stake in the maintenance of the 
automotive wholesaling industry. 

5. The success of the wholesaler’s 
salesman and his future advance- 
ment are assured through the 
maintenance and advancement of 
the automotive wholesaling system 
of distribution. 


. 


a 


longer period, with fewer breakdowns. 


Sell and recommend Veedol Motor Oil to improve your service 
to your customers and to attract mew customers by means of the 


Veedol reputation for quality. 


TIDE WATER ASSOCIATED OIL COMPANY 


New York — Tulsa — San Francisco 
Detroit 






. . . Chicago. . 


Minneapolis . . . Kansas City 





F OR MORE than 60 years the 
makers of Veedol Motor Oil have been developing the skill which 
now combines with advanced methods and equipment to refine 
motor oil of outstanding quality from the world’s toughest and 


. Indianapolis .. . 


Made by the World’s Largest 
Refiners of 100% 
Pennsylvania Oils. 
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MANY OF THE new building principles published by Automotive News in the 1944 Almanac edition are included 
in this detail plan of the new sales and service headquarters for Taylor’s Inc. (Dodge-Plymouth), Detroit. Note the wide 
doors to accommodate large trucks. The advertising value of service operations is achieved by heavy clear glass parti- 
tions. Special truck hoists and other equipment are provided for an increased ratio of truck service business. The lubri- 
cation department has separate exits. Traffic through the 14,000 square feet service building cannot be blocked. Attrac- 
tive locker rooms are provided for mechanics. There is ample room for customer parking. drainage ditch, flush with 
the floor, saves time in removing water and dirt. The customer parts counter is near the main entrance. 
a ee 


Certificate Act Extended 


A bill providing that Nebraska's certifi- 
cate of title act shall apply to trailers and 
semi-trailers as well as other motor ve- 
hicles has been passed by the state legis- 
lature and signed into law by Gov. Gris- 
wold. 


PLANS FOR the new building of Taylor’s Inc. (Dodge-Plymouth), were first 
announced by Automotive News Feb. 5 and here is presented an architect’s 
sketch of the large modern truck and car headquarters under construction in 
Detroit. It is one of the first complete ‘‘postwar’’ car and truck headquarters 
underway. Note how the wide use of slanting glass will defeat reflection. Clear 
glass partitions and glass blocks add to the appearance and will provide more 
daylight illumination. Hanley Taylor, secretary-treasurer of the company, stated 
that the service building, 188 by 73 feet, will be ready to occupy May 1. The 
new car showroom and sales office will be erected as soon as WPB regulations 
permit. The entire project will have 560 feet fronting on a main boulevard and 
7 display many new trends in commercial design and comfortable postwar 

ving. 


MY DAD SAYS 
HE WON'T LET ANY 
OTHER MECHANIC 
TOUCH OUR CAR 


BUILDS CONFIDENCE IN YOUR JUDGMENT 


Nothing pleasés a man quite as much as having his car purr like 
a kitten after he has had a Burd “Graf-Flox” re-ring job. In- 
variably he sings the praises of the shop that did the work, so 
impressed is he that he can hit it up the first mile without danger 
of rings scuffing, scoring or seizing. Then he comes back later 
to express his appreciation for the restoration of new-car gas 
and oil economy. How can Burd “Graf-Flox” Piston Rings 
repeat these performances, time after time? The secret lies in 
the inherent lubricating qualities of Burd electric furnace iron, 
plus an exclusive process which applies deeply penetrating col- 
loidal graphite. Back up your skill, with piston rings that back 
up your judgment. Write for name of nearest distributor. 


BURD PISTON RING CO. e 


Atlanta 


ROCKFORD, ILLINOIS 











Burd “Grat-Flox” Piston Rings 
ere available in scientifically 


Burd’s “Super Hi-Speed” oil 
ring (illustrated) controls oil 
matched combinotion sets for with precision. Consists of ven- 
practically every popular make tiloted flexible cast iron ring, 
or model of car, truck or tractor two specially designed steel 
These sets remove guesswork segments plus o special spring 


and save time and trouble steel exponder. 
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| Service Profit Surveyed 


Philadelphia Dealers Average 46% Gross 
60% Held Necessary 


PHILADELPHIA.—Local dealers 
are averaging only 46 percent gross 
profit on retail services, substan- 
tially below the 60 percent believed 
necessary to maintain a normal 
operation, it was disclosed last 
week by the Philadelphia Automo- 
bile Trade Assn. in a bulletin to 
members. 


The survey was undertaken re- 


Car Tire Quota 
For March Stays 
At 1,600,000 Level 


WASHINGTON.—Passenger car 
tire quotas for March will be the 
same as those for February, the 
Office of Price Administration an- 
nounced last week. 


OPA explained that the rubber 
bureau of the War Production 
Board decided that 1,600,000 pas- 
senger car tires, including motor- 
cycle tires, could be released for 
March allocation. 
2—6844—Auto News—Oper. 61 

The rubber bureau earlier had 
announced that production of pas- 
senger tires in the first quarter 
would be limited to 5,000,000 tires 
through specific authorizations of 
cotton tire cord for passenger tires 
to each tire manufacturing com- 
pany. The 1,800,000 total tires made 
available in January and the 1,600,- 
000 in both February and March 
brought the sum for the quarter tc 
the 5,000,000 limit. 


At the same time OPA indicated 
that in the spring-summer period 
when consumer demand for pas- 
senger tires rises sharply, there 
may be no increases in quotas. 

March tire quota for trucks and 
buses, and for farm tractors and 
implements, will also remain at 
February figures. In both truck 
tire and tractor-implement cate- 
gories, OPA said quota expansions 
in the spring-summer period might 
be made, but that the large antici- 
pated demand of that period would 
probably exceed any quota increase. 


New Service Unit 


At Edison-Splitdorf 


WEST ORANGE, N. J.—Under 
the direction of Transportation En- 
gineer M. P. Carroon, a new trans- 
portation service department has 
just been started by the Edison- 
Splitdorf Corp. a subsidiary of 
Thomas A. Edison, Inc., here, ac- 
cording to A. J. Clark, vice-presi- 
dent and general manager. 


This new service unit will co- 
operate with motor truck fleet en- 
gineers, maintenance superintend- 
ents and mechanics on sparkplug 
problems, Clark said. 


Its functions include complete 
surveys of fleet units, studies of 
specialized ignition requirements, 
instructions of mechanics in cor- 
rect sparkplug application for con- 
ditions of motor, load, operation 
and where necessary, consultation 
with Edison-Splitdorf laboratory 
for development of special spark- 
plug types. 


cently by PATA in an effort to se- 
cure a rate adjustment from OPA. 
Results were taken from the fig- 
ures of 20 reporting dealers. 

Commenting on the lower gross 
profit, PATA said: 

“This condition is the result of 
unskilled labor, inefficient working 
methods (due to material and labor 
shortages) etc. The only relief in 
sight is the faint possibility that 
OPA might permit an increase in 
the retail rate.” 

In adjoining columns are the fig- 
ures submitted by the 20 dealers. 


N. C. Legislature O.K.’s 


Boost in Truck Limits 

The North Carolina House has 
passed a Senate bill to increase the 
maximum length of combinations 
of vehicles from 45 to 48 feet and 
to increase from 40,000 to 50,000 
pounds the maximum permissible 
weight of vehicles with four or 
more axles. 























lowa Courts Rule 


_on Wage Suits 

DES MOINES.—U. S. district 
court for the Southern district 
of Iowa has held that Iowa’s 
six-months statute of limitations 
governing recovery of wages un- 
der the Wage-Hour law is in- 
valid, and wage claims are not 
barred if suits are begun more 
than six months after they ac- 
crued. 

The decision confirms a rul- 
ing by the district court for the 
Northern district of Iowa, and 
follows a recent decision by the 
U. S. district court for Oregon, 
holding the Oregon statute un- 
constitutional. 


into it.. 


Hartman 





Adams-McCargo Fire 


Causes $60,000 Loss 

ANNISTON, Ala.—Loss in the 
fire which partly destroyed the 
Adams-McCargo Motor Co. has 
been estimated at over $60,000. 


again ready to go. Safe... economical to | ) 
operate... time-saving... this means MORE ‘' , 
profit, plus MORE satisfied customers. Get -\ 
details on boosting your profits by speeding 
battery department service ...write for 


6417 Manchester Te 





e 
Dealer Service Profits 
(Philadelphia Survey) salad eae * 
r Sales Cost of Sales Profit Percentage of Pro per Hour 

$ “13,716.00 $ 8,784.00 $ 4,932.00 36% 3.00 
46,105.00 19,825.00 26,280.00 57% 2.50 
57,353.16 35,984.42 21,368.74 37% 2.60 
28,076.39 14,400.08 13,676.31 48% 2.50 
68,889.00 30,432.00 38,457.00 56% 2.75 
21,293.00 12,300.00 8,993.00 42% F 2.50 
40,986.43 24,915.67 16,070.76 40% 2.50 
27,907.00 13,582.00 14,325.00 52% 2.60 
56,586.40 23,600.28 32,986.12 55% 2.50 
23,777.67 13,025.66 12,752.01 49% 2.50 
27,787.44 10,379.13 ° 17,408.31 62% 2.50 
20,488.64 15,286.92 5,201.72 25% 2.50 
30,753.83 12,374.86 18,378.97 59% 2.50 
58,286.20 37,283.42 21,002.78 36% 2.85 
6,597.34 3,409.42 3,187.92 48% 2.25 
65,229.88 37,653.94 27,575.94 42% 2.58 
15,856.74 6,985.93 8,870.81 55% 2.50 
14,791.66 8,346.15 6,445.51 43% 2.50 
62,575.00 39,428.00 23,147.00 36% 2.50 
5,696.00 3,515.00 2,181.00 38% 2.50 
$694,752.78 $371,511.88 $323,240.90 46% 2.55 





: and there is no indication of an 
Canadian Gas Quota early increase in the ration, C. D. 
Remains Unchanged Howe, minister of munitions, an- 

MONTREAL. — Canadian motor-|nounced last week. 
ists are going to start the next gas- salen Fol ies.” by 3 oe Seino. Siti: i 


oline ration year April 1 with the|,an open forum for the expression of dealers’ 
same allowance they had last year ' opinions. 
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Truck Fee Loss 
Of $500,000 Yearly 
Charged in Col. 


DENVER.—While the house of 
the Colorado legislature was pass- 
ing without opposition a bill to per- 
mit truck “trains” as long as 60 
feet and weighing as much as 70,- 
000 pounds to operate on the high- 
ways of the state, William L. Wil- 
liams, of the Highway department, 
charged that Colorado is losing at 
least $500,000 a year in uncollected 
truck fees. 

Williams’ charge was contained 
in a report of Chief Highway En- 
gineer Hewitt, which, he said, was 
based on a “study of the record.” 

To support his charges, Williams 
| cited figures showing a 28.1 percent 
increase in carrier taxes from 1941 
to 1944 but agreed that buses, as 
reported by four large companies, 
accounted for most of the increase. 

“Collections from the _ ton-mile 
tax have increased no more than 
18 percent,” Williams said. “Does 
anyone believe that movement of 
freight by truck has increased only 
18 percent, or less, in Colorado 
since 1941?” 
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As Ultra-Modern As Today’s Children... 
HARTMAN RAPID BATTERY CHARGER and ANALYZER 


Modern living demands speedy automobile service. Hartman, originator of 
rapid battery charging, has continued to lead the field in new, time-saving 
developments. In less than half a minute, the Hartman way, a battery is 

fully analyzed and a revitalizing charge fed 
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Beaudry Moves 


To New 3-Story 
Atlanta Home 


ATLANTA, Ga.—Ernest G. Beau- 
dry, Inc., Atlanta’s oldest Ford 
dealer, has occupied its spacious 
new quarters at 143 Cone St., N. W. 

Mrs. Ernest Beaudry is president 
of the firm. Mr. Beaudry died in 
1943. 

The new three-story home of 
Beaudry, completely remodeled, 
provides more than 35,000 square 
feet of floor space. One of the out- 
standing features is a greatly en- 
larged parts department on the first 
floor, which is arranged to provide 
a maximum amount of visible dis- 
play space. : 

Offices of the firm are on the first 
floor and are easily accessible to 
customers. The large service de- 
partment occupies the second and 
third floors. 

A completely equipped depart- 
ment for rebuilding motors and 
such small parts as fuel pumps, 
carburetors and distributors also 
occupies quarters on the third] Spring St., N. W. = 
floor, while the basement of the Other officials of the dealership 
building is used as a warehouse for are W. W. Jones, vice-president in 
surplus stocks. In addition to the charge of service, R. O. Bryant, 


modern atmosphere. Here is a batter 


large three-story building, the 
Beaudry dealership will continue 
operation of its used car lot at 233 





Light colors on floors, walls and ceilin 
selves contribute to a bright and cheerful effect. 
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KANSAS CITY, Kan.—(UTPS)— 
O. W. Davis (Oldsmobile) has de- 
veloped a new lubrication service 
plan and has expanded operations 
in a new building with a frontage 
of 105% feet. The property and 
building are estimated at $125,000. 


The new building is air-condi- 
tioned, faced with buff brick, 
and decorated with ornamental 
glass bricks. Plate glass extends 
across the front and one side of 
the structure. The display room 
is 35 by 40 feet and cars can en- 
ter the room from either the 
front of the building or from the 


“COLOR DYNAMICS” treatment gives Chrysler Pittsburgh Co.’s buildings a| S€Frvice department. 
of hoists in the shop on the top floor. Davis’ lubrication plan _ incor- 


and white posts on the hoists them- porates the use of a special card 


index which will record the service 
vice-president, and P. E. Sheffield, | performed on each customer’s car. 
vice-president and treasurer. W. E.| “When a car we've serviced is 
Beaudry is secretary of the firm. driven in we won't have to ask the 

Se owner what he wants or what he 

To feel the pulse of the industry, con- needs,” Davis said. “We'll know.” 

sistent codding of Automotive tune is a Davis added that cards would be 
necessity. mailed to owners notifying them 





“*All members of this club .. .’ 


9 


Y They have lived in foxholes and split trenches... 
subsisted on K rations and stew from a steel helmet... 
suffered desert sun, jungle damp, unbroken weeks of wet and 
cold, incredible hard work and hardships.. . survived strafing, 


bombs, shells; walked forward, waiting for the bullet bearing their 
name...seen good friends die senselessly, brave men sacrificed... 


killed and lost the fear of being killed... 


&. They will come back and settle down to jobs, become staid 
citizens, model husbands, vice-presidents of banks and 
ministers of the gospel... but underneath, will always be 
adventurers, belong to the Lodge of Guys Who Have 

Been There! ...And ready-made readers of True. 


adventurous mind and awareness of 
the world outside the ordinary ... True finds 


‘= True is the magazine for men of 


facts beyond the front page, reports the romance 
of reality ...covers the chance-takers, the urgent 

unorthodox, who match convictions with courage, 
make dreams come true often enough to make great stories! 


a Despite limited paper and distribution, True has had 
four years of steady growth, unusual reader loyalty... 
currently exceeds 500,000 net, virtually all newsstand, at 

25c per copy... offers an all-men audience at lower cost than 
general publications—and unlimited postwar potential . .. For 













details, ask True...295 Madison Avenue, New York 17, N. Y. 





.-. the magazine for men 


Postwar Service Now 


O. W. Davis Develops Lubrication Plan; 
Opens New Building 


when their cars should be brought 
in for lubrication. He said that hun- 
dreds of motorists today are 
anxious to have personalized serv- 
ice for their automobile. 

“They want someone to take an 
interest in seeing that their car 
is kept up to top performance 
and I intend to give them that 
service,” Davis said. 

The service shop is an open 
space with a steel girder suspen- 
sion roof that gives a clearance of 
12 feet. 

Davis has a 100 foot front lot 
on State just north of his new 
building, and an attractive en- 
trance will bring many custom- 
ers from that trafficway. A drive 
will extend from State past the 
east side of his building to the 
front entrance, and the 125-foot 
deep lot will serve as a parking 
area not only for used cars but 
for customers’ machines serviced 
or awaiting service. 

Rest rooms, showers and lockers 
for the shop will be located in the 
basement, as will the heavy parts 
department. Basement steps will 
open into both the service-room 
floor small parts department and 
into the paint shop which is to the 
rear of the office and display room. 
A west door allows finished cars to 
move out onto Fourteenth street 
without the necessity of returning 
through the shop. 





Safety Instructions 


For Mechanics 


In these days of short man- 
power, the following well-known 
cautions for mechanics working 
on automotive vehicles should 
be posted and observed in every 
shops: ] 


1 Never depend on jacks or 

chain hoists alone to support 
a@ car you have to work under. 
Block it. 


2 Use only electric extension 

lamps and portable electric 
tools with cords and fittings that 
are in good condition. 


3 Be sure your feet are clear 

of passing automobiles or 
moving machinery when you get 
under a Car. 


4, Guard against carbon mon- 
oxide gas from the exhausts 
of running motors. See that 
there is proper ventilation. 


5 Do not have gasoline stand- 
ing around in open contain- 
ers. Use kesosene or other rela- 
tively safe preparations to clean 
parts whenever possible. 
6 Use safety grip (thumb not 
around handle) when neces- 
sary to crank engines by hand. 
7 Don’t attempt to lift any- 
thing too heavy for you. Get 
help or use a hoist. 
Watch the wrenches and 
other tools you use. Keep 
them free of oil and in safe 
working condition. 
9g Keep a pair of safety gog- 
gles handy and wear them 
when doing any work in which 
eye protection is needed. 
10 Keep aisles and open 
spaces on floor free of 
tools and parts. 
1 1 Guard against flashes or 
explosions of gasoline va- 
pors, anti-freeze solution vapors 
and hydrogen from storage bat- 
teries. Keep flames and sparks 
away. 


1 2 If your clothes become 
soaked with oil or gaso- 

line, change them. Don’t take 

the risk of catching on fire. 


1 3 Never consider a job com- 

Plete until you have 
checked to assure all lock wash- 
ers and cotter pins are in place. 


1 4, Never allow grease or oil 

to remain on the floor 
where you and others might slip 
on it and fall. 


1 5 Always keep a suitable fire 
extinguisher near and 
ready for use. 


—H. W. Quackenbush, 
Fleet Supt., Peter Eck- 
rich & Sons, Ft. Wayne, 
Ind. 
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‘ Rubber Hecord mince Japs Struck .. .. mis <a Does ame | | Harvester Sales 
40 Million. Truck Tirs —_—< ee 


© * Net Decli . 
Pr Built in Three Years ta 





CHICAGO.—Total sales of the 
International Harvester Co. for 
1944, amounting to  $640,468,000, 


























































un- 
i NEW YORK.—The rubber indus-; 125,800 tons at the end of 1939 to were the highest in the company’s 

try has revealed for the first time! a peak of 629,000 tons at the end history, Fowler McCormick, presi- 
- that over 40,000,000 heavy duty| of the first quarter of 1942. This dent, reported in the company’s an- 
ar truck tires have come off produc-| stockpile made it possible to keep nual report. Of this total, sales of 
md i tion lines since Pearl Harbor. our war forces supplied with tires war products accounted for 52.5 
at This fact should give Tokyo no| while the new synthetic plants oor-htonae 

comfort. The Japs believed they| Were being built and the industry The company’s net income for 
yen had dealt a crippling blow to Al-| Was learning how to use the new 1944 was $25,297,000, as compared 
en- lied war effort by grabbing over 90 material. with $25,693,000 in 1943. After pro- 

of percent of world sources of rubber.| By the start of 1943, substantial viding for preferred stock divi- 

They knew we couldn’t win on land | @antities of synthetic rubber were dends, the net income was equal to 
ot or in the air without tires, millions| being used in making tires. In the $4.61 per share of common stock, as 
ww of them. a of 1943, about twice as Paclaenia he $4.70 in 1943. 

i ‘ ‘ much crude rubber as synthetic was ividends for 1944 were at the 
c “aaer ae oo aes a used in making tires. The propor- : ,regular rate on the _ preferred 
ve boosted its production of tires for tion changed thereafter, more and | Stock, and on the common stock at 
~ planes from 33,000 in 1989 to the | ™°Te synthetic being used, until the] WANT SOME TIRES? Tom Frost, Dodge-Plymouth dealer in Warrenton, Va., | (°° T@te Of $3 per share, as com- 
~ total of 1,417,000 last year. figures for the third quarter of|is shown here standing among 611 recapped, grade three tires which he has for | P@red with the rate of $2.50 in 1943. 
ot These figures are highlights in| 14 show 70,884 tons of synthetic| tStry ‘no guarastse-is chews ready, to start aaleading the tires a hia ware: | 1944 and $16890,000 in Iss 
> ; oan summary of tire pro- wane used a8 against 18,708 tons of re ee re re eae ee en rane $16,500,000 in 1968. 

u uction for : / . ‘ 
d oe per Soot Sasser just ae Though it now costs about 33/by OPA which set the list on syn-; which now cost about 25 percent’ Obituaries: 

‘by the Rubber Manufacturers Assn percent more to make and deliver; thetic rubber passenger car tires at | more to make and deliver, retail list 
son cm “| passenger car tires from synthetic] less than 9 percent above pre-war! prices were frozen by OPA in May, George E. Armell 
he The tire in bases Gaiele nie a aeeene to the associa-| prices for crude rubber tires. 1944 at the same levels as pre-war} ,,)V{NCHESTER. Va. —George B. Arm. 
rts that pevauetlan or puneeanet eat on, price ceilings were established ( On synthetic rubber truck tires, | crude tires. ag ak tele Rae tite vocally. ealers, died 
“ill tires, which had dropped from 50 

om million in 1941 to 2% million in 
nd 1942, was increased substantially 
he during 1944. Third quarter produc- 

m. tion was 4,909,000 tires; about a 
to million more than in the second 
et quarter. New war demands for 
ng truck tires have now thrown pas- 

senger car tire production tempor- 
bd arily into reverse. 
The key role which re-capping 

} is playing in keeping civilian cars 

on the road is shown by the pro- 
duction figures on “camelback,” 
the principal material used for re- 

- capping. In 1941, 75,920,000 pounds 
L of camelback were produced for re- 

J cappers. Last year the industry 
l produced more than four times 
/ that amount. 

The figures released by the as- 

p 7 sociation show that U. S. stocks 

7 of crude rubber increased from 


Treasury Adopts 
7 . New Methods for 


Surplus Sales 


WASHINGTON.— Adoption of new 
procedures aimed to bring about 
uniformity in its regional offices 
throughout the country in the 
forms and methods used for com- 
petitive bidding, was announced 
late last week by the Office of Sur- 
plus Property of Treasury Procure- 
ment. 

At the same time announcement 
was made of a new provision in 
Treasury’s sales contracts permit- 
ting the government to cancel any 
sale made to any bidder who acted 
on behalf of an undisclosed prin- 
cipal. Under the new bidding pro- 
cedure, which supplants “informal” 
bidding by letter, telephone, tele- 
graph, or personal interview, pros- 
pective bidders who indicate an in- 
terest in surplus property which 
has been advertised for sale, will be 
furnished bid forms containing de- 
tailed descriptions of the property 
and advised of the day and hour 
when bids for such property are to 
be opened. 

Bidders will be entitled to be rep- 
resented at the opening of their 
bids. 


Military Trailer 
Schedule Tops 
43 Peak Output 


DETROIT.—Since September, the 
1945 program for Army truck-trail- 
ers has almost doubled and now 
stands at $240,000,000, the War Pro- 
duction Board revealed. This is 20 
percent larger than 1944 produc- 
tion and slightly above the peak in 
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A single B-29 carries more gasoline than the average motorist . 
would use in ten normal years. What’s more, every drop of this 


M aatitary A ag RI Teak rs gasoline is of super-quality and improved with Ethyl fluid . . . so 
10 percent of the Army’s total au- it isn’t difficult to see why home-front supplies of gasoline are Eiht 
tomotive vehicle program and range short on both quantity and quality. sole mark 


in size from a quarter-ton, two- 
wheel semi-trailer pulled by a jeep 





In fact, there’s only one thing that we know of that will 











o2 eae _ eden greatly improve your chances of getting the gasoline you want. S 
ments are concentrated in four That’s complete, final Victory. Only then can you expect unlimited een annus 
— uae saneee 3 quantities of high-quality post-war gasoline. Only then can we CORPORATION 
cargo, one-ton cargo, five-ton cargo promise you the Ethyl of the future, the Ethyl gasoline that will ech nya 


and one-ton water tank trailer. bring out the best performance of your car. 
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(Continued from Page 45) 


six-month periods, each with a dif- 
ferent rate of pay and different 
number of required hours per week 
of work. 

* * * 

DURING the first six-month pe- 
riod, the trainee is paid 70 cents 
per hour and is required to put in 
a minimum of 25 hours per week 
in on-the-job training, or 650 hours 
for the period. The second six 
months pays 80 cents per hour and 
requires 32 hours per week mini- 
mum and 832 hours for the period. 
The third six months pays 90 cents 
per hour and requires 40 hours per 
week and 1,040 hours for the period, 
while the last six months rates the 
trainee $1 per hour and requires 
a minimum of 48 hours per week, 
or 1,248 hours for the period. 

It is planned that in all cases the 
veteran will be placed under the 
direct jurisdiction and supervision 
of a first-class mechanic, so that 
the maximum amount of experi- 
ence may be gained during the 
training period. 

The association arranges for the 
courses and handles the details of 
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an oil filter 


“farming out” these boys to the 
members of the association, who 
agree to take a certain number of 
trainees and give them the course 
selected under the regulations and 
rules laid down by the association. 
This program looks to your col- 
umnist as a very worthwhile en- 
deavor and one that should be 're- 
peated in every city, state and com- 
munity in this great land of ours— 
not only by dealer associations but 
by jobber groups, fleet operators 
who have their own shops, and 
other service establishments. 
Details of the plan can be ob- 
tained from Gerald Nolan, execu- 
tive secretary of the association, 
at 1911 Indiana Ave., Chicago, IIl. 
* * ok 


“¥7OU'RE only a foot from trou- 

ble” is the theme song evolved 
by the International Assn. of Chiefs 
of Police for the six-week brake- 
check period which will start na- 
tionally this spring. Posters, 20 by 
30 inches in size and little four- 
page booklets, telling the story of 
“Check your brakes,” are ready for 
distribution now and all dealers 


or replace an oil 


filtér element, be sure you 


PIII Me oe Geunine 


PUROLATOR PRODUCTS, INC., Newark 5, N. J. 


Tt ae Me ae Mae 


INTERVIEW with R. W. Marshall, 
assistant vocational rehabilitation offi- 
cer of the Veterans’ Administration, is 
Sgt. Maj. Gilbert McLaughlin’s first 
step toward training work and secur- 
ity, under the program sponsored by 


the Chicago Automotive Repair and 


Maintenance Assn. 


should get some of the posters and 
as many of the booklets as they 
can use and start publicizing this 
period now. 

The earlier the dealer shops get 
on top of this program and start 
calling it to the attention of their 
owners to the end that the owner 
gets his brake work done before 
the campaign starts, the less “jam- 
ming” the dealer will experience in 
his shop when the national check- 
up gets under way. 


There is a PUROLATOR OIL FILTER and filter replace- 
ment element designed for every make of car, bus and 


truck on the road today. The PUROLATOR line gives you 


I MUST have an impish streak in 
me for I get an awful wallop 
out of hearing former New Deal 
bureaucrats forsake the policies of 
their former agency and come out 
publicly for the very things they 


jused to scoff at when they were 


officials in the Washington “mad- 
house.” 

I had the chance to chuckle—and 
do a little quiet ribbing—last week 
when Henry F. McCarthy, execu- 
tive assistant to the president of 
the New York, New Haven & Hart- 
ford Railroad, was the speaker of 
the day for the Detroit Traffic Club 
luncheon. 

McCarthy, a former assistant to 
Joseph Eastman when he was head 
of ODT, delivered a very compell- 
ing and emphatic oration against 
any government bureaucracy or 
labor organization restraint on 
transportation in postwar, and for 
the rails to start now to fight for 
the privilege of free competition 
with no subsidy. 

He brought out a good point, 
which I have never happened to 
hear expressed before, in the inter- 
est of free enterprise. He claimed 
that the rails went into this war 
with no advance preparation, and 
only because of the strength 
and organization built up by free 
competition were they able to hit 


SERVICE SECTION 


the unprecedented peaks success- 
fully that they have during our re- 
cent transportation crisis. The same 
can be said about the over-road 
truckers—they had to be tough to 
stay in business with the dual com- 
petition the rails gave them—legis- 
lative as well as physical. 
* * * 


THE RAILS fear monopoly and 
all monopolistic tendencies, said 
McCarthy. Yet ODT religiously pro- 
posed the first binding step in put- 
ting all forms of transportation 
under a monopolistic regime—inte- 
gration of the services—and Mc- 
Carthy was an ODT-ite when in- 
tegration was proposed the hardest 
by ODT. 

While McCarthy told me he had 
always been a “wildeye” in ODT 
against many of the bureau’s poli- 
cies, I still say it’s grand to be an 
American where one can get out 
of such a setup and get one’s feet 
back on solid ground again after 
one sheds the mantle of “a servant 
of the people.” 

* * ~ 

HAD QUITE a chat with one of 
this industry’s real.oldtimers at this 
Traffic Club lunch— Bert Rogers, 
now with Pontiac Motor. Bert—and 
he allows only his best friends to 
call him that outside of business 
hours—goes back to the days at 
Buick when Walter Chrysler was a 
GM employe and when the bunch 
at Buick, like we who belonged to 
the Pontiac Club, used to hire the 
Yolande, a private trolley car of the 
old Detroit United Lines, when we 
wanted to come to Detroit on a 
party. 

Got quite a kick out of Ted 
Schaeffer who is official host to the 
press at Traffic Club luncheons. I 
sat next to his boss on the Chicago, 
Milwaukee and St. Paul R. R. at a 
former luncheon, and we got into 
an argument about modernizing the 
rails. I told his boss, and also you 
by way of my column, that the rails 
had to come to the automotive in- 
dustry in order to bring their 
equipment up to the point of effi- 
ciency where they could compete 
with automotive. By that I meant, 
of course, that the rails had to buy 
silent roller bearing axles from 
Timken and shock absorbers and 
sway bars from Monroe Auto 
Equipment. Ted’s boss jumped him 
because I said their highly-prized 
Hiawatha train was good only be- 
cause it was automotive equipped. 
Now I suppose Ted will get it again 
because I still repeat my belief. 

cd ca * 
WISH to thank Sherrod Skinner, 
Dave Ralston, Herb Trevellyan, 
Carl Havens, et al, of Oldsmobile 
for putting on a nice “githerin” for 
the press week before last—because 
—and this is whyfore the extra 
thanks —they had broiled oysters, 
fish balls and delicious shrimp. In 
fact after the cocktail party I 
passed up dinner entirely. I can’t 
feel ashamed for thoroughly enjoy- 
ing such good food in such delight- 
ful company. 
* * * 
NOTHER OLDTIMER in this 
industry of ours passed away 
Feb. 8—Albert S. Bonner, president 
of the Clark Equipment Co. Bonner 
joined up with Ezra Clark at the 
Buchanan plant back in 1915 just 
as they were emerging from the 
cast-wheel business into the axle 
business. He was always on the in- 
side, coming up to presidency from 
a stockroom man in the axle di- 
vision. He had been an officer in 
the company since 1924 when he 
was made secretary and treasurer 
and a director since 1925. 


Ford to Build 


Depot in Texas 


DEARBORN. — Purchase of an 
industrial site for erection of a 
service parts building at Houston, 
Texas, has been announced by the 
Ford Motor Co. C. H. O’Donohue, 
manager of the Ford branch in 
Houston, completed the transaction 
for the company. 

It is planned to construct a one- 
story modern parts depot of ap- 
proximately 87,000 square feet of 
floor space as soon as building 
regulations will permit. This is one 
of several such depots contemplat- 
ed by the company, and will cost 
approximately $700,000. 











Obituaries 


William A. Notman 
BUFFALO, N. Y.—William A. Notman, 
82, organizer of the McKinnon Dash Co., 
died Feb. 22 in his home. He was vice- 
president and secretary of McKinnon Dash 
for 39 years 
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Dimensions: 
Strongly constructed. Shelves flush inside—nothing 


to catch. Bolt assembled. 
knocked down. Deliveries now one week to ten days 
on AA-5 Auto’ Maintenance Priority. Special bin 
installations built to specification. 


SERVICE SECTION 


Side Handle Thor Drill 
Claimed 20% Lighter 


A new development of Thor “Ar- 
mored in Plastic” portable electric 
drills that introduces a side handle 
type machine claimed 20 percent 
lighter than comparably rated drills 
with aluminum casings has been an- 
nounced by Independent Pneumatic 
Tool Co., 600 West Jackson Blvd., 
Chicago 6, IIl. 


The new side handle type Thor 
drills are identical in construction 
to the original “Armored in Plastic” 
pistol grip machines, except for the 
side handle. The gear case, field case 
and handle are molded in the spe- 
cially-developed “Thorite” plastic. | 

* * * 





HERE IS the Thor Multi-Matic air tool kit, which the Independent Pneumatic 
Tool Co., Chicago, had planned to show 


show. Each of the following tools can 
here: pistol grip drill, 


New Motor Detergent 
Ready for Market 


The Automotive Products Dis- 
tributors, Ltd., 1245 Gladys Ave. 
Cleveland, owned by Archie T 
Stratton, an 
nounced last week 
a new motor de- 
tergent, Valve 
Vigor. The new 
product is de- 
signed to remove 
crankcase depos- 
its and help pre- 
vent their forma- 
tion. 

Valve Vigor has. 
been specially de- 
signed for engines 
which use the hy- 
draulic lift. The oiliness in the 
product has proven itself in re 
ducing abrasion and corrosion, pro 
longing engine wear and keepin; 
equipment on the road, accordin; 
to the firm. 







*, 


A. T. Stratton 


* * * 


General Controls Devises 


New Electric Valve 


General Controls announces a 
new electric-motor-operated shut- 
off valve, designated as the AV-16 
series, for fuel, hydraulic and 
lubricating oil systems. 

The new valve is light weight and 
compact and provides high flows at 
low pressure drops and low current 
consumption when energized, it was 
stated. Authorized users may write 
General Controls Co., 801 Allen 
Ave., Glendale 1, Calif., for further 


information. 
* a 6 


Welding Rod Folder 


The Eutectic 40 Worth St., New 
York 13, announces the release of a six- 
page folder on low-temperature welding 
rods. The folder deals with the problems 
concerning maintenance. 





1x8x7__ feet; 


wire. 


RENIE METAL 


MANSFIELD, OHIO 


button throttle drill, 
grinder, heavy iuty buffer, disc sander and polisher. 
* * 


14 to 112 compartments. 


Shipped one piece or 


Write at once or 
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New Products 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 





|New Lubricant 
| Announced by Hood 


The Hood Refining Co., 130 N. 
Hamilton Ave., Greensburg, Pa., is 
now manufacturing a new lubri- 
, cant under the trade name of “Gib- 
| raltar oil concentrate.” When added 
;to or blended with any good grade 
|of oil in the correct proportion, it 
| produces a super-lubricant accord- 
ing to the manufacturer. 

Gibraltar oil concentrate is rec- 
'ommended industrially for all types 
of internal combustion engines 
such as steam and gas engines, tur- 
bines, air compressors, truck en- 





at the recently cancelled NADA service 
be assembled from the kit illustrated 
right angle drill, heavy duty 


ES * * 
iEdison Resumes Output 
| Of “Spun-On” Gaskets 


Production of the patented “spun- 
on” copper gasket seal used on Edi- 
son spark plugs has just been re- 
;sumed for commercial purposes by 
the Edison-Splitdorf Corp., a sub- 
sidiary of Thomas A. Edison, Inc., 
West Orange, N. J., according to 
A. J. Clark, vice-president and gen- 
eral manager. 

This gasket, which was eliminat- 
‘ed because of copper scarcity at 
the start of the war, now is being 
'attached to all 18-mm spark plugs. 
jit will gradually be replaced on 
other sizes, and it is expected that 
within a short time will be used 
on all Edison spark plugs. 


* * * 


ig 


j 





{| A PLASTIC material, when joined to 
aluminum by Plastilock 500, a new 
non-thermoplastic, water and aromatic 
oil-resistant adhesive just announced 
by B. F. Goodrich Co., showed satisfac- 
tory adhesion at the bond in this test. 
The bond held, while the plastic was 
torn away. Aluminum has always pre- 
sented difficult problems in adhering 
any other material to it. The new ad- 
| hesive bonds metals, wood, plastics and 
ceramic materials to themselves or to 
each other. 


w NO BUILD-UP 


y NON SWEATING 


CORP. 





yw «CHANGS ON TIGHT 


gines, vacuum pumps, aviation oils, 
etc. It thoroughly mixes with any 
type of lubricating oil, will not set- 
tle out or segregate, and cannot be 
extracted by any filter. 


* * * 


Remington Releases 


Sales Management Book 

BUFFALO.—The Systems Divi- 
sion of Remington Rand, Inc., has 
announced the release of a 96-page 
book entitled “Graph-A-Matic Con- 
trol for Sales Management,” avail- 
able free on request to business and 
sales executives. Address: 465 Wash- 
ington St., Buffalo 5, N. Y. 
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Bullard Announces 


Vertical Turret Lathe 

The Bullard Co., Bridgeport 2, 
Conn., announced recently the de- 
velopment of a new vertical turret 
lathe trade-named Man-Au-Trol. 
The lathe has no definite sequence 
of functions until they are prede- 
termined by the requirements of 
the work and so set by the oper- 
ator, according to the manufac- 
turer. 

In a booklet describing the ma- 
chine, published by the firm and 
available upon request, it is pointed 
out that changing length of stroke 
for one operation in no way 
changes it for any other. E. P. Bul- 
lard, president, said the firm will 
go into full production of the lathes 


as soon as materials are available. 
+ + * 


E. W. Guth Co. Announces 


New Lighting Product 

A new lighting development, the 
Guth Cadet, was announced re- 
cently by the Edwin F. Guth Co., 
2621 Washington Ave., St. Louis. 
The new lamp is a “luminous- 
indirect” type luminaire, and is 
made in several sizes. The Cadet 
lamps are available with suitable 
priority. 


For America’s Future—For Your 
Future— BUY WAR BONDS. 
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Permacel masking tape 


INDUSTRIAL TAPE CORPORATION, NEW BRUNSWICK, NEW JERSEY 
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May Give Jobs 
To 6,000 Vets | 


DETROIT. —A nationwide cam- | 
paign to fill a minimum of 6,000 
jobs in Pontiac dealerships with 
war veterans is announced by D. U. 
tathrick, general sales manager of | 
‘ontiac Motor division. 

The veteran-hiring drive will be| 
an important part of the mechan- 
ic’s training program under which 
craining schools are being con- 
lucted in each ‘of the division’s 
zones. Newspapers and military 
publications will carry Pontiac ad- 
vertisements with details of the 
plan. Pontiac dealers also will work 
closely with veterans’ organizations 
in filling jobs. 


; | 
Pontiac Dealers | 
| 

| 
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FORD DEALERS in metropolitan Milwaukee have been quite successful in 
employing returned veterans of World War II. The Milwaukee branch recently 
arranged a dinner meeting for these veterans, who are employed by Milwaukee 
dealers as mechanics and salesmen. Among those present at the meeting were 
Harry G. Comoford, of the Veterans Rehabilitation, State of Wisconsin; J. L. 
Miler, assistant supervisor of ae Wisconsin Industrial Commission, 
and Harold Hornburg, a director of the Wisconsin Automotive Trades Assn. 
Branch members attending were BR. A. Grimmer, branch manager, and G. J. 


Retzlaff, sales manager 
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Union Note—‘Let Us Run Things’. . . 
Labor Explosion Gives 


Hint of Postwar Peril 


(Continued from Page 1) 


Briggs fired four more workers for 
agitating the current stoppage. 
Most of those fired were union 
stewards or committeemen. 

Meanwhile, automotive manage- 

ment was fighting another assault 
its structure in Washington, 
where the question of collective 
bargaining rights for foremen was 
being argued before the National 
Labor Relations Board. 

Arguing against the Foremen’s 
Assn. of America for a collective- 
bargaining election among 900 
Packard foremen, P. M. Donovan, 
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TAPERED ROLLER BEARINGS 


attorney for Packard, said that 
the labor situation in Detroit is 
bad but “will be plenty worse if 
this board awards the foremen 
collective bargaining.” 

Significant was a statement from 
Walter M. Nelson, attorney for the 
FAA: 

“Why don’t these mistaken 
men (company representatives) 
get out of the way and let union- 
ism show this country what it 
can really do in the way of pro- 
duction?” 

A union was asking that the 
present managers of industry, most 
of whom had won their positions 
through the ability to manage, to 

step aside and let union leaders 
manage. 

What were the qualifications of 
union leaders to manage? Not any 
demonstration of ability to meet 
the problems of industrial man- 
agement, but an ability to organ- 
ize workers and play union politics. 

And that ability—to play politics 
—according to automotive manage- 
ment here, has caused most of the 
labor trouble. Management asserts 
that if the union merely bargained 
for the good of the workers, in- 
stead of playing union politics, 
there would be a great deal less 
trouble. 

Meanwhile, workers at Dodge and 
Briggs adamantly refused to return 
to work in the face of requests 
from their own international offi- 
cers, from the War Labor Board 
and from the Army. 

Where will it end? And what of 
postwar? 

Management says it. will meet 
conditions as they are when that 
time comes. Meanwhile, soldiers are 
losing weapons, the union is build- 
ing up a vast store of ill will, and 
even now auto dealers are losing 
the trucks that they need to supply 
necessary users. 


Obituaries: 


Ross Silas Link 
ASTORIA, Ore.—Ross Silas Link, motor 
car dealer, died at his home of a heart 
attack. He was a native of Wishek, N. D. 
* * 


Henry Young 
EONIFAY, Fla.—Henry Young, Bonifay, 
automobile dealer, was killed in an auto- 
mobile accident Feb. 22. 
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2. Simplified Construction. 
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VACDRAULIC 
The Grake-Power Gooster 


KELSEY-HAYES WHEEL CO., DETROIT 32, MICH. 
Sold to Automotive Distributors by 
SMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 
Vacdraulic is a Trade Mork of 
Empire Electric Brake Co. 
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AUTOMOTIVE WASHINGTON 
Federal Corporations 


Get the Spotlight 


By William Ullman 
Washington Correspondent 


RECENT CONGRESSIONAL battling over separation of 
certain agencies from the Commerce Department focuses atten- 
tion sharply on the little-noticed growth of government corpora- 
tions as a whole. These corporations have become so numerous 
and have been given, or have taken, so many powers that in some 

o———_—_— 


respects they overshadow the 
operations of the regularly estab- 


lished executive departments. 

There is growing support in Con- 
gress for a tighter check-rein on 
their operations. The first step was 
taken in the so-called George bill 
which provided for separation of 
the Federal Loan agency from the 
Department of Commerce. 

But the George 
bill went even 
further. It provid- 
ed for the first 
time that “the 
financial transac- 
tions of all gov- 
ernment corpora- 
tions shall be au- 
dited by the Gen- 
eral Accounting 
office” and that 
audit reports 
shall be made 
regularly to Con- 


gress. 

There 
steps which many believe might 
well be taken. Some of them are in- 


are innumerable other 


corporated in pending bills, the 
number of which is growing as the 
need for closer congressional super- 
vision of the agencies becomes 
more apparent. 

For example, the Byrd-Butler 
bill in the Senate would require 
each wholly owned government 
corporation to submit a budget 
program to the Budget Bureau, 
and would limit such corpora- 
tion’s transactions to those ap- 
proved by Congress. The meas- 
ure also would prohibit creation 
of a corporation “except by di- 
rect congressional action or pur- 
suant to an act of Congress spe- 
cifically authorizing the creation 
of such corporation.” 

Other pending legislation gets 
into the still broader field of con- 
trol of federal expenditures, to be 
achieved by a variety of means. 
For example, one bill proposes a 
constitutional amendment which 
would compel a balancing of fed- 
eral appropriations with estimated 
federal receipts. Another would 
create a joint appropriations com- 
mittee. A third would create a 
House committee on fiscal plan- 
ning. 


* * * 


Congress to Probe 


Manpower Waste 

SEVERAL CONGRESSIONAL 
committees plan to _ investigate 
utilization of workers in manufac- 
turing plants, irrespective of what 
type of manpower legislation is en- 
acted in Congress. The Senate War 
Investigating committee, members 
say, intends to make public a list 
of any factories in which man- 
power is being wasted or not effi- 
ciently utilized. 

By calling attention to such situ- 
ations, committee members _be- 
lieve they will correct or eliminate 
any bad spots. If necessary, mem- 
bers added, they would call such 
situations to the attention of the 
proper government authorities so 
that corrective measures might be 
taken. 

The committee also intends to 
examine Army and Navy sched- 
uling of factory production, in- 
cluding what was termed the 
“manipulation” of production 
scheduling, cutbacks, and other 
policies members believe have 
caused a waste of manpower in 
many war plants. 

The committee is interested in 
having surveys made of the use of 
manpower by the War and Navy 
departments, both in civilian and 
military operations, as well as sur- 
veys in all other war and civilian 


industries. 
* * * 


Dominions Want 


Parley on Jobless 
A PROPOSAL for a world-wide 


conference on unemployment which 
the Australian government has 
been quietly advocating for more 
than a year has been gathering 
some support abroad recently and 
was the subject of a conversation 
last week between Under Secre- 
tary of State Grew and the Aus- 
tralian, British and New Zealand 
envoys. 

The aim of the Australians is to 
persuade all United Nations to 
guarantee full employment to their 
citizens, and to back up their guar- 


antee by adopting domestic legis- 





LEADERS IN the Chicago automotive field were among the 300 guests who 


attended a recent luncheon 


Left to right are James Goodwin and 
Wehmeier, Pontiac distributor, and C. 
tising, Chicago Tribune. 


iven by the Chicago Tribune to hear Capt. Maurice 
Britt, first American to receive all four to 


honors awarded heroes in this war. 
. J. Lanahan, Dodge dealers; Hugh 
S. Benham, manager, national adver- 


lation along the lines of the Mur-, British plan propose to use ex- 


ray-O’Mahoney - Wagner - Thomas 
full employment bill, or the pro- 
posals outlined in the recent Brit- 
ish white paper on unemployment. 
Both the Murray bill and the 





tensive public works programs 
to take up the employment slack 
if private industry slows down. 

The Australians first advanced 


their proposal at the ILO confer- 








Why the 


seven league strides 
of the new Liberty? 


IBERTY MAGAZINE « 





205 EAST 42ND STREET 


ence at Philadelphia last spring. It 
met with a chilly reception, par- 
ticularly from the United States 
delegation. However, various Aus- 
tralian officials are said to have 
won considerable support since 
from other British Empire sub- 


divisions. 
* * * 


Gen. Clay Foreseen 
As Byrnes Successor. 

MAJ. GEN. Lucius D. Clay will 
be appointed director of the Office 
of War Mobilization and Reconver- 
sion if James F. Byrnes does not 
change his plan to relinquish that 
post after the defeat of Germany, 
according to some usually well in- 
formed Washington sources. 


During Byrnes’ recent absence 
from Washington to attend the 
Big Three conference, Gen. Clay 
was acting director of OWMR. 
This general, formerly director 
of materiel for the Army Service 
Forces, was named deputy direc- 
tor of OWMR under Byrnes last 
December. 

At that time Byrnes said Gen. 
Clay would be charged with the 
task of speeding all war produc- 
tion. Since then, many of the pro- 
grams for expanded production 
and conservation resulted from 
plans proposed by Gen. Clay. 





New in aim and audience, in pace and policy, today’s 
Liberty packs a book a week and a big dime’s worth of humor, 
drama, action and information into every issue. And a broad 


cross section of America likes it! 


People who could never keep up with the best current 


books like them pruned to an evening’s reading—for a dime— 


NEW YORK 17, N.Y. 


every problem. 
That’s why the new Liberty, starting afresh, built an 


mentum for an expanding tomorrow. ‘ 


than in any issue for the past ten years! 


in the new Liberty. People impatient with wordiness like its 
shorter articles that tell more. And people with a growing 
curiosity about the world like its personalized approach to 


audience of a million and a quarter families (many millions 
of readers) in two short years. Why Liberty has gone UP 335% 
in advertising linage in those two years. Why more and more 
big name advertisers use Liberty today to start sales mo- 


Today's Liberty carries more advertising in every issue 
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The Perils of Figures... 


Polk Survey Discounted 
By GM’s Weaver 


(Continued from Page 1) 


more specifically. (The product 
involved was one that has rela- 
tively few old cars in use.) 

Weaver pointed out that “a hair 
divides the truth from the false,” 
and advised auto men to look for 
hairs in the surveys that are mak- 
ing the rounds at present. He listed 
some things to watch for and some 
to watch out for. 

“Most surveys,” Weaver said, 
“represent an honest effort to find 
the facts, but all too frequently 
they reflect a lack of experience in 
technique and a failure to recog- 
nize certain rather elementary prin- 
ciples that must be taken into ac- 
count if the results are to mean 
what they seem to mean and if the 
effort is to be of practical value as 
a guide for action.” 

Weaver asserted that unless 
the questions are skillfully de- 
signed, unless the sampling is 
scientifically done and unless the 


statistical compilations are prop- 
erly developed, then the findings 
will be of questionable value and 
confidence in all types of con- 
sumer research is likely to be un- 
dermined. 

Weaver discussed in some detail 
the question on owner loyalty, or 
the percentage of owners who ex- 
pect to buy the same make of new 
car next time. Obviously, he said, 
the questionnaire should have been 
directed to people who can be rea- 
sonably expected to qualify as new 
car buyers—“just as a presidential 
poll, if it is to be dependable, must 
be directed to people who are 
qualified to vote at election time.” 

To All Owners 

Yet, he said, according to the 
Polk report, its questionnaires were 
sent to the owners of all year 
models. 

“Since over 60 percent of all cars 
in use are in the hands of people 








Now Available 


in Booklet Form! 


The complete report on how over 4900 Northern 
Californians answered the question:“What Kind 
of Automobile Do You Want in 194X?” 





Based on a comprehensive survey conducted 
by The San Francisco Examiner for The American 
Society of Automotive Engineers, as presented 
at the S.A.E. annual meeting, January 8, 1945. 


Published in response to hundred of requests 
received from engineers and executives of the 


automobile industry. 


FREE COPIES may be obtained by addressing 


Franklin C. Wheeler 
Room 710 


THE SAN FRANCISCO EXAMINER 


For more than Fifty Years the Leading Newspaper 
in its Territory 
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who bought them second hand,” 
Weaver said, “the Polk sample 
would obviously be topheavy with 
the votes of people who do not 
qualify as new car buyers.” 

Weaver gave these reasons for 
separating the votes of new and 
used car buyers: 

1. Owner loyalty is affected not 
only by the quality of the product 
but by the service of the dealer who 
sells the product. New cars (with 
rare exceptions) are sold only by 
dealers representing the particular 
make, whereas used cars are sold 
not only by the dealer represent- 
ing the make but by dealers repre- 
senting competitive makes, as well 
as by used-car dealers who don’t 
represent any make of new car. 

Thus, by the very nature of 

things, the reconditioning and 
maintenance service rendered by 
such dealers, generally speaking, 
is not as good as in the case of 
the authorized dealer who has a 
stake in maintaining the reputa- 
tion of the product that he repre- 
sents. 

2. Since new cars of a given make 
and model are of uniform quality, 
the new car buyer bases his selec- 
| tion primarily on the make or 
‘brand name. The used car buyer is 
‘also influenced by brand names, 
but, due to wide variations in used- 
‘ear quality, he has the problem of 
| finding the individual car that best 
‘suits his purse and purpose. Thus, 
the brand name becomes a sec- 
ondary consideration with a result 
that his loyalty vote is diluted. 

3. To include the votes of used- 
car buyers especially penalizes the 
: loyalty rating of higher priced cars, 
| for the reason that higher priced 
j cars, after they’ve passed through 
'the hands of one or more used-car 
, owners, tend to gravitate down to 
‘the very low economic levels of the 

; market comprising people who 
would normally prefer smaller cars. 
| Thus, the owner of a fifteen-year- 
‘old Cadillac (bought as a used-car) 
may plan to buy a Chevrolet next 
; time, but without having any feel- 
ing of disloyalty toward Cadillac. 
Ratings Distorted 
' “Therefore,” Weaver said, “the 
loyalty ratings are seriously dis- 
torted in the following respects 
, when the votes of used-car owners 
‘are thrown in with the votes of 
| hew-car owners: 
' “1, All loyalty ratings will be 
lower. 
“2. The manufacturer who has 
, been in business a long time and 
‘has a lot of old cars in the hands 
,of used-car owners will be at a 
‘serious disadvantage in contrast to 
the manufacturer who has a rela- 
tively small proportion of old cars 
in use. 

“3. The higher-priced cars will be 
especially penalized.” 

In comparing some of the re- 


Coast 


(Continued from Page 1) 


Section 3, for violation of which 
a license may be denied, suspend- 


! 





ed or revoked. 

Under Section 3, manufacturers 
or their representatives are also 
prohibited from inducing or coer- 
cing dealers into agreements or any 
other act unfair to the dealers by 
threatening to cancel any fran- 
chise. In addition, a manufacturer’s 
license may be revoked for unfairly 
canceling a dealer’s franchise. 

Violations of Section 2, providing 
that manufacturers, 
branches, distributors, dealers, 
salesmen, finance companies be 
licensed, are punishable by a fine 
of $500 or 90 days in jail. 

Although it was introduced by 
two men who are understood to 
be labor men, Assemblymen 
Thomas and Fletcher, only a 
small part of the bill refers to 
labor—a clause stating that the 
department of motor vehicles 
shall have power to fix and de- 
fine a minimum wage to be guar- 
anteed and paid to automotive 
salesmen. 

The act also provides that the 
vehicle department shall appoint 
annually an advisory committee 
consisting of nine members, two to 
be auto salesmen, two dealers, two 
manufacturers’ representatives, two 
representatives of a finance com- 
and one from the depart- 


factory 


pany, 


ment. The committee shall advise 
and assist in the administration of 
the act. 

The committee would also have 
the power to define unfair practices 
in the industry and trade between 
licensees. 





War Output Zoonms . : 








ADDITIONAL TANK production, totaling many millions of dollars, has been 
authorized for Cadillac. Here is the first picture authorized by the Army for 


ublication showing the M-24 assembly 


line at Cadillac. 


The 75 millimeter- 


aring M-24 is the latest of the more than 10,000 tanks which Cadillac has 


produced. 





FOUR HUNDRED Pratt & Whitney 2.000-horsepower aircraft engines from 
this packing line made up one day’s shipment that recently left the Rouge 
plant of the Ferd Motor Co. by rail. Fifty box cars were required for shipment. 





sults of the Polk survey with 
those of a survey conducted by 
General Motors a few months be- 
fore, Weaver pointed out that GM 
has been conducting owner-loy- 
alty surveys since 1925, although, 
for obvious reasons, never in the 
name of General Motors. 

In the most recent survey, late 
in 1943, GM mailed 270,914 ques- 
tionnaires to owners of all makes 
of 1940, 1941 and 1942 models, and 
got back 76,351 usable answers, or 
a 28.2 percent return. The Polk re- 
port states that it mailed out 30,- 
000 questionnaires to owners of all 
makes and all year models. The re- 
port does not tell how many returns 
it got. 

As for the SAE survey, Weaver 
asserted that some of the questions 
were fuzzy and very likely to be 
misinterpreted. 

For example, the question on 
chrome trimmings: 

“Do you prefer chrome plating on 
grilles, bodies and fenders? (Or do 
you prefer) smooth body with plain 
surfaces? 

Weaver said the question came 
close to implying that the car 
buyer must make a choice be- 
tween chrome plating and stream- 
lining, whereas chrome plating is 
more in the nature of a color 
and not necessarily a character- 
istic of physical form. 


division 


Rationing 
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postwar world to keep up with the 
fast-moving automobile industry. 


I have been affiliated with Chev- 


In conclusion, 


all 


rolet for more than 25 years as a 
retail salesman, factory representa- 
tive, and owner of two Chevrolet 
dealerships. I am convinced that 
the plan used by Chevrolet Motor 
to distribute 
trucks, on the percentage of units 
sold in 1941, is very fair and very 
efficient for 
automobile manufacturers are ac- 
quainted with the problem and I 
am sure they will meet it with bet- 
ter results than could ever be ac- 
complished by a government bu- 
reau. 


cars and 


concerned. The 


I want to state 


that I would much rather have my 
future as a successful businessman 
in the hands of the Chevrolet exec- 
utives than the OPA in Washing- 
ton.—_M. B. Day, 
Odessa, Mo. 


Day Chevrolet, 





Obituaries 


Karl C. Krebser 


KOKOMO, Ind.—Karl C. Krebser, 


57, 


vice-president of Kingston Products Corp. 
here, died recently in a hospital at Ann 
Arbor, Mich., after a ten-day illness. He 
roe been connected with Kingston for 30 

ars. 





EXICO CITY 
and Monterrey 





tions beyond to Central and South America. 
Call the nearest American Airlines Office 


AMERICAN AIRLINES % 


ROUTE OF THE FLAGSHIPS 


American Airlines provides swift, daily service 
for Passengers, Air Mail and Air Express to 
these important Mexican cities with connec- 
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SERVICE MANAGER for large OLDSMO- 
BILE Dealership, established 20 years in 
the suburbs of the metropolitan area of 
New York. Capable of taking full 
charge, must have pleasing character, 

ve and experienced. Excellent 
opportunity for now and post war. Reply 
Box 876, c/o Automotive News, Detroit 
26, giving experience, qualifications, etc. 
Salary plus bonus. Replies will be kept 
in strict confidence, 





TWO EXPERIENCED FORD MECHAN- 
ICS, with tools, can make $75 to $100 





a week. Sam Murray, Ford Dealer, 
Miami, Florida. 
FORD PARTS COUNTER MEN, experi- 


enced. Opportunities for quick advance- 
ment. Write Sam Murray, Ford Dealer, 
Miami, Florida. 





PIRST CLASS MECHANIC by established 
International Harvester truck dealer. 
wages and permanent position. 
SHULTZ MOTOR SALES, No. 390 W. 
Market 8t., Tiffin, Ohio. 


PACKARD DEALER just starting business 
needs three PACKARD mechanics and 


Packard dealer for greater Miami area, 
1700 Northeast Second Avenue, Miami, 
Florida. 





FORD SERVICE MANAGER: Opportunity 
for a fresh clean start. New Ford Dealer- 
ship at 5335 Broadway Cleveland, Ohio, 
about to open. Get in on the ground 


16 years of automotive experience. 
Even if you are profitably and happily 
employed, it will be worth your time to 
visit the most modern service depart- 
ment in Cleveland. From underground 
ventilation to intercom. and fluores- 
cents. What you learn here will benefit 
you whether you take the job or not. 
You have fifty percent of the say on 
what your salary and bonus will be. 
Come in and have a visit. LEO GRABSKI 
COMPANY, 5335 Broadway, Cleveland 4, 
Ohio. Phone Diamond 6655. 


BOOKKEEPER familiar with General Mo- 


good schools, churches, 
beaches, fine opportunity for right man. 
King Oldsmobile Co., Ft. Lauderdale, Fla. 


AUTO PAINTER WANTED. Automobile 
painter can earn $75 to $100 per week. 
William Catlin & Sons, Jacksonville, Fla. 


EXPERIENCED GENERAL MOTORS 
PARTSMAN to take full charge Parts 
Dept. in one of the fastest growing 
dealerships in one of the coming towns 


bitious man. King Oldsmobile Co., Ft. 
Lauderdale, Fla. 


POSITION WANTED 


WILL LIVE ON WEST COAST AFTER 
THE WAR, 25 years’ experience in mfg.- 
engineering sales around Chicago, De- 
troit, Cleveland area. Age 46. Interested 
in executive or sales position, or part- 
nership. Salary or commission. Box 874, 
c/o Automotive News, Detroit 26. 


EQUIPMENT WANTED 














WANTED: BRAKE TESTING and front 
end alignment equipment. Write Box 
875 c/o Automotive News, Detroit 26. 





MISCELLANEOUS 





a 


RANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR Co., INC., 
801 Commerce 8t., Lynchburg, Virginia. 





PARTNERSHIP 


assistance of present owner 
other interests. Qualified man should be 
able and willing to make token invest- 


ment, only to show good faith and in, 


return will be extended privilege to 


regularly purchase a larger interest from ; 


profits alone. Give complete record of 
experience in first letter. Box 877, c/o 
Automotive News, Detroit 26. 


BUSES FOR SALE 


GOVERNMENT SURPLUS—150 brand new 
Wayne all steel bus bodies, list $1,335, 
our price, car-load lots of six, $325. Also 
wide variety buses at wholesale. 
Consolidated Bus & Equipment Co., 420 
Lexington Avenue, New York City. MU 
3-9297. 

MIDDLE WEST BUS HEADQUARTERS. We 
buy, sell, trade all makes, all models. 
Call, write, wire: QUEEN CITY CHEV- 


ROLET CO., 318 East Sixth St., Phone: 
Parkway 4880, Cincinnati, Ohio. 


WAN 
FIELD SALES 


Room for few top-calibre men 



















quire men who can direct and 


cal condition, 38,510 miles, price $700. 


Wire ' 


and administer factory policies. After-market for original 
equipment automotive units and parts. Distribution of products 
now established through leading automotive wholesalers. Re- 


Opportunity now, and especially post-war... 

Largest, best known manufacturer in its field. 
Correspondence confidential . . . Write 

Box No. 867, c/o Automotive News, Detroit 26, Mich. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low aot 


TEN CENTS (10c 


i et ee ee Mh aS lt at Mea TT me eal M1 ie tte Le ae 


PER WORD for one insertion or 25¢ per word for 3 


ab ceil +iak 9 


@r-Ti mia lh ala 


Count initials and groups of 


TLL AE aL Lid: een a Ta) 


Tee Ct ihe Che ele eee TO ROM CCl UM mle el ete ee ie Ae replies are 


forwarded, unopened, the same day received. Display Ads 


WANT AD DEPT., 


USED CARS FOR SALE 


100 CARS AVAILABLE at as is Hartford 
Ceiling Prices. These cars are in aver- 
age condition, good assortment of mod- 
els and types. Immediate freight ship- 
ment can be made. Ask for L. Snow, 
Capitol Motors, Inc., 368 Main S8&t., 
Hartford, Conn. Phone 7-8144. 


1942 BUICK 46 COUPE, 13,000 miles. 
Body is burned, would require an- 
other body and instruments. The 
chassis, includin motor, tires, 
hood, radiator, grilles and fenders 
are in perfect condition. $950. Bert 
Brim uick, 432 St. Louis St., 
Springfield, Missouri. 


ster body, good tires, excellent mechani- 
Purchased from original owner. Pinehurst 


Garage Co., Inc., P. O. Box 950, Pine- 
hurst, N. C. Chevrolet dealer. 





FOR SALE—1940 CADILLAC 7 PASSEN- 
GER SEDAN. Model 17523. In excellent 
condition mechanically. Interior nice and 
clean. Very good tires. Radio and heater. 
$2,780. George Motor Company, Dodge 
& Plymouth, 60 Shrewsbury Street, Wor- 


cester, Massachusetts. 2-3747. 





Capitol City Pontiac Co., 235 S. Gran 
Ave., Lansing, Michigan. 


LARGE ASSORTMENT, all makes, all 
models, 35 to 42. Good shipping facilities. 
Gash-Stull Co., Chester, Pa. Phone Ches- 
ter 7812, Mr. Becker. 


<éomamiaenaeenas tbe aaanememantnmensnpmaammenimmeanantmmmiie 

WHOLESALING 1939 to 1942 CARS. Sam 
Greenfield, Auto Merchandiser in Cleve- 
land, Ohio, for over 25 years. 6700 Euclid 
Ave., Henderson 0232. 


1920 CHEVROLET TOURING CAR, good 
condition except top needs recovered. 
We have used this as an advertising car 
for several years. We have no further 
use for it. Make an offer. Write Box 881, 
c/o Automotive News, Detroit 26. 


V16 CADILLAC 38, Formal fordor, 40,000 
actual miles, can be made 7 passenger, 
very clean, good tires, ceiling, $4288, 
our price $1385. Tobey Motors Co., Black- 
stone 0311, Indianapolis, Indiana. 


| 








WIDE VARIETY PASSENGER CARS, 1934- 
1942. Below ceiling. Wholesale only. Send 
for list. Consolidated Bus & Equipment 
Company, 420 Lexington Ave., New York, 
ee 


USED CARS WANTED 





WE WILL BUY YOUR ENTIRE STOCK 
of used cars from ‘37 te '42 models at 
Region ‘‘A’’ base prices. Send your com- 
plete inventory list to Keller Motors, 2750 
West Alameda, Denver 9, Colorado. 





SEVEN PASSENGERS, limousines, 
cars must be clean. 
reasonable, McCLINTOCK - CADILLAC, 
Lansing, Mich. 


DEALERS ATTENTION: Wanted 1940, ‘41, 
'42 Models in Ewick Super, Century, 
Cadillacs; Oldsmobile 8's; 
Packard 8's, Clippers; Chrysler 6 all 
models, New Yorkers, Imperials; De- 
Sotos, Mercury, Studebaker all models— 
or any other larger cars. All body types. 
You may have some of these on hand 
or have available at a quick profit. Must 
be fairly clean, no wrecks. Radius 500 
miles. Call, wire or write condition and 
price: Mr. Wolfe, Kearney Oldsmobile 
Co., North Capitol and New York Ave., 
Washington, D. C. Phone: Republic 6444. 


WANT 1939 to 1942 CARS, regardless of 
condition. Sam Greenfield, 6700 Euclid 
Ave., Cleveland, Ohio. Henderson 0232. 


LATE MODEL CARS wholesale in Region 
“A” west of Milwaukee. Zetterholm Mo- 
tors, Albert Lea, Minn. 


WE WILL BUY any number of good used 
cars. Will pay full Region-A base price 
on all late models. Send us your inven- 
tory list. McCulloch Pontiac, 8004 Lorain 

Cleveland, Ohio. 


| EQUIPMENT WANTED 
| WANTED HEYER FORD LAB SET with 


stroloscope, and complete recalibration 
| of the distributor testing, in good con- 
| dition. Wire or Write A. L. Englander 
| Motors, 15215 Kinsman Rd., Cleveland 
20, Ohio. 





Roadmasters; 











| Avenue, 





T ED 
EXECUTIVES 


who can direct field activities 


train junior salesmen. 





$7 per inch, per insertion 


AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 





NEW CARS WANTED 


WANTED 1941 or 1942 CADILLAC AMBPU- 
LANCE, Write giving full details to Put- 
nam Sales & Service, 5 East Avenue, 
Wellsboro, Pa. 


TRUCKS WANTED 











WANTE D—1939-40-41-42 Ford truck cabs. 
Write or wire W. W. Wallwork, 319 
Fifth St. N., Fargo, North Dakota. 


ACCESSORIES FOR SALE 


DEFROSTERS—150 Plymouth, $2.25 each. 
150 Chryslers, $1.25 each. FOB Eleventh 
Street Motors Co., 1120 S. Eleventh St., 
Philadelphia 47, Pa. 


PARTS WANTED 
ONE CYLINDER HEAD for 1940 GMC 


AC101, new or used. Crescent Motor 
Sales, Inc., 425 Broadway, Revere, Mass. 


WANTED NEW OR USED 1942 Chevrolet 
passenger car body. Empire Motor Co., 
Inc., 102 8. 6th St., Vincennes, Ind. 


TOP FRAME COMPLETE for 1940 Mercury 
Convertible Coupe with or without cover- 
ing. Also two underseat gas tanks for 
1941 Chevrolet truck cab. Bill Holler 
Motor Sales, 550 South Boulevard, De- 
Land, Florida. 





COMPLETE CAB, used or new, for Dodge 
truck TD-21. Zetterholm Motors, Albert 
Lea, Minn. 


WANTED—FRONT BUMPER GUARD, No. 
1322304, for 1941 Buick, left side. Ship 
C.O.D. immediately. Quaker City Motors, 
4233 Frankford Avenue, Philadelphia 24, 
Pa. 


WANTED: LEFT GRILLE for 1941 Mer- 
cury. Updyke Motor Sales, Kirksville, 
Missouri. 


EXCHANGE SET new Delco Shocks No. 
2200 for one new left Shock No. 1947B 
(37 Olds). Finn Oldsmobile, Inc., Low- 
ville, N. Y. 


PARTS FOR SALE 


FORD DEALERS. Good synthetic rubber 
felt-back floor mats—not felt covered 
tar paper. Price $5 list, less 40 percent. 
Mat, No. 121, cut to fit Ford cars and 
Commercials 1935-1940 inclusive. Mat, No. 
122, cut to fit Ford trucks 1935 to 1945. 
Large universal mat will fit 1941 Ford 
and Mercurys. Pollock-Timblin Co., 
Sharon, Pa. 


BODIES FOR SALE. 37 Chrysler Imperial 
Sedan, 38 DeSoto Coupe, 39 Plymouth 
Coupe, 40 Plymouth Tudor. William Cat- 
lin & Sons, Jacksonville, Fla. 


1941 CHEVROLET CENTER GRILLE 
MOULDINGS. Solid heavy die cast, 
highly polished, looks like chrome, re- 
sembles original, guaranteed perfect fit, 
wholesale only, immediate delivery— 
$1.50 each net. No orders shipped less 
than 12. Brown Bumper and Grille Co., 
5020 Euclid Ave., Cleveland 3, Ohio. 


USED AUTOMOBILE and TRUCK PARTS. 
Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 


BODIES, SEVERAL PANEL TYPE, 69 inches 
long, 60 inches wide inside dimensions. 
These bodies are new and were made to 
be used as ambulance bodies. Have racks 
inside for four stretchers. Racks can 
easily be removed leaving clear space 
inside, $195. Leo Rocca, Inc., Dodge 
Plymouth Direct Dealers, 4301 Connecti- 
cut Avenue, Washington, D. C. 


TRUCK EQUIPMENT FOR SALE 


MODEL WAI118 White truck cab, 1944 
model, Hercules YXC 4% inch motor, 
Graco motor vitalizer, two Baldor quick 








DETROIT 26, MICH 


TRUCKS FOR SALE 


FOR SALE—Panel Truck Body for 1941-42 
Ford, 1-ton Panel, perfect condition, 
complete with fenders, seat. Wayne Mo- 
tors, 432 West Main St., Fort Wayne 2, 
Indiana. 





NEW TRAILERS 


37 new Kingham semi-trailers at bargain 
prices with new pre-war tires. 


30. £6. VAR, COORBS. nc cdicciececevevcss 1806 
26 ft. open tops, 9.00x20 ............. $1625 
26 ft. chassis, 10.00x20 ............ . $1125 
26 ft. chassis, 9.00x20 ...........06+- $1025 
26 ft. chassis, 8.25x20 ..........s000. $ 925 
24 ft. chassis, 9.00x20 ............... $ 975 
24 ft. chassis, 8.25x20 , ,..........06. $ 875 
20 ft. chassis, 8.25x20 ............00. $ 835 
16 ft. chassis, 8.26x20 ............0.. $ 780 


U. S. Truck Equipment Co. 
1750 E. 56th St. Cleveland, Ohio 


Ford Dealer 


Will purchase any amount 
1944 new Ford trucks, less 
5%. Inquiries from Dealers 
within radius of 300 miles 
from New York solicited. 


Lasky Motor Car 
Corporation 


90 Montrose Avenue 
Brooklyn 6, N. Y. 


WANTED TO BUY 
All Makes and Models of New 
Trucks, 

Also New Bus Chassis. 


BEN FISHEL AUTO COMPANY, 
2114 Sycamore Street, Cairo, Illinois 





EQUIPMENT FOR SALE 


1 FORD CAMSHAFT EUSHING REMOVER, 
1 Ford Clutch Compressor with Pilot, 
1 Ford Manifold Riser, 1 set Ford 
Shackle Tools for Passenger Cars, 1 Ford 
King Pin Remover, 1 Ford Valve Refac- 
ing Machine, 1 Ford Laboratory Test Set 
with Stroboscope, 2 sets Ford Brake 
Tools, 1 Ford Generator Lathe, 1 Ford 
Motor Lifting Hooks, 1 Ford Motor Stand 
and Base, 1 set Ford Motor Lifting Fix- 
tures for model “60” and “85,” 4 4-ton 
Hydraulic jacks. LEO GRABSKI CO., 
5335 Broadway Ave., Cleveland 4, Ohio, 


chargers. Above material slightly used.| FOR’ SALE—1 Used Bendix Cowdrey 4 


Verkler-Peyer Co., 
Peoria 6, Ill. 


8. Jefferson Ave., 





EQUIPMENT FOR SALE 


wheel brake tester, Ramp back off type, 
6 inch single faced dials, 42 H.P. Motors 
Model No. 112000, with 2 front Robinson 
Air Jacks. LAWDER BROS., INC., 6900 
Vincennes Ave., Chicago 21, Ill. 


BENDIX-FERAGEN Frame Straightening | HYDRAULIC HOIST, Curtis 4 ton free 


Machine. Heavy duty type with all equip- 
ment and accessories. Will handle 


trucks. Korte Studebaker, 324 W. Adams, 
Phoenix, Arizona. 








4 ON 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 





















FOR DEALERS ONLY 





WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Ml. 














wheeling and ALEMITE lub. high pres- 
Sure outfit complete including overhead 
swivel and all guages. $500 for both. 
STIVERS-PONTIAC, ORLANDO, FLA. 
WIONA INTERBLOCK CRANKSHAFT 
GRINDER complete with lathe bed, A-1 
condition, bargain $675. University Mo- 
tors, 29th & Remington Ave., Balti- 


more 11. 






























It would be to your advantage to pay 


MORRIS MOTOR 
305 West 67th Street ~ 





Removed from New Trucks 


1944 Chevrolet 142-ton Rear Axle Assemblies, complete— 


ready to install (also used on 1941-42).............0000cceeeeee $130.00 ea. 
1942 Ford 1%-ton Rear Axle Assemblies—less Hubs and Drums 
Re. iE I 65 oo os as hove chin 55:5 bee a Oda wre bee Kage aee 73.00 ea. 
1942 Ford 1'2-ton C.0.E. Front Axle Assemblies, complete— 
ready to install (also used on 1940-41)....................0005- 65.00 ea 
Part No. 
21W-5310—1942 Ford 1%%-ton C.O.E. Front Springs.................. 3.50 ea 
01T -5560-C—1939-42 Ford 1%2-ton Rear Sosings Swe sr ehGcuhn cede neers 5.00 ea. 
01T-5588-B—1940-44 Ford 142-ton Helper Springs ................... 1.85 ea 
1938-42 Ford 1%2-ton C.O.E. Front Axles only ......... 10.00 ea 
21T-17757-A—1938-44 Ford 144-ton Front Bumper Bars only 
(olive drab and black finish).................. 1.75 ea 


PRICES—F.O.B. NEW YORK 
Also a large stock of other parts too numerous te list. 


ESTABLISHED 1918 






SEVEN 
PASSENGER 


Sedans and Limousines 
Available individually or in 
groups at ceiling or below 
forimmediate delivery. 


These cars, all finished in 
black, are now on our main 
showroom floor—ready to go! 


CADILLAC 1940 Model ‘7533’ Pleet- 
wood Imperial 7 passenger sedan. An- 
other car that has been in dead stor- 
age, which can be readily noted from 
its excellent condition and appearance. 
Practically new tires. 


BUICK 1940 Model ‘90-L”” 7 passenger 
limousine, whitewall tires, appear- 
ance and mechanical condition excel- 
lent. An unusual big car value. 


LINCOLN 1939 Model 
senger limousine. Just released from 
dead storage. Practically new Vogue 
whitewall tires. Unusually clean. 


“40TB”’ 7 pas- 


CHRYSLER 1939 Model “C-24" Cus- 
tom Imperial 7 passenger sedan. Just 
taken from dead storage, equipped 
with overdrive. Outstanding appear- 
ance and mechanical condition. 


CADILLAC 1937 Model ‘7523” Fleet- 
wood 7 Passenger sedan. A well kept, 
carefully driven car, which its present 
condition and appearance indicates. 
27,000 miles. 


CADILLAC 1937 Model ‘7509F” Fleet- 
wood Formal Sedan. An unusual value 
in fine car transportation. Excellent 
appearance and condition. 


All of the above cars are equipped with 
Radio, Heater and other extras. 


STUDEBAKER N. Y. 
(H. M. WILLIAMS Co., INC.) 
Broadway at 56th Street 


For quick action telephone 
Columbus 5-7848 or wire 
_C. P. Russell, Sales Manager. 








MA ER 
MOTO UCKS 


QUALIFIED 
by 20 years experience in all phases 
of sales and service management, 
both wholesale and retail level, ac- 
customed to handle 500 units, de- 
sires change. Can manage dis- 


NAG 
R TR 


tributorship or factory branch. Pre- 

fer the West. 
days. 

Box 882, c/o Automotive News, 
Detroit 26. 


Available after 30 





All-Purpose Protective Aprons 
Excellent for use on wash- 
racks, in slaughter houses, 
chemnical plants, etc. 


Very well made to Government 
Specifications. 


Weight Approx. 2 Ibs. each. 


In quantities of 50 or more 
priced at $2.00 per apron F.O.B. 
Houston, Texas, wholesale. 


Come 10 aprons to carton, 
2 large, 2 small, 6 medium 


Higginbotham Automobile 
Company 
2215 Milam St. Houston 3, Texas. 




















us a visit when next in this vicinity. 


PRODUCTS CoO. 
New York City 23, N. Y. 



















INVENTORY 
TO TAKE 


Go TO a dozen Dodge dealers and ask them 
how they’re doing.. 


Find out how it has been with them over a period 
of years, or over a quarter century. 


Get behind the scenes with them, if you can,— 
where they take their hair down. 


That’s the way to get some answers that may 
serve you in the days to come (if you are inter- 
ested in the automobile business). 


That’s the way to size up the unusual Dodge 
franchise, where a single agreement takes in two 
great lines of cars and a bang-up line of trucks. 


That’s how really to understand the vast sales 
and service markets that have made Dodge such 
an exceptional account. 


When you are ready, we'll, of course, be glad to 
discuss any existing opportunities. 


DODGE - PLYMOUTH - DODGE Job-Rated TRUCKS 


DODGE— DIVISION OF CHRYSLER CORPORATION, 7900 JOS. CAMPAU, DETROIT 11, mM! 





